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Sparks 


Slowdown - 


down. 
* 


| 
June should see the happy mar- 


riage of go-getting salesmanship 
and completed sales. 
* + * 

Optimistic Note: Commonwealth 
Edison Co. of Chicago will spend | 
$120 million for construction this | 
year. . 


* * 


Sales ures speak f them- | commence simultaneously with set- 
fig = Nel 'tlement of the strike at the Rouge | 


selves. Crying the blues only 
dampens things and is about as 
useful as water over the dam. 

* * * 


Which War? 
“Prospects Slim 
Excise Tax Repeal,” 
says. 
Which war? During both, these 
levies were passed as “temporary” 
measures. 


for Wartime 
a headline 


A Current Topic 

Auto Anne (Dumb Dora's sister) 
is puzzled whether the reduction 
in battery prices will reduce the 
charge. The answer is yes, at the 
point of purchase, but not in the 
battery. 

Anyway, whoever heard of buy- 
ing a battery from a battery, 
Anne? 


* 


Tough, Ain’t It? 

y Then there’s always the case of 
the business man who became so 
engrossed with cyclical downward 
moves in the stock market that he 
forgot to open his place in the 
morning. 

Consequently, the waiting cus- 
tomers had to take their purchases 
to other firms. 

* 


* * 


* * 


Northern Crossings 


Motor vehicle traffic crossing the 
international boundary into Can- 
ada during March was 6 percent 
heavier than in the same month 
last year, the Canadian govern- 
ment reports. First-quarter totals 
for this year place highway border 
crossings at 1,327,000, showing an 
advance of 12 percent over the 
same period of 1948. A large part 
of the rise was due to increased 
volume of returning Canadian 
traffic, up from 327,700 a year ago 
to 427,400. In the same period U. S. 
entries increased from 855,800 a 
year ago to 899,800. 


The Newspaper of the Industry 
c 
MS I 


sap ides “Of Ford Strike 


Arbitration Agreement 
Would Reopen All 
Ford, Lincoln Plants 


By Mac Gordon 


Associate Editor 


W AGE NEGOTIATIONS between 


Ford and the UAW-CIO will 


and Lincoln-Detroit plants. 

Company and union officials 
made this clear at press time 
Thursday as they neared final 
agreement on a peace plan which 
would provide for arbitration of 
key issues in the dispute over pro- 
duction schedules. 

UAW President Walter P. Reu- 
ther agreed to an arbitration set- 
tlement after the company re- 
sisted a union proposal calling for 
opening of wage negotiations 
while the “speedup” strike was in 
progress. The company charged 
that this plan was a “device to 
keep this strike going.” 


Company-union sessions on an 


arbitration plan were scheduled at 
10 a.m, Friday after Ford submitted 
a counter-proposal to the UAW’s 
first peace officer. UAW Locals 600 
and 900 would be required to ratify 
any negotiators’ agreement before 
the Rouge and _ Lincoln-Detroit 
plants could be reopened. 

- * * 
HYSICIANS in Detroit’s Henry 
Ford hospital, meanwhile, re- 

(Continued on Page 25, Col. 1) 
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Wa e Talks Due NADA Weighs Plea for Cut in Heavies .. . 
To Follow End 


Truck Output Curb? 


| 

A der which manufacturers would 
be asked to curtail production of 
heavy-duty trucks, is being consid- 
lered by the Industry Relations 
committee of NADA. 

As part of the program, dealers 
would be urged to build up their 
sales departments and extend 
more aggressive sales efforts. 

George Ziesmer, president of 
NADA, is scheduled to lay the 
| whole program before auto execu- 
'tives June 3 at the Michigan Auto 


| Dealers Assn. convention in Detroit. 
* * * 


|IDLANS TO do something about 
i= the heavy-duty truck situation 
|were formulated after NADA sent 
| out questionnaires to dealers across 
| the country. 
| Frederick L. Haller, first vice- 
president of NADA and chairman 
| of the industry relations commit- 
tee, revealed the plan in a talk 
before auto dealers from seven 
Western New York counties at a 
regional meeting in Buffalo. 
Haller also reported that his com- 
mittee is working on establishment 
lof factory-dealer councils to iron 
out differences between manufac- 
turers and dealers. He added that 
dealers wanted dealer-elected coun- 
cils rather than factory-picked 
councils. 


* * * 

| N THE truck problem, Haller 
explained: 

“It is well known throughout the 

industry that many dealers have 





Week’s Output Hits 106,875 
In Sth Straight Drop 


By Bernie Thomas 
Associate Editor 


w= ALL General Motors plants 
cause of the impending holiday, 
production of cars and trucks in 
U.S. plants last week showed a de- 
cline for the fifth week in a row. 


According to Automotive News 
tabulations, U.S. producers last 
week accounted for 89,767 cars 
and 17,108 trucks—a total of 
106,875 vehicles. 


This was almost 3,000 units off | production will do well to hit a| 


the previous week’s total of 109,815, 


which included 92,008 cars and 17,- | 
Most of the downturn | similar view is held for final-quar- | 


807 _trucks. 


foregoing Saturday activity be- | 


|than in the same 1948 period, but 
truck output would be down about 
| 100,000 from last year’s comparable 
| total. 

It is interesting to note that in 
1948, U.S. plants built some 335,- 
000 more cars and 58,000 fewer 
trucks in the last half of the year 
| than in the first half. 
| Few observers are of the opinion 

that such a trend will hold true in 
1949. Although first-half output 
should include 611,000 trucks, many 
|are of the opinion that final truck 


} million. 


Although not so pessimistic, a 





| 


their trade will absorb under pres- 


|ent conditions. Your Industrial Re- | 
| 


lations committee has received word 
to this effect from’ various sections 
of the country along with appeals 
that the association attempt to do 
something to relieve the situation. 
“Thought is being given to the 
idea that the solution may lie in 
a joint effort of manufacturers 


and dealers. Manufacturers, for | 


instance, might convert some of 
their present heavy-truck produc- 
tion to lighter pick-up and panel 
jobs. Dealers, on their part, could 
help by making a more aggres- 
sive selling effort.” 

Haller said that no formal ap- 
proach has been made to the manu- 
facturers thus far, “but the heavy- 
truck situation is of such impor- 
tance that I predict something will 
be done soon by your committee.” 

* * * 


[)OCUsSING national legislation 
in his Buffalo talk, Haller pre- 
dicted 


that Regulation W _ will 


expire by June 30 and that the | 
Taft-Hartley law will remain sub- | 


stantially the same through the cur- 
rent session of the Congress. 
sees no radical change in the pres- 
ent Wage and Hour Law. 

Thomas H. McElvein jr., presi- 
dent of the state association, an- 
other speaker, said conditions in 


|the automobile industry are chang- 
jing overnight and “no longer can 


the industry go on precedent.” 

He emphasized the importance of 
local, state and national associa- 
tions in the automotive field, assert- 
ing “we need organization in the 
trade more today than ever before.” 

C. D. Henderson, executive vice- 
president of the state association, 


| said 300 bills were presented in 


the recent session of the state 
legislature which might have af- 
fected the auto industry. He de- 
scribed the state association’s 
fight against harmful measures, 
including installment bills. 
Henderson discussed the current 
state program for voluntary inspec- 


| tion of motor vehicles and said it is 


working out very well in some 


areas, not so well in others. Com- | 


plete cooperation of local law en- 
forcement groups is necessary for 
success of the program, he said. 
Carl Fribley, past president of 
the state association and a director 


In This Issue 


Registrations, Prices 


He | 


COOPERATIVE program, un-|more heavy trucks on hand than|of NADA, stressed the importance 


|of the factory-dealer relations pro- 
gram now being pursued by the 
national association. 

| Ralph A. Young, immediate past- 
president of the Buffalo Automotive 
Trade Assn., presided. Also at the 
speakers’ table was Joe Villa, new 
president of the Buffalo association. 


GM’s Price Cuts 
Unlikely to Start 
| Another Round 


| O NEW ROUND of vehicle price 
cuts was regarded as imminent 
}at press time Thursday despite the 
| repeat performance by General Mo- 
tors, sparkplug of the recent series 
| of reductions. 

GM’s second price trim in three 
months followed decreases ef- 
fected by six other U.S. makers 
after GM marked down its prices 
as of Feb. 25 for the first time 
since the war. Only Chrysler 
Corp., Studebaker and Crosley did 
not join in the initial wave of 
cuts. 

The latest GM decreases came in 
the midst of a warm-weather sell- 
ing drive strengthened for operat- 
ing makers by the Ford strike. Cit- 
ing this, several makers said they 
might be able to carry along until 
autumn at existing price levels. 

} . + * 


DVERTISED . DELIVERED 

prices of GM cars fell from $10 
to $41, the amounts of reduction for 
each line being the same as those 
instituted in the February down- 
swing. Chevrolet and GMC truck 
|prices were lopped $10, except on 
|the GMC jobs of three tons and 
over. 

Chevrolet car prices dropped $10 

across the board; Pontiac, $15 to 
$16; Oldsmobile 76 series, $16, and 
88 and 98 series, $21; Buick, $17 to 
| $32, and Cadillac, $26 to $41, 
| As in the previous move, GM 
tied in its price cuts with a quar- 
terly adjustment in its cost-of- 
living wage plan. In this case, 
however, GM workers received a 
net hourly raise of two cents, in 
contrast to a two-cent-an-hour 
slash at the last accounting. 
In Oshawa, Ont., GM of Canada 
| Officials said no reduction in their 
car and truck prices was contem- 
| plated. 





* * * 


N THE WAKE of the first GM 


was traceable to lost output at/ter car production. Double the first- | 
Chevrolet plants, where workers | half potential and you get a total of 
were sent home Friday night for a /| 4,700,000 cars. However, the people 


.....-Pages 22-23 


| 
Used-Car Auctions . . 
...-Page 29 || 


price cut on Feb. 25 came the 
(Continued on Page 27, Col. 1) 


Top Cars 


New car registrations for two 
months, plus 45 states for March 
and 18 for April: 
1949 Pos. Make 

1—189,705 Ford 

2—157,452 Chev. 

3— 97,178 Plym. 
Buick 
Pontiac 
Olds. 
Dodge 
Hudson 
Stude. 
Mercury 
Nash 
Chrysler 
DeSoto 
Packard 
Cadillac 
Kaiser 
Lincoln 
Frazer 


1948 Pos. 
130,075— 2 
187,616— 1 
88,022— 3 
66,157— 4 
62,399— 5 
46,005— 7 
57,838— 6 
26,522—11 
35,219— 8 
27,667—10 
29,230— 9 
26,257—12 

19,819—14 
14,622—16 
11,344—17 
24,898—13 
4,141—20 
16,666—15 
Willys 7,055—18 
Crosley 5,352—19 
Anglia-Pref. 
Austin 
Total All Makes 
959,957 888,838 
For further details see page_ 
24, today’s issue. - 


1,652—21 


long holiday weekend. 

“However,” a Chevrolet spokes- 
man commented, “we’re merely giv- 
ing the boys a rest so they can 
come back and really build a vol- 
ume of cars in June.” 


* > + 
[peeert= the optimism at Chev- 
rolet, prospects for the produc- 
tion of 3,000,000 cars and trucks in 
U.S. plants during the first six 


months of 1949 appeared virtually | 


nil. 


from the struck Ford plants had 
already created too much of a defi- 
cit to be made up in June. 

In addition, aside from ambi- 


tious GM plans, the outlook for 


production at other plants was 
that in general they would hold 
steady to May levels. 

If Ford is able to resume output 
in the next two weeks, indications 


rare that U.S. plants will wind up 


the first half of the year having 
built about 2,350,000 cars and 611,- 
000 trucks, or a total of 2,961,000. 

? * * * 
‘THUS, the first half of 1949 would 
+= Show: 561,000 more cars built 


oe 


4 


The loss of 25,000 vehicles weekly | 


|who should know venture that a 
| 4,400,000 total is much more likely. 
* * * 


| T° JUSTIFY such a prediction, it 
| is pointed out that the auto in- 
|dustry in 1949 will be up against 
the seasonal factors in its market 
for the first time since the war. 
Therefore, say observers, 
plants next fall will be scanning 


field stocks with the idea of getting 
(See OUTPUT, Page 29, Col. 1) 


Prodaction 
Automotive News Estimates 
U. 8S. Cars, Trucks 


109,815 
106,875 


Last Prev. 1948 

Week Week Week 
For complete production totals 

by makes, see table, page 29. 





auto | 


| Production by Makes .... 


| Which Way June Sales? 


| Normally, Month Shows Decline From Year’s High, 
But Other Factors Cloud Picture 


By Bob Gordon \ I" NOW appears that no new-car 
Associate Editor sales peak will be reached in 
| With JUNE just around the cor- | May this year. That leaves the field 
ner, new-car dealers are greet- open for June, provided Ford is 
jing it with the question: “Where able to get sufficient cars into the 
do sales go from here?” field. 
Dealers can be excused for won- Meantime, with only one more 
|dering whether the month will) selling day left in May, dealers this 
prove to be a better one than either | week were driving hard to make 
April or May, or whether the sales /the most of what is traditionally 
curve will start to bend downwards. | one of top selling months in the 
| Before the war, June was the | year. 
| third best selling month in the | The latest reports from Cleve- 
year. At the same time, it also | jand and Detroit indicated that 
signaled the beginning of the | they were doing a good job. New- 
1 


tapering-off period, since new-car | car sales in both these cities con- 
sales peaks in prewar were gen- | tinued at the high levels they 
| have occupied since the first of 
the month. 


ally reached in May. 

This year, just when it appeared | 
|that the prewar seasonal selling; In Cleveland, for the week ended 
|pattern had returned, the Ford|May 20, new-car sales numbered 
| Strike came along to throw the/ 1313 vehicles. This was 77 percent 
| sales situation back into confusion. | (Continued on Page 28, Col. 1) 








INDIANAPOLIS WINNERS—Honors for be- 
ing the first fans in line for today's 500-mile 


race were won by Detroiters Pat White (left 
and W. N. Ferris, who parked their 1949 Nas 
Ambassador with twin convertible beds at the 
main gate on May 19. When Don Ewing 
en president of Pennsylvania Motor Inn 
(Nash) heard about it, he decided that his 
dealer's service to a customer might be ex- 
tended to serving breakfast in bed. Ewing 
is shown pouring coffee at the breakfast he 
provided the visiting Nash owners. Ferris and 
White reported they enjoyed their I!-day race 
wait and rested comfortably nights. 





Olds Dealers 
In Area Help 


‘500’ Promotion 


INDIANAPOLIS.—Oldsmobile 
dealers of Indianapolis and the cen- 
tral Indiana area have joined with 
Oldsmobile to back the 500-mile 
Speedway Classic today (May 30) 
with a substantial promotional in- 
vestment. 

Occasion for the tie-up was the 
selection of a new 1949 Futuramic 
Oldsmobile series 88 convertible, 
powered by the new Rocket engine, 
as the official pace car this year. 
Extent of participation by dealers 
and the factory included a 14-time 
radio program, the firing of aerial 
rockets:to»start the race and spe- 
cial showroom displays. 

Indianapolis dealers participating 
were Hickman Oldsmobile, Inc., 
Tobey Motors, Inc., and Essig Mo- 
tors, Inc. Other Oldsmobile dealers 
of the central Indiana area were 
Rhodes - Hertzfeld, Inc., Muncie, 
Ind.; Ranes-O’Daniel, Inc., Terre 
Haute, Ind., and Heilman Motors, 
Inc., Anderson, Ind. Coincident with 
the race festivities, Tobey Motors 
opened its new Futuramic show- 
room and service headquarters in 
Indianapolis. 





Ohio Refuses to List 


Keller Stock Issue 

COLUMBUS, O.—The refusal 
of the Ohio securities division 
to register a proposed $5,000,000 
stock issue of Keller Motors 
Corp. of Huntsville, Ala., “has 
nothing whatsoever to do with 
the merits or demerits of the 
Keller automobile or the prob- 
able success or failure of the 
enterprise.” 

That statement was issued by 
Ernest Cornell, chief of the di- 
vision, after he turned down the 
company’s request to sell stock 
on the grounds that the share 
price of $1 constitutes “grossly 
unfair terms to the investing 
public of Ohio.” Cornell said the 
stock would have “at best” a 
book value of 67 cents. 








FROM RACING CAR CO.—Kurtis-Kraft, inc., builder of racing cars, has announced pro- | 
daction of this convertible sports car. Designed with a low-slung body, the car features | 
lass body panels, removable plexiglass side windows, independent front suspension and | 
The buyer has a choice of 82 or 160-horsepower engines, | 
e is standing beside the car.—(Acme photo). 


fiber 
semi-elliptic rear suspension. 
according to Frank Kurtis, president. 


Probe of Tucker 


Recesses Again 


Plant Materials, Vehicles 
Auctioned by Trustees 


CHICAGO.—In an atmosphere of 
puzzlement over why it has droned 
on so long, the federal grand jury 
investigation of the Tucker Corp. 
and company officials resumed last 
week after a recess. 


Star witness of the week was 
E. B. McPherson, head of the cor- 
poration’s plant guards and former 
chief of police at Lincoln Park, 
Mich., when Preston Tucker served 
as a patrolman. He has long been 
a friend of Tucker. 


Gerald Thorpe, a former publicity | been + 


man for Tucker Corp., followed Mc- 
Pherson on the stand and became 
the final witness before another re- 
cess of the grand jury was taken. 

Government officials declined to 
state whether more witnesses would 
be called or when the jury will be 
summoned again. They merely said 
that the adjournment was for “an 
indefinite period” and that the next 
move is not ready for announce- 
ment at this time. 

The investigation, which got un- 
der way Feb. 21, has turned out to 
be one of the longest in history 
here. 


Thursday morning marked the 
start of an auction of materials and 
vehicles in the Tucker plant. Sam- 
uel L. Winternitz & Co., the auc- 
tioneers retained by the trustees, 
Aaron Colnon and John H. Chatz, 
said in advance that the sale would 
last through Friday. 


Federal District Judge Michael L. 
Igoe and trustees of the Tucker 
Corp. did not see eye to eye when 
the court ordered them to pay the 
first instalment of the company’s 
1948 real estate taxes, amounting to 
$150,726. 

Judge Igoe authorized the pay- 
ment out of a special company 
tax fund of $400,000. The trustees, 
however, said they would make the 
payment under protest and would 
employ a special attorney in an 
effort to secure a reduction of the 
tax amount. 


No word was forthcoming from 
offices of the War Assets Admin- 
istration in Chicago as to whether 
the trustees would be pressed for 
payment of the overdue quarterly 
rental of $125,000. The WAA is 
delving into the legal aspects of 
the case under the present Tuck- 
er trusteeship status. 


Another problem is the $15,655 
claimed by the state as due on em- 
ploye’s compensation, This has just 
been made the subject of a lien 
filed in federal court. 


The result of it all is that cred- 
itors continue to “hold the bag” 
while federal and state authorities 
wrangle with trustees over amounts 
claimed to be due them, 


House Heads Up 
Timken Brake Unit 


ASHTABULA, O. — Bryan E. 
House has been appointed general 
manager of the Brake division of 
Timken-Detroit Axle Co., it is an- 
nounced by Walter F. Rockwell, 
president. 


For 38 years associated with the 
automotive industry, House is rec- 
ognized as an authority on brake 
design and has had more than 20 
years’ experience in the application 


of brakes to automotive vehicles. 
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FOR REO'S $3.5 MILLION NEW ENGINE PROGRAM—Daily sight in Lansin 


above. 
is expected soon. 





DETROIT.—Competition between 
America’s man-made rubber and 
the natural rubber of the Far East | 
holds opportunities for progress, ac- | 
cording to John L. Collyer, presi- | 
dent of B. F. Goodrich Co. 

Collyer, in Detroit last week to 
address the Detroit Section of the 
Society of Automotive Engineers, 
assailed the campaign of the Brit- 
ish, Dutch and other nations to 
raise the price of crude rubber by 
restricting production of America’s 
man-made rubber. 


The campaign, he said, is not 
only a threat to our national se- 
curity but is a “cartel road that 
leads to totalitarianism.” 


At a press conference, Collyer 
said that competition from U.S. 
synthetic rubber has spurred re- 
search by countries which control 
natural rubber. 


They are seeking, he said, to du- 
plicate or surpass accomplishments 
in U.S. special-purpose synthetics. 
That is a good thing, he said, but 
was not done until synthetic be- 
came a competitor. 

Meanwhile, any day now the 
U.S. government is due to lift the 
rubber patent pooling agreement, 
which will stimulate inventive- 
ness of U. S, makers in synthetics. 

Collyer predicted that develop- 
ments in synthetic and natural rub- 
ber may parallel advances in spe- 
cial steels. 

He expects the greatest growth in 
the use of rubber to come through 
development of truck transporta- 
tion in backward countries, 

Returning to the efforts to limit 
synthetic production, Collyer said: 

“Recent events in China remind 


Talk 
That’s All Shoppers 


Get on Selling 

DETROIT .—With the need for 
strong selling expected to hit 
auto dealers again in a month 
or two, an organization sent a 
crew of men out to shop dealers 
on salesmanship. 

This conversation was called 
typical: 

Shopper went into showroom. 
No one bothered him until he 
banged the hood of a display car 
a little too hard. 

Salesman sauntered up. } 

Shopper: How many models 
do you have? 

Salesman: Two. Six and eight. 

Shopper: What’s the differ- 
ence? 

Salesman: Seventy-five bucks. 











Shopper: These cars look dif- 
ferent, too. 

Salesman: Oh, we havea.... 
and .... series, too. 

Shopper: What’s the differ- 
ence? 

Salesman: Twenty bucks. 

Shopper: They look a little 
different. 

Salesman: Oh, yes. You can 


sit in the back seat of the .... 
without crushing your hat. 
Shopper decided to try back 
seat of the slant-back model. 
His hat was crushed. 
Salesman (chuckling): 
what I mean? 


See 





he arrival of giant, gleaming pieces of new, precision machinery like the one shown 
Details of the new engine are a closely-quarded secret, but public announcement 


For Rubber Progress 


Collyer Sees Advances in Competition; 
Hits Efforts to Curb Synthetics 


recently has 





us again of the fragile rubber 
lifeline that ties the United States 
to the Far Eastern plantations. 
Communism has long been threat- 
ening the rubber lands next door 
to China. We know that rubber 
trees can easily be destroyed.” 

Collyer said that opposition of the 
British and Dutch and other crude 
rubber producing nations is not dif- 
ficult to understand. 





There can be no doubt that these 
nations will continue to press for 
some arrangement whereby the im- 
pact of American rubber upon 
crude rubber prices is sharply re- 
duced or eliminated, making pos- 
sible higher crude rubber prices. 

“If in order to raise the price of 
crude rubber,” he said, “it is neces- 
sary to embrace control schemes 
that tend toward totalitarianism, 
let no one be misled that any head- 
way is being made against the 
threat of Communism. The reverse 
may well be true.” 

—Bos FINniay 


| 


Ford Seeks Upset | 
Of Verdict Giving 
Ex-Dealer $87,000 


CINCINNATI.—Ford Motor Co. 
will ask the U. S. district court to 
set aside a verdict for $87,000 dam- 
ages made by a jury in favor of 
Busam Motor Sales, former Ford 
dealer here. Such a request must 
be made before an appeal can be 
filed, a Ford spokesman said. 


Busam Motor Sales won the $87,- 
000 award in a case against Ford 
for allegedly terminating a fran- 
chise pact in bad faith and fraud. 

Joseph G. Busam and his son, 
Joseph E. Busam, had been Ford 
dealers in Cincinnati since 1912. 
When Ford cancelled their fran- 
chise on July 7, 1947, they charged, 
they had 316 unfilled orders on the 
books which would have netted 
profits of $105,768, if Ford had 
made deliveries according to agree- 
ment. 

Also, the plaintiffs charged, $4,800 
was spent on plans for a new 
building which was insisted on by 
Ford. A jury of six men and six 
women awarded $87,000 instead of 
the $110,568 that was sought. 





Hudson 48 Sales, 
Working Capital 
Set New Marks 


DETROIT.—Continuing heavy: 
car replacement needs and m< 
competitive conditions feature t! 
present automobile market, A. ! 
Barit, Hudson president and ge: 
eral manager, told stockholders : 
the company’s 41st annual meetin; 

In commenting on 1948, Barit 
said that it was a highly satisfa: 
tory year, with Hudson sales voi- 
ume creating an alltime record and 
profits reaching a 20-year peak. The 
company added more than $14,000,-. 
000 to its working capital, raising 
the total to $41,375,158, another all- 
time high. 

Retail sales of Hudsons reflected 
the greatest wintertime selling the 
company has enjoyed in 20 years, 
Barit said. Deliveries to domestic 
retail customers in the first quarter 
totaled 39,513, largest since 1929 
and a 38 percent increase over sales 
in the first quarter of last year. 

Spring sales have continued the 
upswing, he said, with April deliv- 


|eries totaling 14,496 units, a 34 per- 


cent increase over April of last 


| year. 


“Hudson’s 40th anniversary year 
finds the company in its strongest 
position,” Barit said, “not only be- 
cause its assets total in excess of 


| $100,000,000 with working capital at 


a record high, but largely because 
our current model is an outstand- 
ing success. We have now shipped 
over 221,000 new Hudsons and there 
is ample evidence of increasing 
public acceptance.” 

Andrew Hood was elected secre- 
tary of the company, succeeding 
Cc. D. Sterling, who had resigned 
because of ill health. Hood is treas- 
urer of the company and continues 
to hold that office. 

The board of directors reelected 
all officers and in addition W. J. 
Reuscher was elected comptroller 
and J. H. Clarke, assistant secretary 


Packard Appoints 
Kruithoff in N.Y. 


DETROIT.—Karl M. Greiner, 
vice-president and general sales 
manager of Packard, announced 
last week promo- 
tion of Leonard 
Kruithoff to New 
York zone man- 
ager. 

Kruithoff, who 
succeeds J. D. 
Platt, resigned, 
with whom he 
has served since 
last February as 
assistant zone 
manager, has 

L. Kruithoff spent 23 years in 
automobile sales and service. He 
heads Packard field activities in the 
metropolitan area and portions of 
New York state, New Jersey and 
Connecticut, 


Walker Retained Anew 


As Ford Designer 

DEARBORN.—George W. Walk- 
er, industrial designer who was 
the consulting stylist in the design 
of the 1949 Ford, has signed a new 
retainer with Ford Motor Co., Har- 
old T. Youngren, engineering vice- 
president, announces. 

Walker will act as consultant on 
the styling of all Ford products, 
including Ford, Mercury and. Lin- 





‘coln cars, and commercial units. 





THE ONLY ONE OF ITS KIND?—This custom-built car is believed to be the only Roll:- 


Royce truck in existence. Converted at a cost 
by Sarage Cotton Mills of Lancaster, S. C. 
gir 


of $500, it is used as a general utility pickup 
The cotton work dress and apron which the 


s (left to right), Betty Plyler and Helen Faille, are wearing are covered with sketches by 
world-famous artists James Montgomery Flagg, Arthur William Brown, Russell Pattersor 


Rockwell Kent and Petty. The sketches were made for the company's 


Springmaid ads, and 


the design is taken from the jacket of Col. Elliott White Springs' new book, ‘Clothes Make 


the Man. 
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By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


I" ISN’T apparent. You seldom 
see evidences of it. But dealers 
are retiring from business at a 
rapid rate throughout the country. 
These are never - to - be - forgotten 
times. After three of the most 
prosperous years in the trade, many 
dealers are retiring. I have heard 
lots of rumors, but a personal trip 
to the coust and back early in the 
year, and a prolonged visit to 
Florida and return, confirms this. 

The situation is usually this: A 
couple of GIs returning from the 
war in 1945 and 1946, with the 
financial help of _ relatives or 
friends, took a new-car franchise 
of a line that had not been pre- 
viously represented in the area or 
in the community. The glamor of 
the business, and the reports of 
profits, as well as the enthusiasm 
of the factory representatives on 


Reprints Available 


Many requests have been re- 
ceived for copies of John Munn’s 
column of March 14, 

We have made copies of the 
column, which will be gladly 
sent readers who address: The 
Editor, Automotive News, 2666 
Penobscot Bldg., Detroit 26, Mich. 


the possibilities, oftentimes encour- 
aged big investments. 

Last fall there was a slacken- 
ing of demand for some cars. 
Long used-car allowances became 
prevalent. Then these two new 
hopeful partners took stock and 
mutually agreed that they could- 
n’t anticipate sufficient profit to 
carry the overhead and pay satis- 
factory returns to each of the 
partners, At that time one of 
the partners withdrew, usually 
accepting a small loss, and sought 
other connections. 

The new arrangement continued 
for several months, The new sole 
owner suddenly realized there was- 
n’t to be enough profit to support 
him in a manner to which he was 
accustomed. Then he looked around 
for a new buyer. Money was still 
free. The glamor is always alive 
in the automobile business. He soon 
found -a buyer who took the busi- 
ness over with not too much loss 
to the original owner. 


s s 2 
History Repeating 

OW this new owner, with three 
+‘ or four months’ experience in 
his new field, is seeking a buyer 
and is willing to take considerable 
loss, or even turn the business over 
to someone who will assume the 
liabilities. 

Now understand, there has been 
no change in the appearance of 
the dealership. The building is still 
there. The car and service signs 
are still on it. In most instances 
it is even being run under the 
original name. 

In some cases, where the build- 
ing was in a good location and 
property value has increased, the 
situation will be saved, But in 
many cases there will be no room 
for this operation in the competi- 
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tive market that is fast catching 
up with the industry. 
+ * * 

ANY of the older dealers are 

retiring, too, and many more 
plan to retire. These are the type 
of dealers who worked diligently in 
the field for a great many years, 
and made money off and on, Then 
during the war and postwar years 
they suddenly made a fortune. They 
quite frankly state they are going 
to keep that fortune, Some of them 
have already retired with it. Others 
are going to stay in business, but 
declare if they get into competitive 
situations as they have suffered in 
the past, their business will be for 
sale, and they will retire to the 
farm and live on the returns from 
their outside investments, 


One can’t help but sense the 
new feeling in the industry. It 
stands out crystal clear. The at- 
mosphere in the retail motor ve- 
hicle business is changing. Many 
expansion programs have been 
abandoned with the consent of 
the factory. Many dual dealer- 
ships have been _ reestablished 
with factory blessing. Many deal- 
ers are getting a selling talk from 
factory representatives as to the 
advantages of remaining in the 
business, while less than a year 
ago they were being told how 
many applications factories had 
for their contracts. 


It is evident that dealer applica- 
tions are vanishing just as fast 
as dealer backlogs of orders. Deal- 
ers tell me that, whenever a com- 
petitor in a given town can make 
immediate delivery, all dealer wait- 
ing lists in that price class lose 
their value. No customer waits 
around long for a given make of 
car when he can get immediate 
delivery in the same price class 
from a competitor. 

* * * 


Stability Being Tested 

THINK the lesson to be learned 

is that our business, like any 
business, must be constantly ad- 
justed to meet the changing con- 
ditions, Many new dealers, unlike 
old dealers, do not realize that their 
fixed expense must never be more 
than 50 percent of their anticipated 
gross profit. The fixed expense is 
definite. The anticipated gross 
profit needs to be estimated con- 
servatively. The remaining 50 per- 
cent of the estimated gross profit 
will be absorbed by variable ex- 
penses and a chance to make a 
net profit. 

The dealer, whose exclusive in- 
terest is in selling new cars, is not 
given much chance by most dealers 
for the future. The industry has 
grown up. Since the war dealers 
have found out what service and 
parts mean to them, Any dealer 
whose attitude towards his business 
is that he is conducting an auto- 
mobile owners headquarters in his 
community — where his buildings, 
equipment, manpower and parts 
and policies are attempting to keep 
his owners more satisfied than the 
owners of any other group—will 
continue to find this business not 
only profitable, but enjoyable. 

The millions of owners present 

a greater opportunity to. the 
dealer than the new-car buyers 
each year. Any dealer, naturally, 
must be very much interested in 
the sale of the maximum number 
of new cars if for no other reason 
than to increase his backlog of 
owners in his community. But he 
can’t afford to jeopardize his old 
customers by using service in- 
come to subsidize new-car buyers. 

It will take another six months 
or a year to test the stability of 
this trade. The final test is not 
so much the general economic con- 
ditions, but rather the ability of 
the factories to build sufficient cars 
to meet all demands. Then the 
cards will be down. The true op- 
erator will benefit, and the oppor- 
tunist will either change his atti- 
tude, grow and develop and become 
a strong factor, or be definitely 
washed out with the changing con- 
ditions. 
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Business Aid Asked of NADA 


By Bob Finlay 

Managing Editor 
T. LOUIS.—Em phasis on the 
problems of competition marked 
the annual convention here of the 
Missouri Automobile Dealers Assn. 

It attracted 350 dealers. 
High points of the meeting were: 
1. A resolution urging NADA to 
set up a _ business-management 
department to examine dealer 
financial statements, offer quick 
advice of items out of line and 


here 


compile and distribute averages 
of these reports which dealers | 
could use for comparison. This 
may save many dealers, it was 
said. 

2. A suggestion by Retiring Presi- 
dent R. S. Armacost that dealers 
take time to educate “green” fac- 
tory travelers not familiar with 
dealer problems and prewar auto 
conditions. 

3. Advice on how to amortize 








NORTH CAROLINA'S NEW DEALER OFFICERS—They were elected at the {4th annual 


convention of the North Carolina Automobile Dealers Assn. 


Left to right: M. Brack Wilson, 


a Smithfield. B. & R. Motor Co. (Ford); Tom A. Williams, vice-president, Greens- 
oro, North State Chevrolet Co.; Bessie B. Ballentine, executive secretary, Raleigh; W. F. 


Yarborough, treasurer, Fayetteville 


Yarborough Motor Co. (Dodge), and F. D. Hunter jr., 


secretary, Hendersonville, Hunter Chevrolet Co. 








PEORIA, Ill. — More than 450 
dealers attending the 29th annual 
convention of the Illinois Automo- 
tive Trade Assn. here last week 
were advised to perfect manage- 
ment-employe relations in order to 
minimize union organization cam- 
paigns. 

The dealers elected Harry Mit- 
chell, Peoria, president; H. B. 
Craycroft, Vandalia, first vice- 
president; H. A. Egolf, Peoria, 
second vice-president, and Willis 
Broadhead, East St. Louis, treas- 
urer. 

During the session several deal- 
ers gave their experiences on 
service. 

P. A. Lies, Oldsmobile, Aurora, 
said a dealer must give recognition 
and greetings to new customers, 
that modern equipment is a must. 

E. J. Norem, Norem Buick, Ot- 





Dinner to Open 
Pre-Show Week 
In Philadelphia 


PHILADELPHIA.—The 1949 
Philadelphia Auto Show will open 
with a dinner for all show person- 
nel and new-car dealers June 6 at 
the Anchorage inn, it was an- 
nounced last week. The show will 
run for seven days beginning 
June 11. 

At the same time, the Philadel- 
phia Automobile Trade Assn. an- 
nounced that it will again cooper- 
ate with the Evening Bulletin in 
the Fourth of July celebration at 
Fairmount park. 

The June 6 dinner is considered 
one of the most important pre- 
show events, the PATA said. All 
members have been invited to at- 
tend and to bring any members of 
their organization who will be 
working in the show. 

All lines were also invited to 
participate in the Independence 
day celebration which will feature 
a fashion parade. It was pointed 
out that each line is limited to four 
vehicles in the event, which will 
be held in a controlled area. 





Kansas M eeting 


Slated for Dec. 


TOPEKA, Kans.— The Kansas 
Motor Car Dealers Assn. will hold 
its annual convention Dec. 5-6 in 
the Hotel Broadview, Wichita, 
Kans., it is announced by Roscoe 
Hambric, secretary-manager. 

Over 600 are expected to attend. 


For Employe Harmony 


450 Dealers Attend Illinois Session; 
Urged to Work With Workers 









tawa, suggested selling a lubrica- 
tion coupon book with every car. 


I. A. Pfeffer, Centralia dealer, 
urged: “First, build organization 
around service. We feel if we can 
get traffic we can do business.” 


He also urged a budget system, 
saying credit is needed to get busi- 
ness. 

B. B. Burns, Decatur, argued: 
“We have had some disappoint- 
ments with credit business. The 
only thing that’s sane and safe 
is to collect the cash before they 
leave. Of course, there are ex- 
ceptions. Fleet accounts, large 
firms. Most of them need credit 
and do get it.” 

Herman G. Wangelin, Chrysler- 
Plymouth, Belleville, uses this suc- 
cessful method of service stimula- 
tion in his shops: 

“We sell each customer a 5,000- 
mile sevice periodic lubrication, and 
haven't failed a single time in do- 
ing it. . . . We believe that you 
must get a customer in five times 
before you can actually claim him.” 


Robert D. Morgan, labor relations 
section of the American Bar Assn., 
said that dealerships of from three 
to 30 employes are best able to 
satisfy workers without union wage 
contracts. 

He pointed out that all dealer- | 
ships with out-of-state franchises 

(See ILLINOIS, Page 28, Col. 1) 


On the House . 





dealer “monuments” in shorter pe- 
riods. 

4. A warning that dealers who do 
not know the business or learn it 
quickly wil! be out of business be- 
fore long. 

* ” * 
SEPARATION of the office of 
¢ the state and St. Louis asso- 
ciations, with the state office due to 
be set up in Jefferson City, 


6. A resolution urging Congress 
to let Regulation W expire June 
30, “since it is a wartime measure 
which is not needed.” 


7. A warning that dealers face a 
new tax problem based on U.S. 
treasury computation of average 
profits. 

New officers elected were Sidney 
Weber, St. Louis, president; Paul 
Johnson, West Plains, and Henry 
Taylor, vice-presidents, and J. M. 
(Tom) Allton, Columbia, treasurer. 

o + + 


ITH REFERENCE to the re- 

quest that NADA set up a busi- 
ness-management department, it 
was pointed out that association 
membership is at a high at present, 
and will remain so only if associa- 
tions provide tangible services 
which ring up on the dealer’s cash 
register. 

L. M. Stewart, who proposed 
the resolution, said that some 
factories provide business man- 
agement advice to dealers, while 
others receive periodic reports 
from dealers but offer no advice. 

Another resolution provided that 
the Missouri association set up a 
traffic and highway committee 
which would investigate and advise 
on how dealers could help on traffic 
projects. Dealers would seek repre- 
sentation on the state highway 
commission. 

D. E. Castles was head of the 
resolutions committee. 

+ + * 


AnMacosT listed dealer prob- 
lems in the next-few>years in 
this order: 

1. Politicians. 

2. Labor leaders, 

3. Factory travelers, 

“We must take time,” Armacost 
said, “to educate these people to 
our problems.” 


He suggested that the good dealer 
will look out for himself first, his 
factory next and his community 
third. 

Armacost said that the factory 
men who call on dealers were prob- 
ably in college during prewar busi- 
ness years, and simply are not 
aware of the dealers’ problems. 

It is up to the dealers, Armacost 
said, to use consideration in deal- 
ing with these travelers, and try to 
educate them. 

* = + 
E POINTED out, too, that the 
dealers’ employes are on the 
mailing lists of the unions, and 
they get “all the nasty stories about 
employers.” 

It is up to the dealers, he said, to 
demonstrate the employer’s side. 

Armacost suggested dealer “em- 
ploye-welfare” committees rather 
(Continued on Page 26, Col. 3) 


NADA execs apparently got their signals mixed the other day. 
Fred Haller, first v. p., told a Buffalo dealer audience that NADA’s 
Industry Relations committee plans to ask curtailment of heavy- 


truck production 


(see story on page one)... . 


Check by Automotive News revealed that Haller 


thought he was 


merely repeating what President 


George Ziesmer had told the North Carolina dealer 
convention a few days previously; fact is Ziesmer 


didn’t breathe a 


word about it at Pinehurst. . . 


But he will June 3 when he lays the whole plan 
before auto officials attending the Michigan dealers 
conclave in Detroit. ... 


Some extensive 


model changes are under- 


stood to be in the works at Studebaker; strike 
pushed back Ford’s introduction of 1950 mod- 
els, it’s reported. . . . Montana dealers to con- 


Pete Wemhoff 


tinue their annual 


scholarship at Montana 


State; now studying group insurance plan; will stage annual 


convention in September... . 


Will the independent car makers ever form a pool for body dies, 
brakes, transmissions, etc., as a possible solution to high costs? .. . 
Willys’ new first v. p., Barney Roos, is making extensive changes in 
firm’s executive setup. . . . Tennessee association offers this choice 
resolution for 1949: “Devote as much time to your sales force as to 
your sales figures; if you look after your sales force, you won't have 


to look for your sales figures.” . . 


percent of all North Dakota sales 


. Automotive group collected 21 
taxes last year. 
—Prte Wemnuorr, 
Editor 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. 49 2. A fair profit to 
used vehicie accepted in partial payment for a ew 
car or truck. 9 3, Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
§ 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Ford Strike 


— denies that unions have a place in our economy. 
But there are times when people forget that manage- 
ment, too, serves the nation, and serves it well. 


Too often in recent years the tendency has been to be- 
little management’s accomplishments, and to place obstacles 
in its way through interference. 

Sometimes management has taken the alleged easy way, 
which was labelled “cooperation with unions,” in order to 
keep production rolling at any cost. 

But that way leads to chaos, for the union men who seek 
to share the managerial role do not share, too, the respon- 
sibilities of the overall success of the company. 


Ford deserves credit for standing up for its managerial 
rights in the face of a costly strike. It must have been a 
tough decision to make. We think it was a wise one. 


A Reminder 


The idea in the following story reprinted from the 


AUTOMOTIVE 


™ the dealer on ever 
A eR 








Spokane Ad Club Flash is not new, but readers may find it 


a healthy reminder: 

A man lived by the side of the road and sold hot dogs. 

He was hard of hearing so he had no radio. 

He had trouble with his eyes so he read no newspapers. 

But he sold good hot dogs. 

He put up signs on the highway telling how goud they 
were. 

He stood by the side of the road and cried: “Buy a hot 
dog, Mister.” 

And people bought. 

He increased his meat and bun orders. 

He bought a bigger stove to take care of his trade. 

He got his son home from college to help him. 

But then something happened... . 

His son said, “Father, haven’t you been listening to 
the radio? 

“There’s a big depression on. 

“The European situation is terrible. 

“The domestic situation is worse.” 

Whereupon the father thought, “Well, my son’s been 
to college. He reads the papers and he listens to the radio 
and he ought to know.” 

So the father cut down on his meat and bun orders. 
Took down his advertising signs. And no longer bothered 
to stand out on the highway to sell hot dogs. And his hot 
dog sales fell almost overnight. 

“You're right, son,” the father said to the boy. “We 
certainly are in the middle of a great depression.” 
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| IF “HONEST confession is good 

for the soul,” I will have to admit 
that loafing, even under the most 
| pleasant circumstances, is far from 
a happy experience, especially, I 
presume, when it is enforced. Hav- 
ing just returned 
to my desk after 
an absence of the 
better part of 
nine months, I speak from personal 
experience. Of course, daily reports 
from all departments here and 
from our branch offices seemed to 
keep me in constant touch with 
what was going on, but one is not 
back on the job for very long be- 
fore he discovers that it is the 
“daily grind” of small details which 
actually he misses most. 

* * * 

COMPLETE retirement after a 
lifetime of active business life must 
be a terrific jolt, especially to a 
|man’s pride. Nothing can deflate 
one’s ego like finding out how rela- 
tively unimportant a cog he is in 
the operation of a business or or- 
ganization, no matter how large or 
small. Naturally, one is proud of 
the undiscovered capabilities shown 
by the individual members of his 
staff who must accept full and final 
responsibility in his absence. In my 
own case, I would be completely 
ungrateful if I did not express here 
and now my eternal thanks to every 
associate, man or woman, on our 
staff. My best friends confide that 
my associates carried un better in 
my absence than when I am home. 
I don’t know if I should take that 
as a compliment! 

* * * 

THE 13TH ANNUAL ALMANAC 
section, which you will receive next 
week (June 6), is the largest (180 
pages) and, I am sure, the best we 
have ever published. It has required 
months of tedious and painstaking 
| preparation, yet it was actually 
“put to bed” without fuss or bother 
and on time, without the august 
presence of the publisher, who in 
the preparation of the 12 preceding 
books considered himself quite in- 
dispensable. When you receive it 
next week, I would appreciate your 
comments or criticisms, which will 
neither humble nor flatter my pride 
because I have had so little to do 
with its preparation. 

* + . 


BACK ON 
THE JOB! 





PERHAPS YOU have been see- 
ing as I have the current newsreels 
with pictures of the trade fair just 
held in Cairo, Egypt. It reminded 
me to ask again, as politely as pos- 
sible, just when we can muster up 
enough enthusiasm. in this multi- 
billion dollar industry to build a 
permanent show building in De- 
troit? We fortunately have a prod- 
uct in which the general public is 
keenly interested. Over and over 
they have demonstrated that they 
are willing to pay to see the new 
products which we have to sell 
them. It should not be too difficult 
to promote a building project in| 
Detroit which would adequately | 
house an annual show to run for} 
say a month here. 
| Or perhaps better still a perma- 
jnent exhibition of cars, trucks, 
equipment and accessories, primar- | 
\ily for the trade, but somewhat 
similar in operation to the Mer- 
chandise Mart in Chicago. What it | 
requires is someone’s enthusiasm to 
make it a reality. Strangely enough, 
for a city world-famed for its dy- 
namic propensities a decade or two 
ago, Detroit, America’s fourth city 
in point of population, today lacks 
just this kind of leadership. Must 
we wait as long as the Egyptians 
apparently did for a new crop of 
|Pharaohs to begin building again 
}in our midst? 

* + * 
| P. S.—Since writing the above, I 
|learn there is an active movement 
;on for the creation of an annual 
| Trade Fair in Detroit, sponsored by | 
our Board of Commerce. We are} 
all for it, and when we have the 
| details you will be among the first 
| to read them in this column.—G.MS. | 





Last Chance! 
- « - to order extra copies of the 
1949 ALMANAC, out next week! 





Regular copies, $2.50; deluxe 
cloth-bound, $5, postpaid. Better 
|| order today! 
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latina 
‘Re Small Dealers .....’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 











ing to your paper, 81 units of our 
|make were delivered in a county 


Hit the Nail 

We read with great interest your | 
article in the May 9 issue of AuTo-| 
MOTIVE News in reference to the while we received th 
distribution of new cars. This ar- oceive ree cars. 


ticle “hit the nail right on the| It looks like to me that some 
head!” |new way of distributing cars 


: should be made as now we sit here 

We have your issue of AuUTOMO- P : 7 
TIve News fsa us now, for the} without anything to sell, since we 
week of May 23, and we are glad did not get any units in May while 


to see that you are following up ee dealers in larger 
on what you started, as this situa- . : 

tion needs “aired” all over the| I hate to complain but seems 

country. i the longer you represent a 

7 _|factory and try to do right, the 

ota hee rr Gee Ge pad attention is paid to your deal- 

ership if it happens to be in a 

soo men ae Se sted be = small place, even though in the 

’ past you worked your head off and 


150 cars which we sold plenty of cars when you w 
: : ere 
could deliver if we could get them. told by the factory “to get out 


When our road man comes in, he | and sell.” 
tri we un i suses : 
ries _ give Us imsy excuses 88| I hope your articles and letters 
to why we are not getting cars, | (Continued on Page 29, Col. 1 
; ge <2y, » ) 


yet we know that in the cities aoe 
Coming Events 


that adjoins us, and also 22 of an- 
other car made by same factory, 





are loaded, and some of the dealers 
in the cities say they are going to| 


tain amount of cars as they have 
too many on hand now. 





i 
ngratulations i MAY 
— g : ions on your timely May 30-June 10—Toronto, Ont, (Exhibition 
article, and we certainly hope you | grounds), Canadian International Trace 
are able to do something for the| Fair. 


JUNE 
(Hotel Statler). Annual! 
meeting, Massachusetts Automobile Dea 


town” dealer, as he has|, 2- 
been neglected too long in this un- | 2 a 





fair distribution of cars.—PENN- r ers i. REE. 

wae ere Ot » uus 2-4—Detroit (Hotel Statler). Twenty) 
s VAN D oR. ; 
SYLVANIA BALER eighth annual convention, Michigan A 


% * . tomobile Dealers Assn. 


| More dune 5-10—French Lick, Ind. (French Lick 
3 | Springs hotel). SAE summer meeting. 

Can’t help but congratulate you dune 24-25—French Lick, Ind. Annus! 

convention and exposition of Indiana 


on your article of May 9, “What| Auto Dealers Assn. 


About Small Dealer.” Hope it does | June 28-29— — Groton, Conn, (Hotel Gri 
some good. | wold), Summer convention of Connect 


. cut Automotive Trades Assn. 
Having been a... . dealer for JULY 
over 35 years and having gone| July 17-19—Mackinac Island, Mich, (Gran 
through the times when we were] betel). sues mesting, Antemnetl 
“forced” to take cars and sell! 7 penne 

them at no profit, I think the way | aug. 15-117—Portiand, Ore. (Multnomah h 
we small dealers have been treated | oe oa8 West Coast meeting. 

: : Aug. 28-30—French Lick, Ind. Annual con- 
when we needed cars ed not fair. | vention of Kentucky Automobile Dealers 

For instance, in April, accord-| Assn 
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Executives Join 
Crosley Motors 


W. A. MacDonald and 
Fred R. Cooper To 
Develop Expanded 
Sales Organization 


-CINCINNATI.—W. A. MacDonald 
and Fred R. Cooper, both former 
sales vice-presidents of Kaiser- 
Frazer Corp., have become asso- 
ciated with Crosley Motors, Inc., 
and have acquired stock interests 
in the company, Powel Crosley jr., 
president, announces. 

Association of the two former 
K-F officials, both of whom have 
been active in the automobile in- 
dustry for many years, marks the 
first step in a program to triple the 
number of dealers handling Crosley 
ears, Crosley said. 

“Having sold more than 60,000 
Crosley cars through fewer than 
1,000 active dealers, we are con- 
vinced the low-priced automobile is 
coming into its own,” Crosley said. 

He declared that MacDonald and 
Cooper are preparing plans to 
greatly expand the company’s dis- 
tributor-dealer organization, which 
he said may number 3,000 by the 
end of the year. 

MacDonald has had 29 years’ ex- 
perience in the automotive field. 
Before his association with Kaiser- 
Frazer, he was vice-president of 
Hupmobile and later became assist- 
ant to Joseph W. Frazer when the 
latter became president of Willys- 
Overland, 

Cooper has been associated with 
Frazer for 25 years in various ex- 
ecutive sales capacities, with the 
Chrysler Corp., Willys and K-F. 





Kalser-Frazer ) 
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And Now Crosley 
Announces Change 


Distributor Set-Up 


An Open Letter from 
W. A. MacDonald and Fred R. Cooper 


With plans for expansion and the perfection of the new, beautiful and 
mechanically perfected models tor 1949, Powel Crosley, Jr. invited us to visit 
Cincinnati and discuss the possibility of our becoming associated with Crosley 
in the development of a greatly expanded sales organization. After seeing the 
enlarged production facilities, we went very thoroughly into the study of the 
new cars themselves. We examined them as to workmanship and finish; we drove 
these new models in the city and into the country and were excitingly impressed 
with their performance and beauty. Up to this time, Crosley cars have been 
sold through several hundred direct Crosley dealers who readily absorbed 

the factory’s output. We recommended the addition of distributors in various 
territories and entered into a working arrangement with Crosley Motors to 
develop such a distributor and expanded dealer organization on a national basis. 


For the first time, we acquired an entirely new impression of the possibilities of the light car and 
its place in the American way of life. As an automobile merchant, you know what a great demand 
exists for a good American car to sell, new, at around $1000. Literally, millions of people want a good, 
new car at a price they can afford to pay. They want reliability—low operating and upkeep cost. You 
can take our word for it, Crosley has this sort of package. The new Crosley cars have beauty, and 
the new CIBA (Cast Iron Block) Engine, startling new airplane type “Goodyear-Hawley” Hydraulic 
Disc Brakes, and many other improvements spell real dependability, long life and low upkeep cost. 


Crosley has no competition in the $1000 field. Crosley is the lowest priced car—with the lowest down 


payment and the lowest weekly or monthly payments. The seller’s market has ended and only Crosley 


~ 


can furnish such a car for years to come. It has proved itself with millions of miles of service in the hands of 
over 60,000 owners. These owners report up to 50 miles on a gallon of regular, not premium, gasoline from 

the Crosley high compression motor. Crosley cars are soundly built; quality controlled at the factory; 
dealers have no heavy “get ready”’ expense before delivery to customers; and Crosley has a full line of five 


successful models of pleasure and business cars. 


Distributors and additional dealers are now being appointed. If you are interested in selling a 
proven car to the vast market which exists at around $1000, where there is no competition, write, wire 
or telephone at once. 


-ERGSLEY- 


Q FINE car 


W. A. MacDonald Fred R. Cooper 
CROSLEY MOTORS, INC., SALES DEPT., 2530 SPRING GROVE AVE., CINCINNATI 14, OHIO 


Features of the New Crosley: 


CIBA (Cast Iron Block) Engine Timken Roller Bearings 
Warner Transmission Spicer Rear Axle 
Airplane Type ‘“Goodyear-Hawley” Hydraulic Disc Brakes 
Rockford Clutch Auto-Lite Starting and Lighting 
Ross Steering Gear A. O. Smith Frames 















API Meeting Hears Resea 


COLORADO SPRINGS, Colo. — 
The importance of the 1,000-mile 
oil change interval in preserving 
the life of a car and in obtaining 
the most economical operation pos- 
sible was stressed at the May meet- 
ing here of the lubrication commit- 
tee. of the American Petroleum 
Institute. 

One study, involving 18 months 
of research and more than a half- 
million miles of actual driving, was 
presented by W. A. Howe, J. F. 
Drake jr. and H. H. Donaldson jr. 
of Gulf Oil Corp., Pittsburgh. The 
other one represented three years 
of testing by W. G. Perriguey, J. P. 
Haworth and G. N. Jenkins of Esso 
Standard Oil Co., New York. 

In the Gulf test, the cars op- 
erated by the firm’s Pittsburgh 
sales division were used as guinea 
pigs. The average engine age at 
the beginning of the test was 


Hallett Named — 
General Manager 


Of Kaiser-Frazer 


WILLOW RUN.—Appointment of | 
John L. Hallett as general man- 
ager of Kaiser-Frazer Corp. was | 

. announced last 
week by Clay P. 
Bedford, execu- 
tive  vice-presi- 
dent. 

Hallett, 46, first 
joined K-F at the 
company’s Long 
Beach southern 
California divi- 
sion. He came to 
Willow Run in 
the fall of 1946 
and has served 
successively as chief engineer and 
works manager. 

John H. Tacke, who has been 
factory manager for the last two 
years, was appointed works man- 
ager to succeed Hallett. 

A native of Seattle, and engi- 
neering graduate of the University 
of Washington, the new K-F gen- 
eral manager has been associated 
with Kaiser industries since 1938. 


Barnhart Heads 
Used Car Guide 








John L. Hallett 


1,000-Mile Oil Changes 


They Aid Economy, Car’s Life 
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rch Reports Showing How 


20,000 miles, and the cars were 
operated on 1,000-mile, 2,500-mile 
and 5,000-mile drain intervals. 

In clinical fashion, the Gulf re- 
port said the studies proved these 
| points: 

That contamination of motor oil 
skyrockets after 1,000 miles, with 
| 2,500-mile samples showing an in- 
crease of 63 percent in carbon and 
fuel soot; 56.4 percent more oxi- 
dized fuel and oil products, and 
55.6 percent more metals, abra- 


percent more carbon and fuel soot, 


metal, abrasives and road dirt. 

That the oxidized fuel and oil 
products, an insidious enemy be- 
cause they are soluble in oil, 
appear to be one of the major 
causes of oil consumption be- 
cause of their tendency to pro- 
| duce engine deposits, and simul- 
| taneously contribute to the plug- 
| ging of oil screens and oil con- 
| trol rings. 

That filters materially reduce the 
amount of low temperature sludge 
jin motor oil but not the varnish 
|in the oxidized fuel oil, 


The Perriguey report showed that 
engine lives, based up on actual 
road tests with trucks, are short- 
ened greatly by extending the oil 
drain intervals, that trucks using 
a 6,000-mile drain interval wore out 
almost 2% times as fast as those 
draining their crankcases more fre- 
quently. 

The Perriguey study also 
showed that there is no appre- 
ciable plugging of an oil pump 
screen on 1,000-mile drain inter- 
vals in passenger cars, and that 
there is a 10 percent plugging on 
2,000-mile drains, 30 percent on 
4,000 miles and 75 percent at 
6,000 miles, 

The Esso tests proved that after 
25,000 miles of driving, the engines 
that were drained at 4,000 miles 
were using more than twice the 
amount of makeup oil required by 
engines drained at shorter inter- 
vals. 


Perriguey reported that the effect 
of engine deposits, increased oil 
consumption and high rates of cyl- 
inder wear raised operating costs 
about three cents per gallon of fuel 
consumed at 4,000 miles, and nine 
cents at 6,000 miles—an increase 
roughly equivalent to 50 percent 





WASHINGTON.—Appointment of |in gasoline costs. 


Donald C. Barnhart, assistant man- 


In another development at the 


aging director of NADA, as general | meeting, the Gillette divorcement 


manager of Na- 
tional Automobile 
Dealers Used Car 
Guide Co., was an- 
nounced last 
week. 

Barnhart’s re- 
sponsibilities as 
head of the Used 
Car Guide Co., it 
was said, will be 
in addition to his 
present duties as 
assistant manag- D. C. Barnhart 
ing director of the NADA, in which 





post he has served during the past | Deeds; 


two years. 


NEWS WANT ADS have 
least expensive 


AUTOMOTIVE 
been proven the quickest, 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 





bills for the oil 
ssailed. 


Dwight F. Benton of Root Pe- 
troleum Co., Shreveport, La., in 
an address devoted to the effect 
of the divorcement bills on the 
oil industry, said they would have 
these results, if they ever became 
law: 


“Increase prices on petroleum 
products; diminish the availability 
of crude oil; weaken the ability of 
petroleum refiners to produce ade- | 
quate supplies to meet growing 
weaken our ability to fuel 
a war; lower our standards of liv- | 
ing; lose much progress and many | 
years’ work in petroleum research, | 
and defeat ownership of American 
corporations by small stockhold- | 
ers.” 


industry were 






174 percent more oxidized fuel and | 
oil products, and 114 percent more | 








NASH'S PART IN THE TRUTH OR ELSE SHOW—Buddy Barnick, Truth or Consequences 
contestant, at the wheel of the 1918 Nash, all set for a road test gromminery to his drive 
e 


to Kenosha, Wis., to pick up the 1949 Nas 


Airflyte he won nine weeks ago. 


side Barnick 


in the front seat is NBC's Chicago production manager, and in the rear seat is Joe Dreske, 


rking lot owner, and his assistant, Jim Munich. 





K. C's Salute... 





NO 
salute the automotive industry. 






Doyle Sees Need 
For 2,000,000 


More Salesmen 


ERIE, Pa.—More than 2,000,000 
more salesmen will be needed to 
move American industry’s goods in 
a buyers’ market, J. C. (Larry) 
Doyle, Ford central regional sales 
manager, predicted last week in a 
talk before the Erie County Auto- 
mobile Dealers Assn. 

Doyle said that there is no rea- 
son for auto dealers to fear the 
buyers’ market, provided they take 
reasonable precautions to protect 
their trading positions. 

In this respect, however, he 
pointed out that last fall he cau- 
tioned dealers that their operating 
expenses were running 150 percent 
over 1941. Since that time the ex- 
penses have risen to 170 percent 
over 1941. 

The business will be a good one 
for the dealers who can take it 
and dish it out, but it is no place 
for creampuffs, he asserted. 

Dealers must overcome tough 
customer resistance, organizationa! 
problems, financial hazards and 
other trying circumstances. 

The time to have started building 
a good sales force was yesterday. 
Those who haven’t started yet, he 
indicated, are running behind in 
the race. 

With reference to the number 
of salesmen required for all busi- 
ness, he said that some 4,000,009 
salesmen are now employed while 
6,000,000 will be required. 

Touching on used cars, he point- 
ed out that they do not mellow 
with age. 


Dinner Speakers 


Named by CATA 


CHICAGO.—Dr. Kenneth McFar- 
land, authority on business and in- 
dustry management, will be chief 
speaker at the annual Chicago Au- 
tomobile Trade Assn. dinner meet- 
ing set for June 17 in the Drake 
hotel. His subject will be “Manage- 
ment in the Automobile Business.” 

Another headliner on the pro- 
gram will be George Grim, foreign 
correspondent of Cowles Publica- 
tions, Minneapolis. He returned re- 
cently from Germany, where he 
covered the Berlin air lift, and will 
report on the European and Far 
East situations. 


William D. Reagan, CATA presi- | 


dent, said last week that dinner 
preparations had been made for 500 
dealers, members of their organiza- 


industry. 





Auto Insurance Declines 


In Texas, 5 Other States 


WASHINGTON, — NADA re- 
ports that automobile insurance 
rates are being reduced in sev- 
eral states with Texas leading 
the parade with reductions of 
9 percent in liability insurance 
rates for bodily injury and about 
20 percent for comprehensive 
physical damage policies. 

Other states in which reduc- 
tions are being made include 
Arkansas, Michigan, Nebraska, 
Rhode Island and South Caro- 
lina. A variety of liability and 
comprehensive rates have been 
adjusted—some up, but mostly 
down. 





BLUES IN KANSAS CITY—A view of the 

‘ : : . Twenty makes o 

sives and road dirt; the 5,000-mile | Convertibles in the entourage drew an extra look by having models perched on back seat. 
(a 


samples showed an increase of 148 | 








|}method of reaching the men who want 
tions and others identified with the | 


arade in Kansas City which was held to 
automobiles and 14 trucks participated. 


GUEST SPEAKER—Driving a miniature auto- 
mobile into a luncheon meeting in Kansas 
City is Kenneth Spry, manager of the Motor 
Car Dealers of Greater Kansas City. His 
passenger, Karl M. Richards (left), manager 
of the field services department of the Auto- 
mobile Manufacturers Assn., was guest speaker 
at the gathering which saluted the auto 
industry. 


Denver Dealers 
Elect Davidson 
As President 


DENVER. — Henry Davidson, 
president of Metropolitan Pontiac 
Co., was elected president of the 
Denver Automobile Dealers Assn. 
at the group’s annual meeting here 
in the Denver Athletic Club. 


Davidson succeeds Arthur Kumpf, 
Kumpf Motor Co. (Lincoln - Mer- 
cury). Other new officers are Nate 
Burt, Burt Chevrolet Co., Engle- 
wood, vice-president, and Tom Bra- 
den, executive secretary. 

The board of directors includes: 
S. M. Marcus, Marcus Motor Co. 
(Studebaker); Bernard Mahoney, 
Murphy-Mahoney Chevrolet Co.; Al 
O’Meara jr., O’Meara Motor Co. 
(Ford); Ralph Rickenbaugh, Ric- 
kenbaugh Cadillac Co., and Roy 
Dortleff, Packard Denver Co. 





Pennsylvania Produces 


New Low-Priced Tire 


JEANNETTE, Pa.—A new low-| 
priced standard tire has been added | 
to the Pennsylvania Rubber Co. | 


| passenger tire line, according to R. | 


B. Cave, sales vice-president. | 


AUTOMOTIVE NEWS WANT ADS have | 
been proven the quickest, least expensive 





what you have or have what you want! | 
See the back pages of this issue. ' 


Wash. Truckers 


Stress Safety; 
Elect Officers 


SEATTLE.—Public relations and 
highway safety were the themes «f 
the 27th annual convention of the 
Washington Motor Transport Ass:) 
held here May 19-21. 

Walter V. Belson, director of 
public relations, American Tructk- 
ing Assns., spoke on “Public Opin- 
ion.” 

“We are in trouble,” he said. 
“What the nation thinks of our 
industry is formed on the streets 
and highways. They see the way 
we perform and one mistake re- 
flects upon the entire industry. To 
remedy this, we must be better 
than good.” 

To tie in with this topic, the 
state association has appointed a 
safety director, and will name a 
public relations director within 30 
days. 

The association’s election named 
Frank Castagno, Renton, presi- 
dent; Gus Nieman, Spokane, Frank 
Fairchild, Yakima, and Carl White- 
head, Seattle, vice-presidents; R. J. 
Acheson, Seattle, treasurer (reelect- 
ed) and Ray H. Culbertson, secre- 
tary-manager (reelected). 


Ark. Increases 
Truck Loads 


LITTLE ROCK, Ark. — Despite 
vigorous opposition of Commis- 
sioner James H. Crain, who argued 
that “trucks carrying heavy loads 
at high speeds are tearing up the 
state’s roads,” the Arkansas high- 
way commission has approved an 
increase in the maximum gross 
load for trucks. The maximum 
was increased from 54,000 to 72,000 
pounds. 

Although other members of the 
commission expressed personal op- 
position to the increase, they voted 
for it “because of a promise Gov. 
McMath made truckers in obtain- 
ing passage of the truck license 
fee increase in the 1949 legislature.” 

The present limit of 18,000 pounds 
per axle was retained, but for tan- 
dems or two axles, the limit was 
increased from 32,000 to 36,000 
pounds. 


15 Route-Vans 
Added by Dodge 


DETROIT. — Fifteen additional 
Route-Van models have been added 
to the Dodge truck line, it is an- 
nounced by L. F. Van Nortwick. 
director of Dodge: truck sales. 

Five of the new models consist 
of chassis in wheelbases of 102, 117 
and 142 inches for those purchasers 
who want to place special bodies 
on the chassis, which has many 
features for door-to-door delivery 
service, including low floor and 
step height. The 15 new models 
have been designated as the Route- 
Van Special series. 


Big 3 Lineup 
Lowest-Priced Models 


Chev. Ford Six Plym 
| 4-dr.sed. $1,461 $1,472 $1,566 
| 2-dr. sed. 1,414 1,425 

Club cpe. 1,419 ‘ 1,534 
Bus. cpe. 1,340 1,333 1,386 
Deluxe Models 
4-dr.sed. $1,540 $1,559 $1,644 

2-dr. sed. 1,493 1,511 

Club cpe. 1,509 1,511 1,618 
Conv. 1,858 1,949 (8) 1,997 
Stat. wag. 2,268 2,264 (8) 2,387 


(Advertised-delivered prices as of May 26) 








ALLIED'S OLD-FASHIONED AUTO SHOW 


cooperation with K-F dealers in the Rockford sales area. 





IN ROCKFORD, 


l ILL.—Allied Mot Inc. 
(Kaiser-Frazer) staged an old-fashioned automobile show in its salesroom dering bley is 


Prizes for the oldest cars entered 


by the public were given, and the winning cars went on display in the Allied Motors show- 


room for a week. 
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Cites Substantiati 


Factors... 





Long Prosperity Era 
Seen by Snyder 


NEW YORK.—Predicting one of 
the greatest periods of business de- 
velopment in history, Secretary of 
the Treasury John W. Snyder told 
a meeting here of the Tax Execu- 
tives Institute, Inc., that there was 
no reason to be apprehensive about 
this nation’s future economy. 

Factors “which give assurance 

of a continued prosperity” were 
listed by Snyder as the postwar 
investment of $75,000,000,000 by 
industry in new construction and 
equipment, a near-record net 
working capital of $65,000,000,000, 
the $200,000,000,000 in liquid sav- 
ings of individuals, employment 
and income levels and the ab- 
sence of speculative activity. 

“Above all,” he declared, “the 
financial soundness of the U.S. gov- 
ernment—which is today the key- 
stone of world stability and world 
peace—is beyond question.” 

He noted that “unfortunately” 
there are some who have little faith 
in the nation’s ability to maintain 
prosperous levels of employment 
and incomes, and who take a 
“gloomy view” of the nation’s abil- 
ity to surmount obstacles ahead. 

“But,” he declared, “the U.S. has 
been built up through its long his- 
tory by men of confidence and 
vision. The main trend of our na- 
tional progress has been fashioned, 
and will continue to be fashioned, 
by those who see beyond temporary 
obstacles and who keep their eyes 
on the greater and richer fields that 
lie ahead.” 

Pointing out that the economy | 
was turning to a normal buyers’ | 
market after surfeiting demand | 
pent up by the war, he said, “I do 
not need to remind you that 
American enterprise thrives best 
in a competitive environment. We 
achieve most when we have to 
work at selling.” 

Appraising the future, Snyder 
said, it was reassuring to note how 
impressively opportunities of the | 
future loom up. Recalling economy 
changes in the last 50 years, he said 





Florida Approves 
3 Bills Backed 
By Dealers 


ORLANDO, Fla.—Three bills | 
sponsored by the Florida Automo- | 
bile Dealers Assn. have been unani- | 
mously passed by the house and 
senate. 

One measure permits an auto 
dealer to dispose of a motor vehicle | 
which he has acquired from out of | 
the state without having to hold it 
for 10 days prior to sale, 

Another bill amends to title law 
to expedite issuance of titles. 

The third bill makes it possible | 
for a truck owner to secure a three- | 
quarter-year license for his truck 
instead of having to pay for a full 
year when the truck is purchased 
between Apr. 1 and July 1. 


N.Y. Dealers List 


Convention Panel 


ALBANY.— The appointment of 
Sperry W. Miner, Buffalo, as gen- 
eral chairman of the 1949 conven- | 
tion of the New York State Auto- | 
mobile Dealers, to be held in Buf- 
falo Sept. 11-14, was announced last 
week. Miner is president of S. W. 
Miner Motor Corp, of Buffalo, and 
vice-president and director of the 
Buffalo Automotive Trade Assn. 

Other committee members _in- 
clude: General committee — Joe 
Villa, Villa Pontiac, Inc., honorary | 
chairman; Chester J. Brost, Brost 
Motors, Inc.; Steven Pankow, Pan- 
kow Motors, Inc. Chairmen of spe- 
cial committees include: Glen 
Campbell, Glen Campbell Chevro- 
let, Inc., banquet; Percy J. Hunt sr., 
“Hunt for Chevrolets,” Inc., enter- 
tainment; Ralph A. Young, Engel’s, 
Inc., reception; Chester G. Daetsch, 
Hill Garage, Inc., Hall of Fame; 
Mrs. Floyd A. Root, women’s enter- 
tainment; George C. Ostendorf, Os- | 
tendorf Motor Car Corp., guest; | 
Harold A. Martyr, South Park Lin- 
coln-Mercury Sales, Inc., publicity; | 
Edward D. Aschbacher, Aschbacher | 
Motor Corp., exhibits and equip- 
ment, and Laurence E. Read, Read 
Motor Co., souvenir program. 








even greater changes would take 
place in the half-century ahead. 

“And if we set our sights firmly 
on the opportunities opening up be- 
fore us,” he continued, “I believe 
that we will not be deterred long, 
or often, by the difficulties of chart- 
ing our economic course.” 

Snyder pointed out that be- 
cause factories have been con- 
cerned since the war in supplying 
the quickest available goods to 
fill accumulated demands, the in- 
troduction of many new products 
based on wartime discoveries of 
new materials and manufacturing 
techniques had been postponed. 


“One wartime development alone 
—atomic energy—could revolution- 
ize our economic life within a rela- 
tively few years,” he declared. “The 
use of light metals and their alloys 
is growing in importance. The field 
of synthetics affords unlimited pos- 
sibilities for new products. Devel- 
opments in home construction and 
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DEALERS VISIT WITH OLDS CHIEF—Maxwell S. Evans (left) of Bel-Park Motors, Inc., 
Chicago, and Byron B. Brown (right) of Rountree Motors, Inc., Houston, Tex., discuss produc- 
tion and sales outlook in the office of S. E. Skinner (center), general manager of Oldsmobile. 





home equipment offer tremendous 
opportunities for new consumer 
markets.” 

Snyder also cited a backlog of 
demand for schools, hospitals, mu- 
nicipal services and highways, the 
need to provide facilities for great 
population shifts during the war 
and the demand that had been cre- 


ated by an increase of 17,000,000 in 
population in the last decade as af- 
fording other economic opportu- 
nities. 

The Treasury department’s sav- 
ings bond program was cited by 
Snyder as one of the best vehicles 
for developing “a brighter and less 
troubled” future. 















Authorized Dealers 
Acclaim CARLIFE 
GUARANTY as, “‘The 


Greatest Sales and 


Good-will Producer 
in the Automotive 


Industry.” 


This terrific National 


The Saturday Evening Post will make 


cor buyers stop and look for 


Seal of the Authorized Carlife Guar- 


anty Dealer before buying o new car. 


You, 


HERE'S 
NEWS-- 


BIG 
NEWS! 
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know how Carlife helps your business 


. if you have not as yet become 


an Authorized Carlife Dealer .. . 


us tell you about it now. 


let 


Let us know how the Carlife Guaranty will help our business. 


Pays for ltself— 
WT a ae 


irda) -\ 


@\ leading new car dealers 
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U.S. Tax Claim | 
On Kingham Put 
At $1,400,000 


LOUISVILLE.—Federal govern- 
ment tax liability against the King- 
ham Trailer Co., Louisville, for the 
years 1942 through 1945, may run 
as high as $1,400,000, according to 
Revenue Collector Selden Glenn. A 
lien of $1,006,000 was recently filed 
against the company by the govern- 
ment. 

The new estimate was made after 
a hearing in Federal court where 
Federal Judge Roy Shelbourne 
granted John B. Kingham, com- 
pany president, until June 13 to 
start serving his two-year prison 
sentence on tax evasion charges. 
He was convicted some weeks ago. 
Celia M. Kingham, widow of the 
founder of the company and secre- 
tary-treasurer, and Oliver H. King- 
ham, vice-president, started serving 
terms of a year-and-a-day a month 
ago. 

John Kingham’s attorney asked 
extension of time to enable King- 
ham to raise funds to pay off the 
government. 
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Available at 
throughout U. S. 


NOTICE TO NEW CAR DEALERS (all makes): If you want to offer CARLIFE 
GUARANTY to your customers . .’. 


THE CARLIFE GUARANTY, 8827 Strathmoor Ave., Detroit 28, Mich... . . 


It is understood that this does not obligate us in any way. 


Dealers Name 
Address. 


Attention 


c 
| 
| 
| 3210 W. Olympic, Los Angeles 6, Cal. 
! 
| 
| 
| 
| 
| 
| 


City 


@ Carlife Guaranty eliminates all major 
repair bills (except accidents) for 2 years 
or 25,000 miles, whichever comes first. 
@ Carlife Guaranty prolongs the life of 
your new car; keeps it in top running con- 
dition through regular inspections and 
preventive service. 


Tate Olt aT a Teme dle 





@ Carlife Guaranty has been used and 
approved by thousands of new car 
owners for over 15 years. 

@ Carlife Guaranty protection costs you 
only $10 to $20... for 2 years or 
25,000 miles. 


THE CARLIFE GUARANTY 


8827 Strathmoor, Detroit 28, Mich. 


State 
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Goal Is to Simplify 
Where It Won't Show 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 


ig sheesh ge manufacturers, faced with lagging customer 

demand and filled supply lines from plant to public, 
have determined that the best way to give the market a 
‘shot in the arm is to attack the matter of cost by “engineer- 
re ie eee 
some of the frills and gadg- whether the problem is attacked 


in the same man- 
etry. Goal is to take a good ner. 
whack out of retail prices. Their 
‘efforts have been successful but it 
remains to be seen whether buyers 
will go for simplified or “auster- 


passenger cars| 
have never set 
very well with 
the motoring 


Historically, 
stripped - down| 


| 
plifying details which will not be 


noticed readily. 

There are a number of possibili- | 
ties in the line of combining mul- | 
tiple components into a_ single 
piece, substituting less costly ma- 
terials, easing up on factors of 
safety, etc. Naturally, these are 
under continuous study, but there 
| may be more pressure for effecting 
|changes as the market tightens. 

+ 7 * 


| Power Steering? 


they would be much more in- | 


and power braking available on) 
their 4,500-pound sedans than the 
fanciest kind of automatic trans- 
| mission. 

The muscular effort involved in 
parking under today’s traffic con- 
ditions, made more strenuous by 
oversize low-pressure tires, along 
with the constant braking re- | 
quired along congested highways, | 
could be greatly relieved by hy- 








ity” models. 


public. There is) 
The same situation likely will no reason to sus- | 
confront the automobile indus- pect its attitude | 


has changed.| 
Thus the job be-| 
comes one of sub- | 


try inside of a year, perhaps as 
_ early as this fall. 
. It will be interesting to see! 








HELP WANTED 


DIRECTOR-MANAGER Top- 
notch man, between 35 and 45, with a 
successful service-managerial background, 
capable of handling an organization with 
annual $135,000 to $250,000 in service 
labor, wanted by well-established Dodge- 
Plymouth dealer in mid-western city of 
100,000. Immediate metropolitan area of 
250,000. A pleasant place to live and 
rear family. Good salary and profit- 
participation plan for the right man. 
Write full description of qualifications. 
Replies confidential. Box 2849, c/o Auto- 
motive News, Detroit 26 


SERVICE 
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the result 
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draulic or servo booster units | 


which would put some power be- 
hind the steering wheel and | 
brake pedal beyond what the | 
driver supplies. 


Objections to these developments 
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—whatever you want—try Automotive News want ads! 
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ANY feminine drivers declare | 


terested in having power steering | | 





GOODWILL BUILDER—Moore & McDavid Pontiac Co.. Greenwood, Miss., built a lot of 
local goodwill recently when it offered its showroom to the Greenwood garden club for a 


show which attracted hundreds of townspeople. 


most entirely related to cost. How- 
ever, if no complaints arise from 


the assessment of $200 or $300 for | 


an automatic gear-shifting system, 
there might be none for similar 
charges to cover the added con- 


venience of power 


braking. 


steering and 


Some enterprising builder of the 


larger cars 


is going to have a 


tracting or sim- from manufacturers have been al- package of this sort ready before 





| important, 


| services 


long, and chances are he will find 
a lot of takers. 


* * * 
| 


| Precision 


LARGE number of automotive 
+% processing experts visited Mi- 
cromatic Hone Corp. a week ago 
|to inspect several new machines 
developed to handle automatic, pre- 
cision honing. 

The company was celebrating 
its 20th anniversary in the field 
and in that time has perfected 
many ingenious methods for con- 
trolling the accurate removal of 
stock from bores ranging all the 
way from large cylinder blocks 
or liners down to Diesel injector 
barrels. 

Tolerances are held down to the 
order of a ten-thousandth of an 
inch, and surfaces finished to a 
few microinches variation. Auto- 
matic honing received a major im- 
petus from automotive plants and 
now has extended to many other 
metal-working industries. 


NADA Seeking 
Suggestions for 


1950 Clinies 


WASHINGTON.—NADA is look- 
ing for suggestions for its clinic 
program at the 1950 NADA Con- 
vention to be held in Atlantic City, 
says Ray Chamberlain, convention 
manager. 


Last year, in San Francisco, there 
were seven clinics: Used Cars, Re- 
tail Sales Management, Taxes, 
Dealer Symposium, Truck Sales 
and Service, Employer - Employe 
Relations, and Highway Safety. 

“Six were well attended and re- 
ceived enthusiastic praise,” Cham- 
berlain said. “The.Highway Safety 
clinic, however, suffered an anti- 
climax.” 

So that this won’t happen again, 
Chamberlain wants dealers to write 
to him in Washington and answer 
these questions: 

1. What are the four most impor- 
tant topics for clinic discussion? 

2. Who are the dealers best suited 
to be moderators and panel mem- 
bers on each subject? 








Safety Checkups 


Offered Free During June 


By L. A. Dealers 


LOS ANGELES. — During June, 
new-car dealers of Los Angeles are 
giving free safety checkups to any 
car as their part in “Operation 
Safety,” a safe driving campaign 
sponsored by the National Safety 
Council. 

“We feel many lives will be saved 
when the little mechanical defects 
that often cause major accidents 
are repaired,” said John F. O’Con- 
nor, chairman of the Southern 
California inter-industry highway 
safety committee. 

“These free checkups are 
since no driver 
avoid accidents if driving an 
safe car.” 


very 
can 
un 


Greensboro, N. C., Passes 


Tax for Out-City Firms 

GREENSBORO, N. C.—City 
council of Greensboro, N. C., has 
extended the present municipal li- 
cense tax to all out-of-city mer- 
chants and corporations doing bus- 
iness in Greensboro. 

This refers to businesses whic» 
“sell, deliver, solicit, or render 
in Greensboro,” the law 
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* FASTER Sates 
* BETTER Prices 
* ADDED PROFITS 


Dace again, used cars have to be SOLD. Profit- 
minded dealers know APPEARANCE is their best 
salesman. 


Tests prove: Porcelainizing used cars and advertising 
them “with Porcelainized finish” will give you quicker 
turnover at higher prices—plus the added profits from 
the Porcelainize itself. 


NATIONALLY-ADVERTISED—EXCLUSIVELY FOR NEW CAR DEALERS 


; LG, i 
D> INVESTIGATE! 


Make your used cars appeal to the 
eyes—with... 


*T.M. Reg. U.S. Pat. Off. 


FREEMAN AND FREEMAN, INC. 
600 GRANT STREET DENVER 3, COLORADO 
Please send us immediately, without obligation, the following information: 
( ) the use of Porcelainize materials in reconditioning all types of 
used cars. 
( ) the complete Porcelainize program. 


FIRM NAME 

ATTENTION OF: 

STREET & NO. 

CITY ZONE STATE 


MAKE OF CAR SOLD 
VERY IMPORTANT 
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Lawsuits Affecting Dealers .. . 





Court Decisions 


By Leo T. Parker 
Attorney at Law 
— a higher court held 
that when partners purchase 
and own an automobile neither can 
take the car from the other. 

For example, in Bush v, Smith, 
48 S.E. (2d) 582, it was shown that 
Gordon Bush and Robert E. Smith 
purchased an automobile and bor- 
rowed money from a bank to pay 
for it. 

Later Bush sued Smith to gain 
possession of the car. The higher 
court refused to hold in favor of 
Bush saying: 

“Since the parties were partners 
each of them was equally entitled 
to the possession of the car.” 

7 s o 


Validity of Ordinance 
ONSIDERABLE discussion has 
arisen from time to time over 

the legal question: Is a license law 
valid which taxes used-car dealers, 
on vacant lots, when no license tax 
is required from dealers who sell 
automobiles in garages, showrooms, 
etc.? 

For example, in Steiker v. Bor- 
ough of East Paterson, N. J., 61 
Atl, (2d) 215, it was shown that a 
city license ordinance was passed 
which regulated used-car dealers 
on open lots. 

Although no license is imposed 
upon dealers who sold used motor 
vehicles from a garage, yet dealers 
who sell used cars from a vacant 
lot must pay a license fee of $500 
annually. The higher court said: 

“As we have indicated, we concur 
with the court below in concluding 
that the provisions of the ordinance 


referred to are void, because they 


or arbitrary... . 


are unreasonable 
* + * 


Court Ruling 


EVERTHELESS this court re- | 
fused to hold the ordinance | 


void, saying: 


“There is no showing that the en- | 


forcement of the ordinance would 
be confiscatory as to prosecutors 
(dealer).” 

And again see Ring v. North 
Arlington, 
court held an ordinance valid 
which taxed used automobile deal- 
ers, who operated on vacant lots, 

$250 annually, This court said: 

“If the local legislative action is 
not clearly unreasonable or unduly 
oppressive or discriminatory, its 
policy is not a justifiable question.” 

. e * 


Verbal Promise 


ACCORDING to a recent higher 
court anyone who makes a writ- 
ten contract can make any verbal 
agreement, promise or guarantee 
and he is not liable on the verbal 
promise or agreement, 

For example, in Jennings v. 
Petrol Corp., 195 Pac. (2d) 899, the 
testimony showed facts, as fol- 
lows: One Jennings took a five- 
year lease on a garage building 
and wash rack. Jennings built up 
a business which made him a 
profit of over $8,000 per year, 
when the property owner sudden- 
ly terminated the lease by giving 
Jennings only three days’ notice. 
Jennings sued to recover $56,000 
| damages and proved that although 
the lease contract contained a 
clause that the property owner 
“may terminate this lease at any 








UNUSUAL, BIG-PROFIT FILTER VALUES 


Permanent Type Oil F 


ilter Replacements for 


PLYMOUTH —- DODGE - DE SOTO 


CARS AND TRUCKS FROM 





1946 ON (Some Trucks Excepted) 
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OIL FILTER DP-10 


The Inner Line Oil Filter DP-10 is designed 


for quick installation directly on the engine 


HI-FLOW DESIGN 


induces uniform, 


integral 
“metered” oil-flow. No outsi 
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FILTOR OIL FILTER DP-10-TR ; 


Replaces throw-away type filter; 


pump. All oil passages are within and an 


part of the aluminum alloy casting. 
de lines to fail, fray or break. 
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ALSO — Oil Filters Available 


for Chevrolet Cars & Trucks 


FILTOR REPLACEMENT ELEMENTS 
ARE BIG MONEY MAKERS 


Manvfactured from best quality material obtainable. With each element there is packed 


an assortment of gaskets enabling you to 


replace elements in most standard filters. 


Ath your Bowman Salesman jor interesting profit information 


Inner Line Filters are distributed exclusively by 
SOLE DISTRIBUTOR IN US A 


e Bowman 


VELANT | 
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Products Co. 


YAKLAND 1, CALIF 
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RODUCTS. LIMITED 


Toronto 3 


1386 NJ.L. 494. This | 
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Be return to the days of “‘selling cars." 
fashion clothes. W. R. 


25 years in the auto business. 


1949 





FIRST ONE IN 25 YEARS—Euclid Ford Co. put the emphasis on glamour and neighborliness 


lt staged a full-fledged fashion show to about 
ersons who jammed the showroom to see both the new model cars and the models who 
Power, head of the dealership, turned the entire program over to 
the sales department, and admitted this was the first fashion show he was sponsoring in his 





| 
time by giving sublessee (Jennings) 
three (3) days’ written notice,” yet 
at the time the lease was signed the 
property owner verbally guaranteed 
not to revoke the lease if Jennings 
performed his obligations. 


The higher court refused to hold 
in favor of Jennings, saying: 

“There is no issue of fraud. It is 
the settled rule that when an agree- 
ment has been reduced to writing 
it is to be taken as the entire agree- 
ment of the parties with respect to 
all matters embraced within the 
writing and that no contemporane- 
ous oral agreements respecting such 
matters can be given effect to add 
to, subtract from, or otherwise vary 
the terms of the writing.” 








Big Tax Savings 
Reported for 


Dealers in Pa. 


HARRISBURG, Pa.—(UTPS)— 
Automobile dealers in Pennsylvania 
will save many thousands of tax 
dollars through the action of the 
Pennsylvania Automotive Assn. dur- 
ing the 1949 session, it is reported 
by Claude S. Klugh, general man- 
ager of PAA. 


Reporting that the mercantile tax 
for revenue for school purposes in 
Philadelphia was not re-enacted, 
Klugh said that instead a measure, 
minus the “double taxation” provi- 
sion (used-car tradeins), was passed 
and provides for a gross receipts 
tax of one mill. 

Neither was a school revenue bill 
passed for Pittsburgh, but a meas- 
ure was passed to provide revenue 
for schools (also exempting used- 
car tradeins) through a one-mill re- 
tail mercantile tax and a %-mill 
wholesale mercantile tax. 


In addition, Pittsburgh is also af- 
fected by another mercantile tax to 
assist in financing the city adminis- 
tration (used-car tradeins exempt) 
which provides a two-mill retail 
and one-mill wholesale mercantile 
tax. 

Another measure covering all 
other communities in the state, ex- 
cept Philadelphia, was passed im- 
| posing ceilings on local tax rates. 

Klugh reported “the ceilings im- 
posed will keep some communities 
who were ‘mercantile tax happy’ in 
line,” explaining that “prior to the 
amendment, the sky was the limit!” 

Klugh said that the laws in ques- 
tion do not become effective until 
the next fiscal year, which in most 
communities is Jan. 1, 1950, 








DeMuller Heads 
Willys Export 


TOLEDO. — Marcel F. DeMuller 
|has been named president of both 
the Willys-Overland Export Corp. 
and Willys-Overland of Canada, 
Ltd., it was announced by Ward 
M. Canaday, chairman of the board 
of Willys-Overland Motors. 

Delmar G. Roos, first vice-presi- 
dent of Willys-Overland Motors, 
was added to the board of the 
Export corporation, and George L., 
Palmer, treasurer, was also made 
a vice-president. 

Other officers are L. O, Long, 
assistant treasurer; Milton Mc- 
Creery, secretary, and A. L. Floer- 


ing, assistant secretary. Both De-| 


Muller and Roos were also added to 
the board of Willys-Overland of 
Canada, Ltd. 








‘Black Tuesday’ . 


La. Campaign Aimed 
At High Gas Tax 


BATON ROUGE, La. -— Service 
stations all over Louisiana are be- 
ing urged to cooperate in a cam- 
paign to acquaint consumers with 
the high gasoline tax in this state. 

On “Black Tuesday,” June 7, 
service station operators have been 
requested by the Louisiana petro- 
leum industries committee to drape 
the entrances to their stations in 
black crepe paper and to hand out 
“sympathy” cards to customers. 

The committee has designated 
the day as “Black Tuesday” be- 
cause it is the anniversary of the 
day on which a two-cent additional 
gasoline tax was enacted in 1948. 

Louisiana has the highest gaso- 
line tax in the nation, 9 cents per 
gallon. Added to this is the federal 
excise tax of 1% cents per gallon 
for a total of 10% cents taxes per 
gallon, 





Pennsylvania Ups 


Truck Length, Height 

HARRISBURG, Pa.—(UTPS) 
—Legislation approved last week 
by Gov, James H. Duff increases 
the permissible length and height 
of trucks. 

One bill 625 permit an increase 
in bus lengths from 35 to 40 feet. 
Another measure permits a max- 
imum height of truck and load 
of 162 inches instead of 150 
inches. Also signed was a bill 
authorizing the use of a tow 
trailer not exceeding 10 feet for 
the purpose of towing another 
vehicle. 















Greater Values 
Cited in ’49 Cars 
Versus 1929 


ALBANY.—Talk about the high 
price of cars today has been great 
ly overdone, according to C. LD 
Henderson, executive vice-president 
of the New York State Automobil: 
Dealers. 

“Comparatively speaking,” h: 
said, “the purchaser of an auto- 
mobile today gets more for his 
money than he ever did. As an 
example, take the car that sold 
for about $1,900 back in 1929 and 
compare it with the car that sells 
today for $1,850, or approximately 
the same price. In other words, 
compare a really “high price” car 
from 1929 with a “low price” car 
of today and the advantage is all 
with today’s car. 

“Back in 1929, that car would 


-|have had 74 horsepower and trav- 


eled at a maximum speed of 64.75 
miles an hour. Today, for the same 
price, the purchaser gets 90 horse- 
power and a maximum speed of 
81.8 miles an hour. 

“Other advantages in today’s car 
are many. Some of the standard 
equipment of a 1948 car, which was 
unknown or cost extra back in 1929, 
includes spare tire and bumpers, 
all-steel body, four-wheel hydrau- 
lic brakes, safety glass and sealed 
beam headlights. 

“Some of these mechanical ad- 
vantages include synchromesh 
transmission, hypoid differential 
gears, automatic spark advance, 
voltage regulator, thermostatic con- 
trolled pressure cooling system, 
coil spring suspension, low pressure 
tires, and a gearshift lever on the 
steering column. 


“Besides all these advantages 
which must be considered in rela- 
tion to the price of a car today, 
it must be remembered that a car 
today is actually sold at a lower 
price, in relation to the income of 
its potential buyer, than the 1929 
vehicle.” 

Henderson pointed out that in 
1929 the average factory worker in 
this country earned $25 for a 48- 
hour work week. So it took him 
nearly 53 weeks to earn the money 
for his car. By comparison, the 
average factory wage today is $53 
for a 40-hour week. Thus a fac- 
tory worker has to work just over 
24 weeks to pay for his car today. 


“This means that the real price 
of today’s car, in terms of factory 
wages, is less than half that of the 
1929 car. 

“Or, to take a shorter period as 
an example between 1939 and 1948, 
the average new car increased 
about 90 percent in price, while 
factory wages were up by 125 per- 
cent. 





Now, 300% More Rear 


Vision in Convertibles 





Makes Car Like Next Year’s Model! 


fULL-WUE/CMEREAR CURTAIN 
FOR CONVERTIBLES 


ARO presents the greatest advance in years—the Full- 


ARO MFG. CO. 


702 Beacon St., Boston, Mass 


tops. Cryst 


Tacks on same as fabric rear curtain. 
cleans readily, 


Vue rear curtain, built in as part of ARO replacement 


strong as leather, flexible 
Zippers, stows 
crack or scratch 


al clear plastic, 


can’t wrinkle, 


Kindly send us a sample order as follows: 


ARO STORM KING replacement convertible tops.. @ $12.60° 

with built-in FULL-VUE plastic rear curtain............... . @ 6.95 

SPECIFY TOTAL $19.55 
TAN OR 

BLACK ARO regular replacement convertible tops.................. wees @ $21.50° 

. with built-in FULL-VUE plastic rear curtain..... oan 6.95 

*Most cars. TOTAL $28.45 
NAME .... 


ADDRESS 
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Highways & Safety. . . 


Toll Roads 


Planned 


In 3 More States 


Legislative proposals authorizing 
construction of toll roads have 
been enacted into law in three 
more states, are pending in six 
states and have been defeated in 
four, according to a survey by the 
National Highway Users Confer- 
ence. 

A Colorado law provides for the 
cost of a turnpike project to be 
defrayed by bond issues with up 
to 30 percent of the annual cost 
pledged from highway user reve- 
nues. It also declares such turn- 
pikes to be “public highways of 
the state,” which declaration ap- 
parently is designed to circum- 
vent the anti-diversion constitu- 
tional provision. 

New Jersey’s first toll road, cost 
estimated at $85,000,000 is author- 
ized in a law defining the main 
route from New York state line to 
connect with a proposed new bridge 
across the Delware river near Deep- 
water, totaling 130 miles. Another 
law authorizes construction or tak- 
ing over of any feeder routes to the 
toll road. 

Organization of “municipal cor- 
porations” to construct and operate 
toll roads is authorized by legisla- 
tion enacted in North Carolina, The 
corporations have power to con- 
demn right-of-way not to exceed 
100 feet in width, and issue revenue 
bonds for financing the project. 

Legislation which has passed the 
senate in Ohio would create a turn- 
pike commission to construct and 
operate toll road projects financed 
by revenue bonds, 

A Pennsylvania measure, hav- 
ing passed both houses, would 
authorize a turnpike from Scran- 
ton to Harrisburg connecting 
with the existing turnpike. 

Companion bills in California, one 
of which has passed the house, 
would authorize bridge and high- 
way districts to acquire or con- 
struct toll roads connecting with 
any toll bridge owned and operated 
by such districts. 


Other states in which toll road 
proposals are pending but have re- 
ceived no action are Massachusetts, 
Michigan and Wisconsin. 

Use of federal funds for construc- 
tion and maintenance of publicly 
owned toll roads and bridges would 
be permitted by Rep. Welch’s bill, 
which is similar to bills introduced 
in the previous Congress. 

Toll road proposals were de- 





Oregon Dealer to Address 


President’s Conference 


Lyman W. Slack, Portland (Ore.) 
Mercury dealer and chairman of 
the Oregon Inter-Industry High- 
way Safety Committee, has been 
named to give the closing address 
at the President’s Highway Safety 
Conference in Washington June 3. 


Slack is also serving as a mem-| 


ber of the committee on public in- 
formation of the conference which 
opens June 1. President Truman 
will address the meeting at 2:45) 
p.m, June 2, | 





Nebraska Ups Gas Tax 


For New Road Program 

The unicameral legislature 
has voted approximately $9,000,- 
000 in additional funds for high- 
way construction in Nebraska 
for the next biennium. 





The legislators passed a bill 
increasing the gas tax from five | 
to six cents a gallon. The bill 
has the emergency clause and 
will go into effect as soon as | 
signed by the governor. It is | 
estimated the bill will bring in 
$3,340,000 a year. 

A companion bill increases all 
registration fees and will pro- 
duce about $1,400,000 annually. 
The bill becomes effective Sept. 
1. Passenger cars over 2,600 
pounds are hiked from $5 to $8 
a year; cars under 2,600 pounds | 
from $3 to $6. 

The unicameral killed the use 
stamp tax bill, imposing an an- 
nual $2 sticker tax. 








feated in Minnesota, Nebraska 
and Rhode Island. Measures in 
New York, one of which would 
have permitted toll charges for 
use of arterial portions of any 
completed throughway and the 
other to prohibit toll charges on 
public highways and parkways, 
died upon adjournment. 

Repeal of existing authorization 
failed of enactment in Colorado. 
while several similar bills in Okla- 
homa are still pending. 

* * + 


5,000 Delegates 
Attend Michigan 
Safety Meeting 
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Marker Invited 


Carl E. Marker, president of 
the National Used Car Dealers 
Assn., has accepted an invita- 
tion from President Truman to 
attend the President’s Highway 
Safety Conference in Washing- 
ton, June 1-3. 

This is the first time that a 
representative of the used-car 
industry had been asked to par- 
ticipate in the sessions. Marker’s 
home is in Fort Wayne, Ind., 
but headquarters for the 
NUCDA are in Detroit. 





George T. Christopher, president of 
Packard Motor Car Co., told more 
than 5,000 delegates to the 19th an- 
nual Michigan Safety Conference 


’|in Detroit. 
He said some people are “Dr. 
| Jekylls and Mr. Hyde” when it} 


comes to driving, and that acci- 
dents might be reduced if every-| 
one were required to put his name 
and address in big letters on the 
side of his car. 

Earle F. Campbell, executive 
vice-president of the National 
Safety Council, also addressed the 


As a nation “we just aren’t very | gathering and declared the “rural 
smart when it comes to safety,” | attitude” of many state legislatures 





ANOTHER DEALER PROVIDES TRAINING CAR—McGarity Motors, Inc., of Troy, Ala., is 
furnishing a Ford for driver training courses at Troy high school. The vehicle is equipped 
with dual controls. Only reservation made by McGarity in turning the car over was that it 
should be returned to the dealership each weekend for thorough servicing. Left to right: 
state highway patrolman Joe P. Gafford; John W. McGarity, secretary-treasurer of McGarity 
Motors; Roy E. Jeffcoat, superintendent, Troy schools; Sam Price Jones, school principal, and 
@ group of high school students. 








constitutes a stumbling block to 
safety promotion. Another speaker, 
Appellate Judge Lee E. Skeel of 
Cleveland, called for the establish- 


ment of safety councils in every 
city to help reduce accidents which, 
he said, cost cach family in the 
country an average of $200 a year. 
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The Plain Dealer Market 5 

Survey department has com- | 
' piled factual market data for 
: your use. This information, 
valuable in appointing and 
locating dealerships, as well as 
assisting in establishing sales 


quotas, is available upon re- 4 
quest. Call or write today for ~ 
an appointment to receive 
this individualized service. 
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That’s why year after year, the Cleveland Plain Dealer 
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nation in total passenger car advertising lineage! 
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In the Hopper | 


Pa. Law Hits Motorists 
Unable to Pay Damages 


A new state law cracking down | 
on Pennsylvania motorists who are 


unable to pay accident damage | 


claims goes into effect next Feb, 1. 
The new law directs motorists to 
report to the state revenue depart- 


ment within 24 hours after any | 
accident involving bodily injury or | 


damage of $100 or more, If any car 
owner lacks insurance or cash to 
cover claims, his operator’s license 
and plates can be taken away. 

* > * 


Semi-Annual Inspection 


Of Florida Vehicles Killed 


The Florida house of repre- 
sentatives has defeated a bill to 
require semi-annual inspection of 
all Florida vehicles for mechani- 
cal defects. The vote was 54 to 39. 

Passage was urged as a matter 
of highway safety. However, op- 
ponents were vigorous in ther 
opposition to the bill, assertiag 
that the 75-cent inspection fee 
would be an extra burden on the 


|of Lewis county; Sen. Floyd E. An- 
|derson of Binghamton; Sen. Fred | 


| been advised, he said, that for lack | 
|of such a law, New York state has | 
| sometimes been used as a dumping | 
|ground for “hot” cars. The title | 
law proposal will be submitted to| 
the 1950 session of the legislature. 
The special committee will be 
comprised of representatives of all 
the groups affected by the problem, 
Ostertag said, including finance 
companies, dealers, owners, county 
and town clerks and the state bu- 
reau of motor vehicles. 
Assemblyman Elisha T. Barrett 
of Suffolk county will head the 
committee. Among other members 
are: Assemblyman Benjamin Demo 





G. Moritt of Brooklyn; Commis- | 
sioner Clifford J. Fletcher and Dep- 


|}uty Commissioner Halsey S. Carey 


of the bureau of motor vehicles; 
Edward F. N. Uthe, executive sec- | 


bert M. 
of the County Clerks Assn.; 
dette J. Hasper, associate counsel, | 
bill drafting commission; C. D.| 


Finch, secretary-treasurer 





motorist and that the measure 
would mean giving a business 
advantage to certain inspecting 
garages. 

Supporters of the bill empha- 
sized that accidents had been re- 
duced as much as 17 percent 
after passage of similar compul- 
sory inspection laws in other 
states. 

* * + 


Cut-Rate Deals Barred 


Under New Okla. Law 


Oklahoma’s Gov. Roy J. Turner | 
has signed a bill which makes cut- | 
rate practices in Oklahoma retail | 
stores illegal. 

Under the new law, items must | 
be priced at cost plus 6 percent. | 
This 6 percent, however, does not | 
cover operating expenses. In some 
articles, 12 percent will be added 


to cost prices. 
+ + * 


Pennsylvania Turnpike 


To Be Extended 


Legislation providing for exten- 
sions of the Pennsylvania Turn- 
pike were signed into law last 
week by Gov. James H. Duff. 

Senate Bill 881 provides for the | 
extension of the turnpike from 
the western extension to a point | 
near Erie, and authorizes the is- 
suance of bonds. Senate Bill 975 
provides for an extension of the 
turnpike from Harrisburg to 
Scranton, 






N. Y. Committee 
Studies Plans for 
New Title Law 


Assemblyman Harold C. Ostertag 
has announced the appointment of 
a special legislative committee to 
develop a motor vehicle title law 
for New York state automobile 
owners which will help to assure 
that the cars they buy have clear 
titles, 

Last year, Ostertag said, automo- 
bile buyers in this state were 
mulcted of $500,000 through the 
purchase of cars which were either 
stolen or had encumbered titles. 

In appointing the Special Com- 
mittee to Study Motor Vehicle Title 
Laws, he said that it would func- 
tion within the Joint Legislative 
Committee on Interstate Coopera- 


tion, of which he is chairman, and | 
in part, to} 


that its task will be, 
formulate a workable title law pro- | 
posal which will gear into similar 
automobile title laws in other states. 

The interstate committee has 





Income Tax Boost 


Passes in Vt. 


A bill increasing Vermont's 
income tax was given final pas- 
sage by the state legislature and 
sent to the governor for signa- 
ture. 

The measure abolishes the de- 
duction of federal taxes in figur- 
ing the state income tax and 
adds % percent to the rates for 
the last two steps of the state’s 
graduated tax. The latter change | 
will affect the $3,000 to $5,000 | 
brackets and over $5,000. 


Henderson, executive vice-president, 
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DEALER BURKE'S 
ham, Ala., 


was transformed into a typical outdoor camping scene. 


BID TO SPORTSMEN IN BIRMINGHAM—Jim Burke Nash Co., 
has attracted hundreds of local sportsmen into its showroom with this display 
which featured the 1949 Nash with built-in convertible beds. The new-car showroom window | 


Birming- | 


Newspaper advertising was used | 


to invite sportsmen in to register for free prizes, such as automatic shotgun, fishing equip- 


ment, etc. 


New York State Automobile Deal- 
ers; Walter F. Hofheins, president, 
Y. State Automobile Assn.; 


eam | Sorte R. Fearon, Syracuse attor-| duced by Rep. 


Pa. Motor Code Changed 

Gov. James H. Duff signed into 
law last week a House bill intro- 
Arthur George, 


ney, and William N. Havens, assist- | amending the motor code so that 


ant director, Automobile Under- 


writers Detective Bureau. 


records of summary proceedings 
|against a driver could not be used 








TV Car Sets Prohibited 


By Pennsylvania Law 


Use of Pennsylvania’s high- 
| ways will be prohibited to motor 
| vehicles in which television sets 
| have been installed under the 
provisions of a House bill intro- 
duced by Rep. Robert D. Flem- 
ing and signed into law by Gov 
James H. Duff. The measure 
would originally have prohibited 
| the installation of television sets 
within view of the operator. 





| as evidence in civil cases on th: 
oe violation. 


Oklah oma Weighs 
Load Policing 


A bill to provide more stringent 
enforcement of truck weight regu 
lations has been passed by the 
Oklahoma senate. Approved in the 
form of a substitute bill, the meas- 
ure was returned to the house. 

Sen. Perry Porter of Miami ex- 
plained that the axle load limit of 
18,000 pounds and total limit of 
| 60,000 pounds for vehicles would re- 

(Continued on Page 13, Col, 1) 


The 1 most profitable fire service 
is based on... 


~ 
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Today anyone in the tire business who is making a 


good profit operates 
ment. He sells first lin 
a good profit margi 


his own tire treading equip- 
e new tires... tires that carry 
n. And when these tires are 


smooth, he treads them for his customers. His cus- 
tomers save about 50%...and the dealer grosses 


about 60%. The custo 
... the dealer gets a 
proof of this in the 


mer gets lower cost per mile 
higher profit. You'll find the 
thousands of Lodi-equipped 


treading plants throughout the world. 





These are two of the dozens of tread designs avail- 


able in Lodi matrices 


... Lodi offers the most com- 


plete selection of tread designs for every purpose. 





ER MOLD 


CORPORATION 


Loo 


Ge ds ee a 


MODEL 7 MOLD 


Made in four sizes for top capping, 
full-capping, or retreading standard 
and low pressure tires from 5.50-15 
and 6.40-15 through 12.00-20. The 
model F-1 Lodi mold for passenger 
and light truck tires is the first 
choice of car dealers. 


= LODI EQUIPMENT 







MODEL Z MOLD 


Offered in six sizes, primarily for to 


capping tires. The R-1 Lo 


i molds 


take care of tires from sizes 5.50-16 
and 6.40-15 to 7.50-15. Largermolds 
take truck tires up to size 14.00-24. 







DYNA-BALANCE BUFFER 


Gives the smooth casin 


Lodi Dust Collector. 


GET THIS INFORMATION NOW 


dynamic 
balance as it prepares the tire for 
treading. May be equipped with the 


Your regional Lodi representative will gladly show you an 
up-to-date presentation entitled “What's Ahead for the Tread- 
ing Industry.” He will take you to see Lodi equipment in 


operation.. 
tread designs.. 


. Show you illustrations and samples of available 
. give you all the information you may want 


about setting up a successful tire treading service. 


i esi ATTACH THIS TO 


LODI, CALIFORNIA 





ern treading service and Lodi 
NAME 


POSITION 


SUPER MOLD CORPORATION 


Gentlemen: Please have your regional representative 
call on me to furnish additional information about mod- 


nanan naman mame 


YOUR LETTERHEAD 


‘te 
# 


mold equipment. 
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shift in transit will not bring the 
driver into a magistrate’s court 
so long as an axle weight is not 
more than 22,400 pounds, 

Also passed by the house was 
a bill to provide that coupled 
axles on semi-trailers known as 


It | pealing the restrictions on the load | 
would provide 10 enforcement of-/| limits of trucks delivering gasoline 
ficers from the state highway com-/and other petroleum products to! 


low-bed trailers shall be spaced 
36 inches or more apart, This 
measure also had received pre- 


mission and 10 from the state high- 
way patrol, equipped with portable 
scales to check trucks on the high- 
ways. Under the bill, a_ special 
permit costing $5 would be required 
for loads over 60,000 pounds and an 
additional $5 for each 1,000 in ex- 
cess of the load limit would be 
levied, 
* * > 


Ladies Spurned 


A bill to limit the working hours 
cf women in employment to eight 


| retail stations. 


The act repealed a prewar re- 
| striction, which became effective | 
| again on Apr. 1, which had limited 
stations 
inflammable 


|truck deliveries to retail 
ito 2,000 gallons of 
liquids. 


Relief on Truck Loads 
Allowed by Delaware Bill 


A bill permitting an axle 


vious Senate approval under 
| sponsorship of Sen. Hitchens. 
* * * 


Wisconsin Hikes Relief 
For Jobless Workers 


The Wisconsin state administra- 
| tion's program of labor benefit leg- 
‘slation has probably been com- 
| pleted with the enactment into law 
lof a liberalized schedule of unem- 
ployment benefit payments, which 
also increases the duration of bene- 





hours a day, 48 hours a week, with 
a minimum wage of 50 cents an 
hour, has been killed by the busi- | 
ness and labor committee of the | 
Alabama house of representatives. 

* * * | 


Curbs on Gasoline Trucks 


Repealed in Wisconsin 


Waiting until the last possible 
moment, Gov. Oscar A. Rennebohm 
of Wisconsin has signed a bill re- 


weight of 20,000 pounds on trucks 
using primary roads designated 
by the state highway department 
was passed by the Delaware 
house of representatives after 
nearly 45 minutes of debate. 


As explained by its sponsor, {of the 
Sen, John R. Hitchens, the bill 
does not increase the gross 
weight of 48,000 pounds now per- 
mitted for trucks running over 
the state’s principal roads. But 
it does mean, he said, that a load 


injuries. 


fits for unemployed workers. 


The unemployment compensation 
change also completes the major 
legislative program of the labor- | 
management advisory committee | ynemployment benefit 
administering 
commission, which previously had 
won legislative approval of a simi- 
lar bill increasing workmen's com- 
| pensation benefits for occupational 





industrial 





'mum, and from $24 


Should the Car Dealer 
Get Into the 
TIRE BUSINESS? 


A Timely Message from the President of Super Mold Corporation 


BECAUSE nearly every car dealer handles 
new tires, and most dealers also offer 


wheel alignment service, immediate 


answer could be: 


your 


“What do you mean, ‘Get into the tire 
business’? We're already in it."’ 

But actually very few car dealers are fea- 
turing tires as a method of increasing sales, 
of widening their group of customers, and 
getting more traffic into their service de- 
partment. 

And can you really be in the tire business 
today unless you are pushing tire sales, and 
are offering a complete tire service? 


SELLING TIRES vs. 
SELLING MILEAGE 


In the past ten years the tire business has 
become fundamentally a service ousiness. It 
is offering the car owner or trucker not just 
a product, but safe, economical mileage. 

This has been a gradual development, 
made possible by the stronger construction 
of tire casings and by the widespread instal- 
lation of modern tire treading equipment. 


THE CURRENT SITUATION 
IN THE TIRE BUSINESS 


Here is a summary of the way things stand 
at the moment in the tire business: 
1. Sales have been and should continue to 
be good for the progressive tire dealer. 
2. The market has grown—there are 40 
million vehicles wearing out tires now as 


compared with 30 million five years ago. 


3. These vehicles are traveling more miles 
per year... they are expected this year 
to consume 727 gallons of gasoline on 
the average, as against 685 only two 
years ago. 


1 BIG YEAR FOR 
TIRE TREADING 


This is the start of a new boom period for 
tire treading service. From now on 60-65 
million sound tires will become smooth each 
year... tires that are suitable for ;ecapping 
or retreading. These tires are post-war, first- 
line quality, which means that each casing 
will safely outlast one or more new treads. 


Tire treading is the most profitable divi- 
sion of the tire business. It averages a gross 
profit of 59.18%, as against 37.2% for 
batteries, 27.8% for accessories, and 
24.2% for new tires and tubes. 


CUSTOMERS SAVE 
DEALERS PROFIT 


Not only is tire treading the most profit- 
able service the dealer can offer, but it pro- 
vides greater savings to his customers. 
Currently tire dealers are offering cold rub- 
ber treads... giving their customers 30% 
more mileage than is obtainable from the 
finest natural rubber ... at about HALF THE 
COST OF A FIRST-LINE NEW TIRE. 


Both the dealer and the customer benefit 
under a program where first-line tires are 


IND 


lighting fixtures makes this visual front especially attractive at night. Ra 
| of the dealership, designed the showroom, according to Libbey-Owens-Ford Glass Co. 


law for 
half a million covered employes in | organized labor and organized em- 
Wisconsin business establishments 
;}are increases in the benefit scale | 2 aie 
from $8 to $9 weekly as a mini- | Florida’s Liability Law 
io $26 as a|Made More Stringent 

Principal new features in the’ maximum. The scale had _ been 









FORT WORTH (TEX.) PACKARD CORP.—Unusual zig-zag design of tubular fluorescent 


H. Eisele, president 


agreed upon by representatives of 


ployers. 
+ + F 


Gov. Fuller Warren has signed 
into Florida law a. bill, effective 
July 1, under which persons at fault 
in a motor vehicle accident will have 
to pay the damages and show ability 
to pay them for other accidents dur- 
ing the next 12 months or lose their 
driving privileges for a year. 

The new law replaces a _ less- 
stringent motorists’ financial re- 
sponsibility act, under which driv- 
ers at fault in accidents have to 
show ability to pay damages only 
for second and subsequent acci- 
dents. 

Requirements as to the amount of 
financial responsibility remain the 
same. Drivers at fault in accidents 
will have to show ability to pay 
$1,000 for property damage, $5,000 
for death or injury to one person, 
$10,000 for death or injury to more 
than one. Liability insurance poli- 
cies for such amounts are accept- 
able. 





* * * 
Alabama Lawmakers OK 


Increased Worker Benefits 

A bill liberalizing workmen's 
compensation benefits has been 
given final passage by the Ala- 
bama legislature and sent to the 
governor for signature. 

It calls for an increase in pay- 
ments to $21 per week and an 
increase in maximum payments 
from $6,000 to $8,400. Medical and 
hospital payments would be 
raised from $200 to $500. 

a + * 


Illinois Advances 


purchased for replacement, and these tires | WQS, License Bills 


are treaded when smooth. 


WHAT ABOUT 
CHEAP TIRES? 


Experience shows that the most expensive 
“tire mileage"’ a motorist or trucker can buy 
is in the form of a low grade new tire. These 
cheap new tires necessarily must have a 
tread and casing that is made from cheaper 
materials. Therefore, in addition to giving 
lower tire mileage they are far less safe 
than first-line new tires. A good, high quality 
recap tread will give twice the tire mileage 
of these cheap new tires. 


THE CAR DEALER AND 
TIRE TREADING 


More and more car dealers are offering 
tire treading service. They've seen that it is 
essential to a profitable tire business. It's a 
service demanded by most motorists, and by 
practically every truck operator. And _ it 
offers a greater profit than almost any 
service you can name. 


If you would like to know more about how 
modern tire treading fits into your operation, 
we will be glad to have the regional Lodi 
representative call on you. Just attach the 
coupon, which appears on the >dpposite 
page, to your letterhead. 


G. O. BECKMAN 
President 


SUPER MOLD CORP. ° LOD!, CALIF. 


After failing to be reported out 
| favorably by a 6 to 5 vote the prev- 
ious week, bills calling for a 2-cent- 
a-gallon increase in gasoline tax, 
raising the tax to 5 cents a gallon, 
and also boosting automobile and 
|truck license fees, received the 
{green light last week by 4 margin 
of 7 to 6 in the Illinois senate 
highways committee. 

The action sharpened the issue 
to the point that hot opposition 
will greet the measures when they 
are brought before the full senate. 
Many organizations, including car 


j}and truck dealer associations, pe- 


troleum interests, motor clubs and 


|other highway users, are ready to 


give battle. 
Other measures causing alarm 
among automobile dealers and 


other business interests are senate 


|and house bills which would give 


cities in Illinois the power to li- 
cense and tax without limitation 
all businesses, trades, professions, 


vocations and other yainful occu- 
pations 


Bridge Law Vetoed 

A senate bill, to permit the state 
to build new bridges more than a 
mile in length linking state high- 
ways, without individual and spe- 
cific legislative authority on each 
structure, was vetoed by Gov. James 
H. Duff last week. 


¥ » * 


Buses to Be Longer 
A measure increasing the legal 
length of buses operating in New 
Hampshire from 35 to 40 feet has 
been given final approval in the 
state senate after a rough trip in 
both branches of the legislature. 
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Reports From Various Areas .. . 





Auto Market Page 


North Carolina 

Sales of new cars in North Caro- 
lina in April totaled 7,197, an in- 
crease of 2,032 units over the same 
month last year. For the first four 
months of 1949, new-car sales to- 
taled 24,481, compared with 19,407 
for the similar 1948 period. 
New-truck sales for the month 
dropped to 2,054 units, against 2,949 
for April, 1948. In the first four 
months of the year 7,595 new 
trucks were sold, compared with 
9,063 in the first four months of 
1948. 

New-car registrations during 
April were: Buick, 453; Cadillac, 
89; Chevrolet, 1,556; Chrysler, 
106; Crosley, 12; DeSoto, 79; 
Dodge, 167; Ford, 1,610; Frazer, 
39; Hudson, 169; Kaiser, 94; Lin- 
coln, 101; Mercury, 386; Nash, 
178; Oldsmobile, 305; Packard, 


135; Plymouth, 859; Pontiac, 431; 





Studebaker, 324; Willys, 84, and 
miscellaneous, 20. 

New-truck registrations during 
April were: Autocar, 1; Chevrolet, 
964; Diamond T, 3; Divco, 5; 
Dodge, 153; Federal, 1; Ford, 443; 
GMC, 134; International, 129; 
Mack, 16; Reo, 7; Studebaker, 94; 
White, 9; Willys, 66, and miscel- 
laneous, 22. 

* . * 


Phoenix 


Car sales soared to 802 units in 
Phoenix, Ariz., during April. This 
compares with 687 units sold dur- 
ing March of this year. 

The figure, released by the Ari- 
zona Automobile Dealers Assn., 
shows that dealers in Arizona’s 
capital city were keeping their 
sales climbing through promotional 
means. Various local advertising 
programs have kept Phoenicians 
interested in new cars—interested 
enough to buy them. 

Such impressive figures in April 


It’s Yours for the asking 


JUST OFF THE PRESS! 


A GUIDE TO TH 
SERVICE 


E SELECTION OF. 
BODIES! 


Choose the Service Body that 
Serves Your Purpose Better 


AT LESS COST! 


MORRISON STEEL PRODUCTS, 


INC., designers and 


manufacturers of precision steel automotive products, pre- 
sent the story of the new all-steel, all-purpose CARRY-ALL 
— the new line of service and utility light truck bodies. 


Completely precision made, the Morrison CARRY-ALL is 
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modern metal stamping art. Mass produced from extensive 
and complete tooling, and assembled in elaborate fixtures, 
the CARRY-ALL combines the light weight and the strength 
of high tensile steel — function plus appearance at the right 


price! 


Write for Bulletin B49-1-A--yours FREE for the asking--the 
complete guide to the selection of a service body to fit your needs. 
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“CARRY-ALL” 


MORRISON CARRY-ALLS are 
sold through any franchised 
chassis dealer by established 
truck equipment distributors. 


DIVISION 


PRODUCTS, INC. 


Serving More Light Industries Better 
631 AMHERST ST. * 


BUFFALO 7, N. Y. 


in the new-car line gives good 
reason for optimism for the Phoe- 
nix sales record in the summer 


months ahead. 
+ + af 


Cleveland 


New-car sales continue to show 
strength in the Greater Cleveland 
area. Sales for the week ended 
May 20, according to the Federal 
Reserve Bank, totaled 1,313, or 77 
percent above the monthly average 
for last May. This is the same as a 
week ago, and would have been 
higher except for the shortage of 
cars. Many dealers say they could 
“sell more if they had more new 
models.” 


For the fourth consecutive week, 
used-car sales advanced. A total of 
2,644 were sold during the week, or 
25 percent more than the average 
week for May, 1948, 


Used-car dealers continue to 
take full-page advertising in the 
daily papers and fair weather is 
encouraging much “look-see” 
from potential customers. 

Prices were down on used-car 
lots by at least $150 over a year 
ago. There were virtually no mod- 
els selling above market price. 

New-truck sales amounted to 114, 
still under a year ago, while used- 
truck sales, dropped to 137, or 4 
percent under the May weekly av- 
erage of a year ago. 

* * + 


Toronto 


Used-car sales in southern On- 
tario slumped considerably during 
the first half of May, a survey in 
Toronto shows. “People just haven’t 
got the money any longer to buy 
$2,000 cars,” said one of Canada’s 
largest used-car dealers in Toronto. 

“We're having to go out and 
sell models over $1,200. Under 
that, the market isn’t too bad. 
Time sales are going up fast.” 

The survey shows that used-car 
dealers are not paying the prices 
they were a few months ago for 
tradeins, but are still selling or try- 
ing to sell at peak marked-up 
prices. 

New Chevrolet, Plymouth and 
Pontiac cars were still bringing 
$300 above new price on some used- 
car lots, and selling at $500 above 
list price. 

New Ford cars were selling at a 
slight discount on the used-car 
market. Some dealers report new 
1949 General Motors and Chrysler 
cars selling at only $100 above list 


price on used-car lots. 
* * * 


Baltimore 


A total of 2,283 new cars was 
sold in Baltimore in April, bring- 
ing the count for the first four 
months of the year to 7,245 units. 

Exclusive of Baltimore, new- 
ear sales in Maryland during 
April numbered 2,948 units while 
the total for the first four months 
of the year was 10,320. 

New-truck sales for April in Bal- 
timore totaled 285. For the first 
four months of the year, the new- 
truck score stood at 1,089 units. 

In the rest of Maryland, new- 
truck sales during April were 586, 
while for the first four months of 
the year the total was 2,061. 


In Baltimore, new-car sales for ' Ipavec. 








Z, 
Bale. 


Rising Supply 
Fails to Halt 


Customer Kicks 


MONTGOMERY, Ala.—“A strange 
situation” is the way President 
Frank McGough, of Capitol Chev- 
rolet here, describes the present 
picture of automobile supply and 
demand. 

“While we are getting more cars, 
and while it appears that the sit- 
uation is leveling off,” he said, “we 
very strangely have more pressure 
upon us from prospective custom- 
ers than at any time since before 
the war.” 

“A prospective buyer,” he con- 
tinued, “comes into the place, and 
he feels that he should be able to 
get a car, and the kind of car he 
wants, too. 

“He quickly lets you know that 
if he can’t get what he is looking 
for, he can go down the street and 
get something else. This is truly a 
problem which challenges the very 
best in the dealer and his sales rep- 
resentatives during this complex 
selling period.” 





April were as follows: Buick, 165; 
Cadillac, 46; Chevrolet, 576; 
Chrysler, 74; Crosley, 12; DeSoto, 
46; Dodge, 62; Ford, 313; Frazer, 
2; Hudson, 93; Kaiser, 36; Lin- 
coln, 16; Mercury, 101; Nash, 63; 
Oldsmobile, 132; Plymouth, 319; 
Packard, 28; Pontiac, 110, and 
Studebaker, 84. 

New-truck sales in Baltimore 
were: Autocar, 2; Brockway, 1; 
Chevrolet, 116; Diamond T, 1; 
Dodge, 44; Federal, 3; Ford, 36; 
GMC, 18; International, 15; Mack, 
5; Studebaker, 3; White, 19; Wil- 
lys, 21, and miscellaneous, 1. 

* + + 


Texas 


Motor vehicle sales in Texas 


showed a decline in April of 6 per- | 


cent from March figures, accord- 


ing to the Business Research Bu- | 


reau of the University of Texas. 


As compared with April figures | 


of one year ago, however, motor 
vehicle sales for the state showed 
an increase of 19 percent. 


Lakeland—Euclid 
Lakeland Motors, Inc., a used- 


ear dealership in Euclid, O., has 
received a Packard dealership, the 


ninth in the Cleveland area. Head | 


Frank 


of the organization is 








HOW THE SYRACUSE SHOW LOOKED—More than 25,000 attended the exhibit which 
marked the 40th anniversary of Syracuse Automobile Dealers Assn. Many orders were received 


during the show, it is reported. 


to 






Dealers 







By Bob Finlay 
















- stress different points 
in their operations to attract 
customers and move used cars. 


For instance, L. P. Evans says 
the R. S. Evans operation in 

Miami lays particular emphasis 
| on proper display of merchandise. 


Naturally, many things go into 
the whole of making a sale. We 
aren’t trying to slight those, but 
rather to feature some aspect of 
the business. 

* 7 s 


Customers Questioned 


VANS says that in questioning 

customers after the sale, the 
Evans men found that three out of 
five said they were attracted to the 
display. Fewer said they saw the 
car advertised. 

“Considering present high prices,” 
Evans said, “in my opinion cars 
for sale must be spotlessly clean, 
inside and out, 

“Following this idea, it is our 
practice to clean all motors and 
make each car look as nearly 
brand new as possible.” 

Evans salesmen are required to 
raise the hood of each car they 
show to a prospect. The salesman 
points to the spotless upholstery, 
the clean trunk compartment, the 
clean motor and the gleaming up- 
holstery. 

In other words, the salesman has 
something to sell, and this never 
fails to make an impression, Evans 
says. 

“We have found it more eco- 
nomical,” Evans says, “to have a 
high-class paint shop do this type 
of work. Thus, when the car ar- 
rives at our store, it is in condition 
|for immediate sale.” 

Evans points out that it is also 
important that the appearance of 
|the cars make an impression on 
|the salesmen, giving them some- 
| thing to be enthusiastic about. 


| Prices Marked 


| yz IS the practice of Evans to 
mark the price plainly on the 
windshield of every car. 
| “Sometimes, salesmen object to 
|this,” Evans says, .“but it is our 
opinion that over a period of time, 
this practice will do much to instill 
|confidence in the public’s mind. 
“Almost invariably, our sales- 
| men obtain full prices as marked 
on the windshield, These prices, 
of course, are always based on 
the present market.” 

Evans also does extensive adver- 
tising in the Miami Herald. In this, 
the dealer makes a point of avoid- 
ing exaggerated claims which might 
tend to undermine the public’s con- 
fidence. 

And finally, Evans strives to 
move cars quickly. No car should 
be on the lot over two or three 
weeks, he says. 

* 


Up 
N EL CAMPO, Tex., Floyd 
Appling Motor Co, (Ford), is 
featuring “Up Times”—Grind Up 
—Adjust Up— Check Up — Save 
Up and Ring Up. 








* * 





Divided Cost 
Idea Plus Work Keeps 


Shop in High Gear 


McKEES ROCKS, Pa.—The idea 
of dividing auto repair bills int« 
two pay checks is giving auto re- 
pair business to Broadway Sales & 
Service, 818 Broadway, reports L 
A. Schuchert, owner. 

The idea is very important in 
selling mill workers who face lay- 
offs, are idle during layoffs, or are 
just getting back to work following 
a layoff. 

Schuchert spends four to five 
hours a day contacting mill work- 
ers, and today he is reported to 
have the most active service busi- 
ness in his district. He keeps six 
men working in the shop, plus an 
office and a parts man. 
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Dealer 


Elkhart (Ind.) L-M Deal 


Moves Into New Home 

Elkhart Lincoln-Mercury, Elk- 
hart, Ind., has moved to larger 
quarters at 510 S. Second St. 

To celebrate this expansion, the 
company reduced prices on all used 
cars for one week only. 

+ * * 


Studebaker Names Deal 


In Anoka, Minn. 

Jackson Street Garage, Anoka, 
Minn., has been granted a Stude- 
baker franchise. Owners are Jos- 
eph McArdle and Lawrence 
Burke. 





s * ° 
Texas Incorporates 
Four New Deals 


Records in the office of the sec- 
retary of state, Austin, Tex., show 
the recent incorporation in Texas 
of four automobile firms. 

Fatjo Motor Co. was chartered in 
Richmond with $90,000 capital 
stock by Tom J. Fatjo, Doris Fatjo 
and Jarvis L. Clay. 

Karlen Motors, Inc., was char- 
tered in Dallas by Dave Karlen jr., 
Peggy Karlen and Victor Frank- 
furt with $5,000 capital stock. 

Oak Cliff Nash, Inc., was also| 
chartered in Dallas by E. T. Sim-| 
mons, Homer Reed Gosney and) 
Betty Reed Gosney with $20,000) 
capital stock. 

Richardson Chevrolet Co. was | 
chartered in Houston by J. M. 
Richardson, B. C. Richardson and 
L. D. Richardson with $250,000 
capital stock. 


Byers Brothers 
Ad and Cartoon Run 
All at Once 


Columbus, O., residents were well 
briefed on the activities of George 
Byers Sons, Inc. (DeSoto-GMC), 
following a Sunday issue of the 
Columbus Dispatch. 

In the rotogravure section, the 
firm ran a four-page, four-color 
advertisement containing exterior | 
views of its dealerships in Colum- 
bus and Louisville. The ad also 
contained pictures of the various 
departments of the Columbus es- 
tablishment. 

In the market section of the 
same edition, the three Byers 
brothers were featured in a three- 
column “Men in Business” cartoon, 
which outlined the advances made 
by the company since it was or- 
ganized as a livery stable in 1898. 

Officers of the firm are Thad M. 
Byers, chairman of the board; | 
George W. Byers, president; Frank | 
M. Byers, vice-president, and K. C. | 
Browne, secretary-treasurer. 

* * x 


Ford Deal Changes Hands 


In Grove Hill, Ala. 


Grove Hill Motor Co. (Ford), 
Grove Hill, Ala, has changed 
hands. A. L. Payne jr. is now 
manager and T. C. Crenshaw, | 
service superintendent. 


30 Wiss a 
Win Four-Letter 
Ford Citations 


Thirty additional Ford dealers 
have been granted Four-Letter 
awards in recognition of excellent 
operation of their dealerships, L. 
W. Smead, assistant sales man-| 
ager, Ford division, announced | 
last week. The awards are based | 
on finances, management, competi- | 
tive spirit and facilities. The re- 
cent winners of the award are: 

Thomas B. Martindale, Inc., | 
Philadelphia; Barmont-Jones Mo- | 
tor Co., Harrisburg, Pa.; Russell | 
E. Nittinger, Inc., Philadelphia; | 
Stever-Wolford, Inc., Upper Darby, | 
Pa.; G. M. Stull Co., Chester, Pa.; 
Norristown Ford Co., Norristown, 
a Hudler Motor Co., Trenton, 
N. J. 

Lucas Motor Co., Inc., Burling- 
ton, N. J.; Charles S. Winner, Inc., 
Haddon Heights, N. J.; T. P. Low- 
ry, Inc., Philadelphia; Gateway | 
Auto Co., Clovis, N. M.; Universal 
Motor Co., Portales, N. M.; Stovall 
Motor Co., Denver; Mesilla Motor | 
Co., Las Cruces, N. M.; O’Meara 
Motor Co., Denver; DeWitt Motor 
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Doings 


| Co., Yorktown, Tex.; Duval Motor 


|Co., San Diego, Tex. 

Floresville Motor Co., Floresville, 
Tex.; Crain Motor Co., Siloam 
Springs, Ark.; Carlisle Motor Co., 
Princeton, Mo.; Layman Motor 
Co., Kingman, Kans.; John N. Luft, 
LaCrosse, Kans.; Earl Johnson Mo- 
tor Co., Inc., Ellsworth, Kans.; N. 
B. Wall Motor Co., Sedan, Kans.; 
Strauss Motors, Menomonee Falls, 
Wis. 

Walter Irvin, Inc., Amarillo, Tex.; 
Bob Carson Motor Co., Ada, Okla.; 
Davison-England Motor Co., Geary, 
Okla.; Frank Small jr., Inc., Wash- 
ington, and Billhimer & Palmer 
Motor Co., Hyattsville, Md. 


* * * 





Young—New Orleans 
R. J. Young Motor Co., Inc., 
has succeeded Collord Motors, 
Inc., 1331 S. Broad St., as the 
Dodge dealer in New Orleans. 
The new firm is owned by Robert 
J. Young, formerly of Fort Worth. 
Young first became connected 
with General Motors in the Great 






leather for the upholstery of a fine car . 
smartness and service. « 

... the most enduring of all materials that can be employed. 

And its beauty is matched by its flexibility of application . . . 
serviceability to the customer . . . the pride the owner takes in the possession 


of a car so upholstered. + The feel of leather . . 


of leather . . 


for durability and distinction . . . for smartness and service. 


THE UPHOLSTERY LEATHER GROUP + TANNERS’ COUNCIL OF AMERICA+100 


The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, New Jersey + Conneaut Leather, 
Eagle-Ottawa Leather Company, Grand Haven, Michigan 


Inc., Conneaut, Ohio « 


The lockawanno Leather Company, Hackettstown, New Jersey + Radel Leather Manufacturing Company, Newark, New Jersey 





Delaware Tanning Inc., New York, N.Y. + 


11 years he was serving as dealer 
relations man with General Mo- 
tors Acceptance Corp. He then 
operated a Chevrolet dealership 
in Minneapolis. His next interest 
was 
was assistant general sales man- 
ager of Stinson. 
= + 


> 
Coolidge Names Corbin 


Lon Corbin, Emporia, Kans., has 
been appointed state manager for 
Packard cars, which are sold in 
Emporia by Coolidge Implement 
Co., Inc., at 520 Constitution St. 

Corbin’s car experience includes 


six years with Chevrolet and Olds- | 


| BUILDING AND EQUIPMENT COST $103,000—Coates Motor Co., Inc. (Chrysler), Virginia 
Beach, Va., occupies this two-story building, 70 by 140 feet. 


mobile. Marion T. Coolidge is 
owner of the dealership. 


Glass Meter Adds L-M 


To Ford Franchise 


Fred Glass, president of Glass 
Motor Co. (Ford), announced 
that he is adding Lincoln and 
Mercury cars to his dealership 
in Live Oak, Fla. 

He also has announced ap- 
pointment of two new salesmen, 
Arnold Brim and Garth Nobles. 

- + * 


Hereford Lends Car 


For the second straight year, 


Lakes region, where at the end of | Hereford Motor Sales, Emporia, 


nothing takes the place of feather 


To the designer and maker of motor-cars, there is no substitute for 


. . for the car that 


. the very quality of leather yields to no other material 


aviation and until 1948 he | 


For genuine leather is smart .. . 


| training car to the Lowther junior 
high school in Emporia. The new 
car will be used to continue the 
driving lessons given to 200 junior 
high school pupils who have en- 
rolled in the citizenship course. 

* * * 





Delaware Incorporations 


Three new dealerships have been 
chartered with the corporation de- 
partment of Delaware secretary of 
state Harris B. McDowell's office. 
Pickett Buick, Inc., will deal in 


FOR 


sets the pace for 


colorful 
its 


. the look 


| i 
Kans., has provided a Chevrolet 


DURABI 
AND DISTINCTION 





motor vehicles with a capital back- 
ing of $90,000. Principal office is 


the Prentice-Hall Corp. System, 
Ine., Dover. Schwartz Buick Co. 
will deal in automobiles with a 


capital backing of $83,000. Prin- 
cipal office is also the Prentice- 
Hall Corp. Systems, Ine. Shell- 
horn’s of St. Petersburg, Inc., will 
sell motor vehicles backed by capi- 
tal of $30,000. Principal office will 
be the Tax Research Bureau, Inc. 


There are money-making opportunities in 
AUTOMOTIVE NEWS Want Ads. 


Se ee 
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NEW FORD MECHANIC: 
TO MAKE FORD SERVI} 


Continuing Program Features 
Special Visual Aids Training 


BRAND-NEW mechanics training program is 
A currently being made available to all Ford 
Dealers, designed to raise Ford Service standards 
to even higher levels—and thus to assure ever- 
better customer relations. 


Known as the “Ford Mechanics Service Forum; 
the program consists initially of twelve ‘units,’ 
to be released one per month. Taking a leaf from 
the outstanding success of visual aids in war 
training applications, each “Forum” unit includes 
a sound slide film of basic instruction; a silent 
review film for group discussion; and take-home 
illustrated booklets for each mechanic’s personal 


use. Meetings guides, practice session materials 
and other items are also included. 


A unique feature of the ‘‘Forum”’ is the fact 
that the first series of “units” is built on subjects 
dealers requested in a mail poll conducted prion 7 
to the development of the actual material. T 
helps to assure that each “unit” will cover sal 
operations that are of greatest interes 


Here’s another outstanding, leadg 
ing program going to work for E as 
to train men better . . . to give ork... to 
build more satisfied custo; ere’s another 
reason why—“It’s Gre a Ford Dealer!” 


DIVISION OF FORD MOTQI 








CS SERVICE FORUM 
VE EVEN BETTER 


Photographs above and to the left 

are reproduced from the first of the 

twelve slide films in the Ford 
Mechanics Service Forum. 













Business Warned 


Bruce Barton, chairman of Bat- 
ten, Barton, Durstine & Osborne, 
and former New York congress- 
man, at a dinner of the Chicago 
Federated Advertising Club told 
members: 

“If we continue to build up so- 
cialism at home by taxation which 
confiscates savings and denies to 
industry the reserves necessary to 
keep our production plant in re- 
pair; if we continue to weaken 
business, the producer, in order to 
increase bureaucracy, the destroy- 
er, then the last good hope of hu- 
manity is gone.” 

. * + 




























































Biography in Ads 

A series of advertisements, de- 
voted to “Great Names in the 
Automotive Industry,” is being 
launched by Monroe Auto Equip- 
ment Co., maker of shock absorb- 
ers and other ride-control prod- 
ucts. 

Each advertisement contains a 
biographical sketch and photo- 
graph of a man who has made 
pioneer contributions to the in- 
dustry. The first ad will feature 
Elwood Haynes. Subsequent ads 
will be devoted to Henry C. Le- 
land, Ransom E. Olds, Charles 
B. King, Henry Ford, Alexander 
Winton and others. 


* * * 


ABP Accents ‘Paid’ 


Audit of the free portion of busi- 
ness-paper circulations by the Audit 
Bureau of Circulations was dis- 
approved last week, 80 to 46, at a 
meeting of the Associated Business 
Publications at Hot Springs, Va. 

Advocates of strict adherence to 
paid circulation standards ruled the 
day. The association was author- 
ized to oppose parity postal rates 
for free circulation publications and 
the promotion committee was in- 
structed to emphasize paid circula- 
tion in ABP advertising. 

George Slocum, publisher of AuTo- 
MOTIVE News, was among those 
named to the executive committee 
of the association. 

- . * 


Buick Comedy Show 

Comedy duo Olsen and Johnson 
will make their television bow 
Tuesday, June 28, from 8 to 9 p.m. 
(EST) on NBC-TV. They will be 
sponsored by Buick. 

Ivan L. Wiles, general manager 
of Buick, announced the contract 


signing. so ake 
Dealer T-V Show 


Chevrolet Dealers Assn., Inc., of 
New York, has signed an initial 
eight-week contract with WJZ-TV, 
New York key station of the Amer- 
ican Broadcasting Co., to sponsor 
the Friday night telecasts of the 
Roller Derby, starting May 6 
through July 1. Campbell-Ewald 
Co., Inc., of New York, is the 
agency. 


ORCHIDS TO STUDEBAKER—Forrest W. (Tiny) Noble, 275-pound Los Angeles Mirror 
national advertising manager, pins a tropical orchid on L. E. Minkel, sales manager of 
Studebaker Pacific Corp. ith them are (left to right) C. G. Riley, Los Angeles regional 
manager of Studebaker, and Stan Johnson, Mirror oe representative. The Mirror's 
morehids to Studebaker’ was a gesture of appreciation for being placed on Studebaker's 
schedule for the first time. Orchids were presented to West Coast dealers and officials. 
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Let F-G-M engineers help you 
plan most profitable layout. Send 
io The Frick-Gallagher Mfg. Co. 
Sales: 400 Shubert Bidg., Phila. 2, 
Pa. for Folder 108 describing 18 
standard units. 


415 


FRICK - GALLAGHER 


WELLSTON, OHIO 
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RACKS + TABLES 





SHELVING + PARTS BINS + ROTABINS + COUNTERS - 


cnet EEC EID 
William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers up 
to date on political and economic trends in the nation’s capital every week. 










* * * 


Lincoln-Mercury Ads 


A new Lincoln advertising theme 
—“Lincoln makes America’s Most 
Distinctive Cars’—will key ads 
scheduled to appear in May, June 


Up to 60% Discount 


1929 - 1949 


Oldsmobile Parts 
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COMPLETE STOCK 
Fast and Slow Moving Parts 
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PHONE, WRITE or WIRE 
PARTS MANAGER, 
Forest Olds-Cadillac Co. 


7733 FORSYTH BLVD. 
ST. LOUIS 5, MO. 


Telephone: PArkview 2420 








COOKIE AND THE COKE—Chevrolet deal- 
ers in the New York area sponsor a give-away 






television show, ‘Winner Take All.'' Pictured 
on a recent telecast is Barbara Nichols with 
one of the prizes. It is Acton Mfg. Co.'s 
stainless steel Coca-Cola cooler, which holds 
24 iced bottles and food in a removeable 
sandwich basket attached to the lid. 
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Affecting Factories and Dealers. . . 
Auto Advertising 








| June, July or August. 












and July issues of nine national 
magazines with a total circulation 
of 8,351,987. 

Mercury’s “Mighty Good-Look- | 
ing” ads have been carried in April | 
and May issues of six magazines 
with a 17,246,060 total circulation. 
In addition, L-M has issued sam-| 
ples of three postcards to dealers | 
for customer and prospect contact. | 

* * * 


Auto Show Section 


The Washington Post of May 8 
carried a 16-page “auto show sec- 
tion” in conjunction with the show 
sponsored by dealers in Silver 
Spring, Md., Washington’s largest 
suburb. 

Raoul Blumberg, Post public re- 
lations director, said the Post sec- 
tion carried more advertising than 
any auto show section ever pub- 
lished in the nation’s capital. The 
show was held over a four-day 
period. 


* * * 


Arvin Gives Premiums 


With two lower-priced car heat- | 
ers just going on the market, Phil 
C. Baker, sales manager of Arvin 
division, Noblitt-Sparks Industries, 
Inc., announced that a _ tray-top 
table will be shipped prepaid, as a 
premium, to all dealers who order 
eight Duo-Flo heaters and at least 
four defrosters for shipment in| 








An all-metal outdoor chair is be- 
ing offered for orders of 16 heaters 
and at least eight defrosters, while 
both items will be shipped to deal- 
ers ordering 24 heaters and 12 de- 
frosters, Baker said. 


Through late fall and early win- 
ter, half-page advertisements will 
appear in national magazines, Baker 
announced. This is to help stimu- 
late dealer sales. 

+ * * 


Auto-Lite Mails 


Announcement of a new large- 
scale 1949 direct mail campaign has 
been made to distributors by W. 
E. Blank, sales manager of Auto- 
Lite Battery Co., Toledo. The four- 
part campaign will include a full- 
size newspaper and a “mystery” 
mailing, which Blank expects to 
have unusual battery sales impact. 


* * * 


Alcoa’s Hall Promoted 


Arthur P. Hall has succeeded C. 
C. Carr as director of public rela- 
tions and advertising for Alumi- 
num Co. of America. 


Hall joined the company in 1929 
as sales representative. Carr has 
been with the company for 15 years 
and formerly published the Sulli- 
van (Ind.) Times. 

am ~ 7 


Coast PR Reps 


Appointment of Taggart & Young, 
Los Angeles advertising agency, to 
represent MacManus, John & Ad- 
ams, Inc., in the handling of public 
relations for the Los Angeles zones 
of Pontiac and Cadillac, was an- 
nounced by James R. Adams, presi- 
dent, in Detroit. 


The agency will work directly 
with Don House, Pontiac zone 
manager, and F. J. Murray, gen- 
eral manager for the Los Angeles 
branch of Cadillac. 


* * . 


Joins G. N. & G. 


Joseph C, Lieb has joined Geyer, 
Newell & Ganger, Inc., as an ac- 
count executive, it is announced by 
H. W. Newell, executive vice-presi- 
dent. 

Lieb was previously a vice-presi- 
dent with Kastor, Farrell, Chesley 
& Clifford, Inc. He was formerly 
an account executive with Batten, 
Barton, Durstine & Osborn. 

of * * 


Names 


Joseph J. Conroy, Ford dealer in 
Doylestown, Pa., and a member of 
the Ford National Council repre- 
senting dealers in the Ford Motor 
Co.’s Southeast region, has been 
elected president of the Ford Deal- 
ers Advertising Assn. of the Chester 
(Pa.) district. 

G. Allen Reeder has been ap- 
pointed director of public relations 
and promotion for Esquire, Coro- 
net, Esquire’s Bridegroom and Ap- 








parel Arts, it is announced by G. 
T. Sweetser, vice-president. 
Harold L. Feigenholtz, president 
of Ad Detector Corp. of Illinois, 
which scientifically pre-tests effec- 
tiveness of advertising, announces 
that Jerome M. Jontry, David M. 
Kendall and Walter P. Wesley have 
been made vice-presidents of the 


| corporation. 


William Ullman, Washington correspon 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


Glamourize Your Show-Window 
With 
Carnagey'’s AUTO TURNTABLE 
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THE 
CARNAGEY- 
MACTON 
AUTO 
TURNTABLE 


Brings SHOW-WINDOWS TO LIFE 


“Turning"’ Cars Turn In Sales 


It makes crowds stop—look. It intrigues 
car prospects. In your showroom it will 
attract like a magnet. Here’s supreme 
showmanship, advertising and salesmanship 
all rolled into one, Before your prospect 
passes your window he is stopped by seeing 
the car you display from the front, the 
back and the sides. He sees the entire car 
He sees it in motion, in all its beauty 
That's why the revolving Carnagey-Macton 
Automobile Turntable is a Master Sales- 
man, Don’t let your display cars loaf on 
the job. Give them a chance. Turn on the 
glamour, Put them to work in this eye- 
appealing, customer-attracting, new, arrest- 
ing way. It is just another edge over your 
competitor down the street who doesn’t 
have a turntable. Present conditions call 
for new ideas, bold action. 
HERE’S PROOF of the magnificent job the 
Carnagey-Macton Revolving Turntable can 
do— 
Hudson-Midtown, Inc., 62nd Street and 
Broadway, New York City, writes: 
“The stream of people who automati- 
cally stop to look into our windows, 
attracted by the revolving car, has re- 
paid us many times over the initial 
investment for the Carnagey-Macton 
Turntable.’’ 
The Carnagey-Macton Turntables are on 
the job in automobile showrooms from 
coast to coast. Can you, Mr. Car Dealer 
afford not to have one? Display your cars 
to their best advantage, A Carnagey-Mac- 
ton Revolving Turn- 


table is ready for 

your showroom NOW 

WRITE FOR Everything in turn- 

CIRCULAR tables: standard sizes 

LY large or small — cus- 

tom-built — built-ins 

INFORMATION —portable or perma- 
nent—rentals. 

CARNAGEY’S 
3000 Lyceum Bidg., Central Ave. and 

Broadway, Tarrytown, N. Y. 


TELEPHONE: Tarrytown 4-0624 


Vis Vee 





Just as Miss Liberty sym- 
bolizes a warmth of hos- 
pitality and friendliness 
to visitors arriving inside 
U.S.A., so does the Hotel 
Fort Shelby represent 
those cherished qualities 
to visitors in Detroit. 


Conveniently located, 
The Fort Shelby is famed 
for the recognized value 
it offers in its 900 rooms 
with bath, chairside ra- 
dio, servidor, and circu- 
lating ice water; as well 
as its two excellent res- 
tavrants and attractive 
cocktail lounge. 


GARAGE AND PARKING FACILITIES 


HOTEL 
FORT SHELBY 


DETROIT 
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Auto Stock Action 
Puzzles, Pleases 


By George Deery 
Associate Editor 

T HAS been a long time since 

holders of automotive stocks 
could find as much to console, puz- 
zle and disappoint in a week’s pe- 
riod as they did in the seven-day 
stretch ended May 23. 

While Nash held its own among 
the major producers, Chrysler 
and Studebaker had shown sub- 
stantial drops as indicated in the 
Auto Stocks table elsewhere on 
this page. Nicks of varying pro- 
portions were the rule, and 
Chrysler was dropped to a new 
low for 1949. 

All this was happening when 
auto production and registrations 
generally were riding high. The dis- 
appointing action of the motors 
seems to express a blindfolded at- 

titude to the price-earning ratio 
valuation. 

There is no secret about the sat- 
isfactory rate at which Studebaker | 
has been traveling from the two} 
standpoints of production and 
sales, yet the stock of this well 
established firm nas slipped below 
20 again. 

* * * 

*TUDEBAKER, one of the most | 
~ active marketwise of the inde- | 
pendent auto makers, and frequent- | 
ly favored by analysts, shows an 
interesting trend in share value 
compared with production of cars 
on a weekly basis since the first 
of the year. 

The dates for a seven-day period 
are as close as possible for this 
comparison. The figures in paren- 
theses following the stock’s close 
for the week ended on a Monday 
are the firm’s output for the clos- 
est comparable possible period: 

Jan. 3, 19% close (2,814); Jan. 


31 at 18% (3,510); Feb. 28 final | 


quotation, 175% (3,598); March 28, 
last price, 18% (4,420), and Apr. 
25 it was 18% (4,635). 

A waggish interpretation could 
be that this company, which en- 
tered 1949 with cash on hand and 
government securities totaling 
more than $42 million, had de- 
cided to give away all cars pro- 
duced over the 3,500 weekly mark. 

* 7 a 


TTHE WAG could find further 

proof of this in the latest avail- 
able figure which shows the South 
Bend corporation still turning out 
more than 5,000 cars a week and | 
the stock tending to flirt with the 
18-19 area again. 

The income from the motor 
shares is a pretty nice proposition, 
too. Not that this sets it off from 
some other stocks, but nevertheless 


| 


| 
| 


| 
| 





Studebaker is selling for icss than | 
10 times the $2.21 net profit re- | 
ported for the first quarter. 


The return on Chrysler and Gen- 
eral Motors is running from well | 
over 8 to more than 10 percent. | 
There are other similar examples. | 

So with booming production and | 
sales and outstanding returns on | 
the investment having little effect | 
on a motor section that has been | 
dogging along, the main ray of | 
hope for real action would be an | 
upward move in the market. | 

= * * 
'WHIS would be spurred when the | 
shorts in the auto stocks are | 
forced to cover, if past patterns | 
repeat. 

With the total short position 
for all stocks on the New York 
Stock Exchange at a 16-year | 
high, there is room for action in | 
the increased short line in the 
motors, 
In a month’s time, according to 
the compilation by the Big Board, | 
the short side in Chrysler has} 
risen to 29,158 shares from 27,852; 
zeneral Motors stood at 33,587, 
compared with 32,789; Hudson 
jumped to 39,377 from 31,528. Nash 
followed suit with a May 13 figure 
of 14,050 against 12,025. Studebaker 
shot up to 28,181 from 21,209. 

As in the April compilation, 
Kaiser-Frazer showed the largest 
short position on the New York 
Curb Exchange—57,168 shares, up 
7,451 from the preceding month. 
This figure, incidentally, is the 


| 


largest for either of these ex- 


changes. 
* * * 
‘THE HIGHEST short interest on 
the Big Board was that for! 
Pepsi Cola. Its total was 51,898, | 
compared with 43,877 a month ago. 


Willys-Overland had 1,844 shares 
short. This compares with 3,949 
on Apr. 14. Gar Wood dropped to 
14,700 from 16,130. 

When the stock exchange an- 
nounced the short situation in 
April, Hudson registered the sharp- 
est jump—to 31,528 shares from 14,- 
722 March 15. Chrysler remained | 


AUTOMOTIVE NEWS, MAY 30, 1949 ¥ 19 











Auto Stocks 
May 23 May 16 











GEE a. dv-dassen 49% 53 
a eee eee 4% 4% 
General Motors .. 56% 57% 
N.S 0.56.0 ¥ 00:0 11% 11% 
Kaiser-Frazer .... 5% 5% 
Nash-Kelvinator . 12% 12% 
Packard ......... 3% 3% 
Studebaker ...... 19% 20% 
Co ee oe % % 
Willys-Overland 5 4% 

Average for —— 

10 Stocks ...... 16.68 17.43 

i 
, WHOLESALERS' MEWA BUSINESS CONFERENCE AT ATLANTA—Automotive wholesaler 
virtually unchanged. Studebaker | from Alabama, Georgia, Florida, Tennessee, North Carolina, South Carolina and other suai 


was listed for 21,209 compared with | states, together with manufacturer exhibitors at the Southeast Automotive Show, attended the 
17,303 in the preceding month Wholesalers’ MEWA business conference. The program covered subjects of basic importance 
(Automotive News, May 9). to automotive wholesalers on present-day management and operating problems. James C. 

At the time of the April release Parker, MEWA director and president of Motor Parts & Supply Co., Inc., Mobile, Ala., 
on the short total, it was then at| presided. In addition to Parker, other speakers included ©. C. Holoday, sales manager, 
a two-year high. The new 16-year Ramsay Corp.; Nelson Maynard, president, Georgia Gasoline Retailers Assn.; Howard Reed, 
pinnacle is 1,628,551 shares. In merchandising and legislative counsel; Martin Fromm of Thistlewaite & Fromm, MEWA 


. advertisi |; MacFar! B f i i- 
April the total was 1,498,493. met. eae eS I ener ee 








CARBURETORS— 
AND CARBURETORS ONLY 


FOR NEARLY 40 YEARS 





You Can Depend on the Name 


REG, U.S. PAT; OFF 


for the finest carburetion 


ECLIPSE-MACHINE DIVISION OF . 
© Standard Equipment Sales: Elmira, N. Y. 


© Service Sales: South Bend, Ind. AVIATION CORPORATION 


XL 
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Auto Personnel 


|the Norlipp Co., Chicago, Richard | 
|A. Lippert was elected secretary 
and treasurer. He is the son of 
A. C. Lippert, one of the firm’s |! 





Binks’ Directors Elect 


J. F. Roche Board Head 


Directors of Binks Mfg. Co., Chi- 
cago, have elected President J. F.| original founders. 





Roche as chairman of the board.| Norlipp Co. was founded in 1921 
He is succeeded in the presidency | hy C, A, Norton and A. C. Lippert | 
by his son, Burke B. Roche. for the manufacture and sale of | 

The Binks company makes indus- | auto parts and accessories, Both of 
trial spray painting equipment, | the original founders are still active 
cooling towers, nozzles and other | jn the business. 
large installations in these fields. * * * 

+ + 


Y Hoffman Wins Degree 





Tide Water Oil Appoints 


5 New Vice-Presidents Studebaker Corp. to administer | 
Tide Water Associated Oil Co.| Marshall Plan funds, recently re- 

has appointed H. T. Earl, H. B,| ceived an honorary doctor of laws | 

Haney, R. K. Kelly, G. R. Kinter| degree from Ind‘ana university. | 

and J. E. Roth as vice-presidents, Poe ae 

according to William F. Humphrey, | Wanvig, Allen Moved Up 


resident. . ° , ° 
P Each of the new vice-presidents | /n Globe-Union Elections 
has served as an assistant vice-| At the annual meeting of Globe- | 
president of the company. | Union, Inc., directors in Milwaukee, 
a gee Cc. O. Wanvig, president of the firm 


Co-Founder’s Son Elected since 1927, was elected chairman of 
the board, and Wyeth Allen, execu- 


Officer of Norlipp Co. tive vice-president for the past year | 
At a meeting of stockholders of and Globe management consultant 


NEW 


LOW 












SUGGESTED LIST PRICES 


4-Piece Set 2-Piece Set 


WAS $17.50 WAS $9.00 


USUAL DEALER DISCOUNTS 


WHOLESALERS : Ventshades are available to general-line 
wholesale distributors in many important markets. Write 
for complete information today. 


Paul G. Hoffman, on leave from | © 





for the past 20 years, was elected 
president. 

The Globe-Union factory network 
now includes battery plants in 10 
major cities throughout the coun- 
try as well as two plants in Mil- 
waukee where other products are 
manufactured. 


* . . 
Raymond Firestone Named 


Research Vice-President 


Raymond C. Firestone, vice-pres- 
ident of Firestone Tire & Rubber 
Co., will be in charge of research 
and development, 
Harvey S. Fire- 
stone jr., chair- 
man, announces. 

Raymond Fire- 
stone was elected 


of the company | 
last January.| 
Now in Akron, | 
he had lived in| 
Memphis since}! 
1936, when he be- | 


R. C. Firestone 


the company’s tire plant there. | 
Since 1937 he has served as presi- 
dent of the Firestone Tire & Rub- 
ber Co. of Tennessee. He was 
parent 


elected a director of the 
company in 1942. 


making Ventshades. 


| Trumbull, 





DODGE TRUCK FIELD STAFF TRAINING—L. L. Colbert, president of Dodge, discusses an 


important phase of the truck trainin 
advanced training to all members o' 
director: L. F. 


program which is being launched in Detroit to giv« 
the field staff. 


Left to right: Lloyd White, training 


> ; anNortwick, director of truck sales; E. C. Quinn, general sales manager 
a vice- president L. J. Purdy, vice-president in charge of trucks; Colbert; Fred J. Lamborn, vice-president and 
— manager; E. J. McPhee, truck plant manager; B. 
eorge A. Orphal, assistant director of truck sales. 


B. Settle, director of service, and 





Former K-F Engineer Takes 
Westinghouse Lamp Post 
Thomas L. Holbrook has been ap- 


came manager of | pointed Westinghouse lamp sales 


engineer with headquarters at 5757 
Detroit. Holbrook will 
work with manufacturers of equip- 
ment using automotive type bulbs 
in Detroit, Chicago, Cincinnati, In- 
dianapolis and other points, accord- 


























Thousands upon thousands of Vent- 
shades have been sold at $17.50 and 
$9.00. Now, at these sensationally low 
prices, Ventshades will be even easier 
to sell. For Ventshades offer comforts 
that any motorist wants — comforts 
that every motorist can now afford! 
So don’t delay. Place your order now 
for your stock of fast-selling, profit- 
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RAIN AND SUN OUT 
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AUTO VENTSHADE COMPANY, 








| general 
| 1910; Charles D. Bunker, 
| 1910; 


| Oil Co. 


|ing to Charles A. Conklin, manager 
of the Westinghouse Lamp divi- 
sion’s central district. 

Since May, 1946, Holbrook had 
been staff assistant to the manager 
of operations, Kaiser-Frazer Corp., 
and previously served as chief ex- 
| perimental engineer for that com- 
| pany. 

+ + * 
Schwendler Named Engineer 


‘In Eaton Stamping Plant 


Ralph E. Fisher, general man- 
|ager of Eaton Mfg. Co.’s Stamping 
| division, announces that on May 1, 
| Frederick C. Schwendler was ap- 
pointed chief engineer of the 
Stamping division. 

Schwendler, who is an engineer- 
ing graduate of New York univer- 
sty, for the past two years has 
held the position of plant manager 
at Falcon Mfg. Co., a subsidiary of 
Bowman Products Co., Cleveland. 


Buick Old-timers 
Retirement Club Starts 
With 67 Members 


Veteran Buick employes have 
formed the Buick Retirement club, 
which will hold a reunion each 
year. Active superintendents and 


| division heads were hosts at the 
| first meeting of the club, to which 


a total of 67 retired employes were 
invited. 

The service record of the retired 
employes totaled 1,461 years, and 
some 45 were able to be present. 
Each was presented a membership 


| card, on the back of which is an 
|} annual pass to the Buick plant. 


One group of old timers, with 
the year they started at Buick. 
are: Fred Hoelzle, retired, 1907: 
Henry C. Bierlein, retired, 1907; 
Charles Ofield, director of inspec- 
tion, 1908; Walter Larke, assistant 
manufacturing manager, 
retired, 
Hugh Miller, retired, 1905 
(longest service record of entire 
group), and O. W. Young, special 
assistant to the general manager, 
1907. 


> * + 
Weckler Names von Rosen 


His Aide at Chrysler 


Herman L. Weckler, vice-presi- 
dent and general manager, Chrys- 
ler Corp.. has announced the ap- 
pointment of John von Rosen to 
his staff on spe- 
cial assignment. 
Von Rosen has 
been associated 
with Chrysler for 
the past 17 years, 
and earlier while 
attending the 
University of De- 
troit as a cooper- 
ative engineering 
student in 1928 
and 1929 he 
worked as a 
draftsman in one of the company s 
plant engineering departments. 

He became a regular cmploye of 
the corporation in 1932 when he 
joined Plymouth as a plant layout 
engineer in Detroit. In 1936 he was 
promoted to chief plant layout en- 
gineer, in 1939 to assistant plant 
engineer, and in 1942 was made 
plant engineer at Plymouth, which 
position he held until his latest 
appointment. 

* * * 
Britten Promoted 

Clyde H, Britten, vice-president 
in charge of manufacturing at Lu- 
brizol Corp., has been elected to the 
company’s board of directors, Presi- 
dent Kent H. Smith announced. 
Britten came to Lubrizol three 
years ago after 18 years with She'!! 





John von Rosen 
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AUTOMOTIVE WASHINGTON 
Restrictions Hamper 


City Traffic Solution 


By William Ullman 


Washington 


Correspondent 


seiner to the Public Roads Administration, the con- 


gestion that motor travel 


encounters today in the vicin- 


ity of and within the cities and metropolitan areas of the 


U. S. constitutes a formidabl 


These urbanized areas, says PRA, are 


destinations of the greater 
portion, by far, of the heavy 


flow of traffic that moves! 


over the nation’s highways. Ve- 
hicle-mileage on city streets alone 
constitutes approximately 50 per- 
cent of all travel. 


Several decades ago, federal-aid 
highway legislation and many 
state highway statutes specifically 
prohibited the application of funds 


e traffic barrier. 


——— 
of installment sales of merchan- 
dise is concerned, 





Only some 9 to 12 percent of to- | 


| tal merchandise sales, Duncan stat- 
|ed, has usually been on the in- 
| stallment plan. It is the decline in 
| the remaining 88 to 91 percent of 
|}all merchandising sales which is 
| usually made for cash or short 
|term credit, and not the much 


the sources and} 
a -| bert said, mixed with 50 to 60 gal- 


|Commercial’s installment paper, he 
added, has never been seriously 
curtailed by Regulation W. 


+ * * 


| Gasoline Stretcher 


SE OF THE nation’s surplus 
corn and wheat to run _ its 
|trucks, tractors and automobiles 
was urged on Capitol Hill the other 


day by Dr. G. E. Hilbert, a Depart- 


ment of Agriculture chemist. 


Dr. Hilbert told a Senate Agri- | 


culture subcommittee that his staff 
operating the government 
|mental laboratories at Peoria, IIl., 
has had great success mixing alco- 
|hol with gasoline. Legitimately, 
| that is. 

One gallon of alcohol, Dr. Hil- 


|lons of gasoline gives “extra anti- 
knock power just at the instant 
|of need.” . 

He told the committee that ex- 
periments have been made with 
|trucks over nearly 1,000 miles be- 
tween Peoria, Ill... and Memphis. 
Chief advantage of the mixture, he 
said, would be to cut down the use 
of high-octane gasoline. Such gaso- 
line, containing tetra-ethyl lead, he 





to urban extensions of the federal-| smaller percentage of time sales,| reported, now consumes about 8 


aid and state highway systems. 
Both federal and state enact- 


ever, have taken 


road improve- 
ment. Substantial 
funds have been 
specifically ear- 
marked for ex- 
penditure in pre- 
scribed urban 
areas. 





William Uliman to an interesting 
exposition of the 
statutory authority of state high- 
way departments in municipalities, 
the PRA has this to say: 

“The growth of urban concen- 
trations of traffic has forcefully 
called attention to the urgent need 
for highway improvement in the 
cities of the U. S. Urban exten- 
sions of the state highway systems 
frequently are characterized by 
great physical and functional in- 
adequacies, and are costly to mod- 
ernize. Nevertheless, the statutory 
authority of state departments in 
urban areas is still decidedly lim- 
a 

“Even more circumscribed is 
the statutory authority of the 
states with respect to urban high- 
ways other than extensions of 
the state primary system... . 

“Almost invariably, in the 28 
states where expressways 
been sanctioned by law, the au- 


thority of the state highway de-| 


partment to establish controlled- 
access highways in cities is quali- 
fied in varying degrees. 

“More than half the states allo- 
cate portions of their highway- 
user revenues to urban areas, often 
with the express provision that 
such funds be used for the im- 
provement of urban highways other 
than extensions of the state sys- 
tem.” 

* + 4 

Regulation W 
A DDRESSING a meeting of bank 

credit men in Washington last 
week, A. E. Duncan, board chair- 
man of the Commercial Credit Co., 
took a _ position alongside that 
minority of NADA members who 
advocate--or do not object —to thc 
continuance of government credit 
controls. 

Said Duncan: 

“I have been, and still am, in 
favor of continuing Regulation W, 
hoping for its better administra- 
tion, in the belief that there is no 
other method of maintaining sta- 
bility of minimum down payments, 
maximum maturities and sound 
credits on the installment sale of 
merchandise.” 

Commercial Credit’s. average 
purchaser’s obligation on new 
and used cars acquired during 
1948 was $1,028 compared with 
$478 during 1941, Duncan stated. 

“It is, therefore, obvious that it 

takes more than twice as much 
money today as it tcok in 1941 to 
finance the same number of cars, 
which should result in ample time 
payment business for some time to 
come,” he asserted. 

Speaking specifically of Regu- 
lation W, the finance company 
head said he has never thought 
that, as an anti-inflation meas- 
ure, there was any need for the 
regulation so far as the volume 


“ 
cognizance of the) 
need for urban-| 


In a foreword | 


have | 


which brings on and prolongs a 


NOM « Complete Radiator Repair and 


aaa: 


| depression, he said. The volume of! 
ments of the last five years, how- | — ao - ——-— 


| percent of the nation’s “irreplace- 


able lead production.” 


Let us show you how you can bolster sagging profits with a 
complete Radiator Repair Department. Other dealers are doing it 
at an increasing rate each month. 


Here is an opportunity for developing new business throughout 
your trade territory. Only moderate capital outlay required to set 
up a specialty department which will bring owners of all makes 


of cars to your dealership. 


The Radiator Repair and Service field is the last great frontier of 
the automotive service industry, opening new horizons for profit 
to the alert and progressive operator. With Inland’s modern, labor- 
saving equipment, minimum floor space requirements and all other 


expense items of operation c 
motive service will pay such a 


onsidered, no other phase of auto- 
satisfactory return. 


Inland-equipped Radiator Departments are easy to install and 


operate. Not complicated . . 


detailed plans for establishing 


The demand for Radiator Service is increasing . . 


. present few problems. Inland will 


help you get started by training your personnel and providing 


and operating the department. 


. the market oppor- 


tunity phenomenal. Future profit or loss may depend on decisions 
you make now! Write, wire or phone us today for full details. 


INLAND MANUFACTURING COMPANY 


1108 Jackson Street ¢ 
OMAHA 


) “Blueprint” 


FREE! 


Write today tor the interesting bro- 
chure “Blueprint tor Protit.”” Contains 
tactual data on Radiator Service, the 





important new automotive service di- 
Tells 


satistaction .. 


vision. how to build customer 
. additional volume... 
additional profits. Must reading for 


alert management! 


Equipment Div.—Dept. A-1  ¢ 


Order this . 


Phone Harney 1108 
8, NEBRASKA 
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CHEVROLET DEALERS AID CHARITY — Chevrolet dealers of Alameda county, Calif., 
donated this 1949 sedan as a prize in a ‘mystery man’ contest conducted in the fund- 
raising campaign of the American Cancer ig E. P. Zoliner (in car) is shown receiving 
keys of car from Ben Celli of Cochran & Celli akiand. Other dealers (left to right) are: 
G. T. Petersen, Alex Hacklim, J. V. Strough, J. A. Morin, C. F. Dailey, Garland Veinrict, 
Paul L. Mennenga and Howard Nash. 


Pelton, president. Van Dyke will 
|;make his headquarters at the 707 
E. Seventh St. branch supervised 
appointed truck sales manager of | by Charles F. Wingate. Van Dyke 
Pelton Motors, Inc. (Dodge), Los! formerly was with Glenn E. Thom- 
Angeles, according to George S.! as Co, (Dodge), Long Beach, Calif. 


Pelton—Los Angeles 
John H. Van Dyke jr. has been 





Service Department in a Package! 


BUILD PROFITABLE YEAR-ROUND BUSINESS WITH THIS SPECIALTY SERVICE 





Make Money e Save Time e Control : 
Work Quality e Get New Customers 


* BUILDS ADDITIONAL PROFIT! An. Iniand-equipped 
Department: is: profitable. No other business pays such o sotis- 
factory return. 


@ SAVES TIME in your Service Department — By. efficient 
Rodiator Service IN. YOUR OWN SHOP defivery promises ‘can: be 
met and work flows through the shop with minimum of: delay. 
Steps up lobor efficiency by eliminating time waste. 


© WORK QUALITY IS CONTROLLED! Yeur-tniead- 
equipped Radiator Deportment jets you control quality of work 
done on customer's: cer. 


@ BETTER CUSTOMER RELATIONS — Power-ériven; 
labor-saving Inland: equipment is efficient and: impressive —in 
appearence. Builds confidence: 


© BRINGS IN NEW CUSTOMERS — if you wont to 


make new contacts; bring owners of all: makes: of: cars: into ‘your 
dealership, build additional profit, o complete inland Radiator 
Service Gasechaest is the specioity with which to-do: it! 


HIGHLY PROFITABLE EASY 


“The equipment makes a good impression on our 
whelees and retail customers and we enjoy the 
reputation locally of having what it takes to do the 
job right. 

“Because of the ease with which our radiator repairs 
found it difficult to 
only qualifications 


have not 
whose 


are now handled, we 
train capable assistants 
were the desire to learn. 
“A feature especially appealing to us is the 
ease with which orderliness and cleanli- 
ness is maintained. 
“This department was set up as a relief 
from the poor quality of radiator facilities 
generally found; however, it has proven 
to be one of the most profitable in our 
operation.”"—P. C. Duckworth, Manager, 
VIRGINIAN MOTORS, Inc. 
Lynchburg, Virginia 
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Used Car Auction Prices 


(Eprror’s Note: While we try to eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 





$1,055, $812; 2-dr., $1,197. ‘46 2-dr., 
SOUTH BEND So10, 

(South Bend Auto Auction Co. Sale | PONTIAC—'49 (6) 4-dr., $2,250. ‘48 (8) 
every Friday. Prices are for sale of May conv., $1,712. ‘46 (6) 4-dr., $1,205. 
13.) STUDEBAKER —'48 Champion conv., a. 

arket 602; Commander 2-dr., $1,625; Champion 
un SS ee oe 4-dr., $1,500. °47 Commander 2-dr., $1,- | 
7 297 
ings.) - Z , ’ 
WILLYS—'49 pickup, $1,000. 48 Jeep, 
BUICK—'47 Super conv., $1,675, $1,500. $605. '47 station wagon, $895. 
‘41 Special, $600. 


CHEVROLET—'48 FL aerosedan, $1,565, 


LOS ANGELES 


$1,490, $1,475. ‘47 FL aerosedan, $1,- 
305; FM 4-dr., $1,210. ‘46 4-dr. (taxi), (W. R. Stone Co. Sales every Tuesday 
$790. °'41 MD 2-dr., $600, and aa Prices are for sales of 
, : May 10-12.) ’ 
—— 39 4-dr., $200. BUICK—’47 Super sedanette, $1,660. ‘46 
DODGE—'49 Coronet club coupe, $2,020. Super 4-dr., $1,430; Super 4-dr., $1,360. 
‘47 Custom 4-dr., $1,200; 4-dr. (taxi), '41 Super conv., $705; Super 4-dr., $460; 
$935. Century sedanette, $500; Special sedan- 
FORD—'47 SD 4-dr., $1,250; SD Super ette, $695; Special 4-dr., $640; Special 
Deluxe 2-dr., $1,290. '37 (85) 2-dr., sedanette, $750. ‘40 Super 4-dr., $380; 
$305. ‘35 (85) 2-dr., $190. Special conv., $510. ‘38 Century 4-dr., 
nal $215; Special 4-dr., $120. 
SEOURE—'48 club coupe, $1,300. CADILLAG—'49 conv., $4,205. ‘41 (62) 
PLYMOUTH—'49 SD club coupe, $1,905. 4-dr., $950; (62) 4-dr., $1,050; (62) 
47 SD 2-dr., $1,330, $1,210. 4-dr., $875; (62) sedanette, $1,100; (60) 
STUDEBAKER—'49 Champion Regal De- Special 4-dr., $975. 
luxe 2-dr., $1,970; Champion Regal De- | CHEVROLET—'47 SM club coupe, $1,170; 
luxe 4-dr., $2,010. ‘48 Land Cruiser FM 4-dr., $1,220. ‘'46 FM club coupe 
4-dr., $1,675; Commander Regal Deluxe (loaded), $1,085. ‘42 SD club coupe, 
4-dr., $1,655. ‘47 Commander Regal De- $755, $760; SD 4-dr., $670. ‘41 SD 
luxe 4-dr., $1,310; Champion Regal De- 4-dr., $510, $705, $715; ‘41 SD 2-dr., 
luxe 4-dr., $1,255, $1,305, $1,090, $1,080; $545, $585, $600. 
Champion Regal 4-dr., $1,095. CHRYSLER—’'41 Royal 4-dr., $285. "40 
WILLYS—'49 Jeepster $1,350. Traveler 4-dr., $445. ‘39 Imperial 4-dr., 
$350. 
‘ DeSOTO—'46 Custom 4-dr., $1,350. "41 
DENVER Custom 4-dr., $690. 
(Denver Auto Auction, Inc. Jack Layton | DODGE—’48 club coupe, $1,595. ‘46 4-dr., 
and Harry Henry, owners. Sale every $1,150. ‘41 conv., $500. 
Tuesday at Englewood, Colo. Prices are | FORD—'48 (8) SD 2-dr., $1,175; (6) De- 
for sale of May 17.) luxe 4-dr., $1,040. ‘47 (8) SD 4-dr., 
(Demand good, with prices lower. New $1,105; (8) SD club coupe, $980; (6) SD 
coin bringing good prices.) 2-dr., $925; (8) SD 4-dr., $970. ‘46 (8) 
BUICK—’41 Special 4-dr., $600. conv., $1,105; (6) 2-dr., $885; (8) De- 
CHEVROLET—'49 FL Deluxe aerosedan, luxe 2-dr., $940; (8) SD 2-dr., $880. ‘42 
$2,010. ‘47 FL 4-dr., $1,280; SM 2-dr., (6) half-ton pickup, $400; (8) Deluxe 
$1,210; FM 4-dr., $1,135. ‘42 FL aero- 2-dr., $610. ‘41 (8) Deluxe club coupe, 
sedan, $795. ‘41 SD 4-dr., $780; 4-dr., $505; (8) Deluxe 4-dr., $600. 
$685. FRAZER—'47 Manhattan 4-dr., $1,105. 
CHRYSLER—'48 Windsor Highlander 4-dr., | KAISER—’'47 4-dr., $955, $945. 
$2,000; Windsor 4-dr., $1,695. °46 Royal | LINCOLN—'47 4-dr., $1,195. 
4-dr., $1,100. MEROCURY—'47 4-dr., $1,130, $1,250; club 
DODG ‘46 half-ton pickup, $710. coupe, $1,125. ‘41 club coupe, $810; 
FORD—'49 (8) 2-dr., $1,575. ‘'46 SD (8) conv., $700. 
4-dr., $905. ‘41 (8) 2-dr., $585. ‘40 De- | NASH—’46 Ambassador (6) 4-dr., $900, 
luxe (8) 4-dr., $675. ‘37 business coupe, $850, $925. 
$145. °36 (8) 4-dr., $215. ‘31 Model A | OLDSMOBILE—’42 (6) club coupe, $800. 
2-dr., $50. '41 (6) 4-dr., $590; (6) sedanette, $760, 
LINCOLN—’49 Cosmopolitan 4-dr., $2,575. $670. 
OLDSMOBILE—'46 (98) 4-dr., $1, "285. PACKARD—'41 (110) club coupe, $315. 
PLYMOUTH—'49 SD 4-dr., ‘$1,930. "41 ‘36 (6) business coupe, $150. 
club coupe, $715. ‘36 2-dr., $75. PLYMOUTH —'47 Deluxe club coupe, §$1,- 
PONTIAC—'48 Torpedo (6) 4-dr., $1,395. 150. ‘46 SD club coupe, $1,025; SD 
STUDEBAKER — ‘48 Land Cruiser 4-dr., 4-dr., $1,175; Deluxe 4-dr., $1,080; SD 
$1,740. 4-dr., $1,130. °42 SD 4-dr., $750. ‘41 
WILLYS—'48 Jeepster, $1,310. SD 4-dr., 500; SD club coupe, $570. 
MISCELLANEOUS—'40 IHC half-ton pick- | PONTIAOC—'48 conv., $1,695, ‘42 (8) se- 
up, $385. danette, $800. ‘41 (8) 4-dr., $540, $640; 
(8) sedanette, $610. 
KANSAS CITY STUDEBAKER—'42 Skyway 4-dr., $610. 


(Kansas City Automobile Auction. Sale 
every Wednesday. Prices are for sale of 
May 18.) 

(Market very active. Prices a little 

higher this week. Sold 164 units out 

of 242 offerings.) 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sales every 
Monday and Friday. Prices are for sales 
of May 13-16.) 

(Sold 168 units out of 303 offerings.) 


BUICK—'49 Super sedanette, $2,452, $2,- | BUICK—’48 Super sedanette, $1,830, $1,- 
400; Super 4-dr., $2,570, $2,320. "48 775. ‘47 Super sedanete, $1,525. "46 
Super 4-dr., $1,800. ‘42 Special 4-dr., Super sedan, $1,350, $1,275; Super se- 
, 3685. danette, $1,575, $1,360; RM sedan, §$1,- 

CADILLAC—'47 (62) 4-dr., $2,165. "46 350, $1,275. °41 Super conv., $550; Spe- 
(62) 4-dr., $1,500. ‘42 2-dr., $960. cial sedan, $725, $570; Super club coupe, 

OCHEVROLET—'49 FL 2-dr., $1,965, $1,- $750. 

902. ‘48 FL aerosedan, $1, 612, $1, 523, | CADILLAC—'47 (62) 4-dr., $2,000. "39 
$1,497; FM 4-dr., $1, 375; SM 4-dr., $1,- 7-passenger limousine, $400. 
500, $i, 410, $1, 275, $1,105. ‘47 FL ‘aero- CHEVROLET—’'49 FI. Deluxe sedan, $1,- 


sedan 2-dr., $1,385, $1,355, $1,342, $1,- 885, $2,000, $2,100, $1,960; SL Deluxe 

300; FM conv., $1,452, $1,385; SM ‘2. dr., sedan, $1,885, $1,880; SL conv., $2,100. 

$1, 157, $1,147. ‘48 FM club coupe, $1,435. °'47 SM se- 
DeSOTO— 47 4-dr., $1,552. °41 4-dr., $787. dan, $1,300; FM sedan, $1,260, $1,300, 
DODGE—’'47 half-ton pickup, $725. "41 $1,225; FM club coupe, $1,265, $1,315, 

4-dr., $447. $1,250; FL aerosedan, $1,325, $1,350. 
FORD—'49 (8) 2-dr., $1,650, $1,490; (6) ‘46 SM sedan, $850, $750, $925, $1,075; 

2-dr., $1,430. ‘48 (8) 4-dr., $1,070, $1,- FL aerosedan, $1,195. ‘41 sedan, $560, 

022; (8) 2-dr., $1,102; (6) 4-dr., $1,005. $775, $500, $475. 

47 (8) conv.. $1,267; (8) club coupe, | CHRYSLER — ‘49 Royal sedan, $2,350; 

$1,172. Royal club coupe, §2,275. ‘48 New 
KAISER—'49 4-dr., $1,562. Yorker 4-dr., $1,810. ‘38 business coupe, 
MEROURY—'47 4-dr., $1,150. ‘41 4-dr., $200. 

$502. DeSOTO — '46 Custom 7-passenger limou- | 
NASH—’46 4-dr., $857. ‘41 4-dr., $427. sine, $510; Custom 4-dr., $765. "40 
OLDSMOBILE 47 (78) 4-dr., $1,475, $1,- 4-dr. 

370. "46 (66) 2-dr., $1,277. ‘'41 (76) popGk— 47 club coupe, $1,150. ‘46 conv., 

2-dr., $550, $515. $1,325 

"48 4- ar., FORD “49 Custom station wagon, _$2, 100, 


PLYMOUTH $1, 820. 


‘47 4-dr., 











Grow with HOPPENSTAND 





Establish Yourself as an IMPORTANT DEALER 
In the Tremendous Smalcar Field 


DEALERS WANTED—CHOICE TERRITORIES 
Are Open for Qualified Dealers. 


This message is addressed to men with the ability and means to 
establish a profitable, enduring business. HOPPENSTAND avail- 
able in three models—as low as $590.00 FOB factory. 


NOW IN PRODUCTION 


Write, Wire or Telephone for Full Information 


AUTOMOTIVE NEWS, MAY 30, 1949 


$1,950; Custom sedan, $1,600, $1,615, 
$1,625. °48 SD 4-dr., $1,300. ‘47 SD 
club coupe, $1,150; SD sedan, $1,060. 
"46 conv., $1,130; club coupe, $950; SD 
4-dr., $850; SD station wagon, $950, ‘41 
conv., $610; 2-dr., $460. ‘39 Deluxe se- 
dan, $375. ‘38 Deluxe conv., $525. ‘'37 
sedan, $225, $150. ‘'36 sedan, $260, $250, 
$100. 

HUDSON—’41 sedan, $515. 

KAISER—’47 4-dr., $960. 

MERCURY—’48 conv., $1,475. 
$540. °'40 2-dr., $180. ‘°39 4-dr., 

NASH—’'46 Ambassador sedan, $790. 

OLDSMOBILE—'46 (76) sedanette, $1,170; 
(78) 4-dr., $1,115. '42 (76) 4-dr., $745. 
'41 (66) sedan, $525, $265. ‘40 club 
coupe, $660, $630. ‘39 sedan, $320. 

PACKARD—’39 sedan, $335. ‘37 sedan, 
$175. 

PLYMOUTH—'49 SD conv., $2,210, $2,250; 
SD sedan, $1,860; 2 at. $1,900, $1,700, 
$2,000, $1,905, $1,925; SD conv., $1,700. 
'47 SD 4-dr., $1,325. °'46 SD 2-dr., $675. 

PONTIAC—’41 (6) sedan, $625; (8) sedan, 
$800; (6) club coupe, $625. ‘40 (8) se- 
dan, $585. 

STUDEBAKER—'48 Champion 4-dr., $1,- 
425. 

WILLYS—’48 Jeepster, $1,350, $1,280. 

MISCELLANEOUS—’48 Anglia 2-dr., $850. 
48 Thames van, $545, $525, $520. ‘47 
Austin 2-dr., $300. 


‘41 sedan, 
$260. 


CLEVELAND 


(McDermott-Schuele Motors. Sale every 
Tuesday. Prices are for sale of May 17.) 
(Prices up on postwar models. Sold 21 

units out of 45 offerings.) 
BUICK—’48 Super sedan, $1,650; RM se- 


dan, $1,740. ‘46 RM sedan, $1,550. 

CADILLAC—’ !8 (62) sedan, $2,935; conv., 
$3,150. 

CHEVROLET—'48 FL 4-dr., $1,400; FL 
aerosedan, $1,375. °47 FM club coupe, 
$1,175, $1,150. 

DODGE—’47 Custom sedan, $1,130. ’'39 


sedan, $175. 

FORD—’49 Custom (8) sedan, $1,550. °47 
Deluxe sedan, $1,050. °46 SD club coupe, 
$1,015. °37 dump truck, $175. 

LINCOLN—'46 club coupe, $1,200. "48 
club coupe, $1,490. 

OLDSMOBILE—’48 (98) sedan, $1,850. °47 
(76) sedan, $1,350, $1,285. 

PLYMOUTH—’'40 SD sedan, $400. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of May 13.) 
(Demand good for clean cars. Sold 

157 units out of 251 offerings.) 

BUICK—’'49 Super conv., $2,700; Super 
4-dr., $2,500. °48 RM sedanette, $1,800; 
Super station wagon, $2,000; Super se- 
danette, $1,800; RM conv., $1,555, $1,- 
500, '47 RM 4-dr., $1,480, $1,450 RM 
sedanette, $1,575; Super station wagon, 
$1,300. '46 Super 4-dr., $1,300. °'41 (62) 
4-dr., $900. 

CHEVROLET—’49 SL Deluxe 4-dr., $1,910; 
FL Deluxe aerosedan, $1,905. ‘48 FL 
aerosedan, $1,610, $1,560, 2 at $1,450; 
SM 2-dr., $1,385, $1,350, $1,115; FM 





| PONTIAC—'48 4-dr., 





HOPPENSTAND MOTORS, INC. 


BOX GREENVILLE, PA. 
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2-dr., $1,375, $1,320, $1,300. ‘47 FM 
2-dr., $1,305, $1,250. '46 F'M 2-dr., $1,- 
_ 40 MD 2-dr., $700. °'37 MD 4-dr., 
355. 

CHRYSLER—’'46 Windsor 4-dr., $1,250. 

DODGE—'49 Coronet club coupe, $2,270. 
"48 Deluxe 4-dr., $1,420. ‘47 Deluxe 
2-dr., $1,295; Deluxe club coupe, $1,300. 

FORD — '49 Custom club coupe, $1,675. 
'48 SD 4-dr., 2 at $1,280, $1,200; conv., 


$1,275. ‘47 SD 2-dr., $1,160, $1,100, 
$875, $800; SD 4-c:. $1,200. °46 SD 
4-dr., $1,150, $800. ‘41 Deluxe 2-dr., 
$700. ‘40 Standard 4-dr., $730. 

HUDSON—'49 Commodore (6) 4-dr., $2,- 
050. ‘'48 Commodore (8) 4-dr., $1,400, 
$1,510, $1,675. 


MERCURY—’49 club coupe, $1,750; 4-dr., 
$2,090. ‘48 4-dr., $1,100. 
OLDSMOBILE—’'49 (76) sedanette, $2,260. 
"48 (6) sedanette, $1,650. 
PACKARD—'48 Deluxe 4-dr., $1,700. 
PLYMOUTH—’49 SD club coupe, $1,880. 


‘48 SD 4-dr., $1,400, $1,240; conv., $1,- 
550; station wagon, $1,212. "47 SD 
4-dr., $800, 


PONTIAC — '49 Streamliner sedan coupe, 
$2,375, $2,275; (8) 4-dr., $2,460. 

STUDEBAKER — '49 Commander 
$2,225, 

WILLYS—'49 Jeepster, $1,360, $1,410. ‘'48 
station wagon, $1,125, $1,150, $1,250. 
one Jeep, $525, $550; half-ton pickup, 
600. 


conv., 


TOLEDO 


 Greiner’s Auction. Sale every 
Prices are for sale of May 19.) 
$1,500, $1,- 
$1,230. ‘41 


(Doe 
Thursday. 
BUICK—'47 Super sedanette, 

550. ‘46 Super sedanette, 

Super club coupe, $820. 
CADILLAC—’42 (62) 4-dr., $1,100. 
CHEVROLET—'48 FL aerosedan, $1,590; 


SM 2-dr., $1,210. ‘47 FL aerosedan, 
$1,285; FL 4-dr., $1,235; SM 2-dr., $1,- 
085; FM 2-dr., $1,225, $1,230. °'46 SM 
4-dr., $1,040; SM 2-dr., $960. °41 MD 
club coupe, $520. ‘40 MD club coupe, 
$550. '38 2-dr., $230. ’36 business 
coupe, $70. 

CHRYSLER — ’°47 Windsor 4-dr., $1,350. 
’41 Windsor club coupe, $495. °40 New 
Yorker 4-dr., $300. 

DeSOTO—’46 Custom club coupe, $1,240. 
"38 business coupe, $110. 

| DODGE—’48 Custom 4-dr., $1,550. '47 
Custom 4-dr., $1,170. ‘40 2-dr., $370. 


| FORD—'47 Deluxe 2- dr., $1,090; SD 2-dr., 
$1,035, $1,120; SD (6) club coupe, $975. 
*40 conv., $605, $690. 

NASH—'47 (600) 4-dr., $1,010. '41 (600) 
4-dr., $415. 

OLDSMOBILE—'47 (66) conv., $1,375. '46 
(78) 4-dr., $1,150; (98) sedanette, $1,- 
295. ‘39 (6) 4-dr., $260. ‘38 2-dr., $140. 

PLYMOUTH—'47 conv., $1,300. ‘42 2-dr., 
$395. ‘41 2-dr., $405. '40 4-dr., $410. 

$1,735. °'47 Stream- 

liner (8) 4-dr., $1,270. ‘46 Streamliner 

(6) 4-dr., $875. °42 (8) 4-dr., $600. °'40 

club coupe, $275, $495. 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 
May 16.) 

(Best sale of year. Sold 84 units out 

of 125 offerings.) 

BUICK—’49 Super 4-dr., $2,480; RM 4-dr., 
$2,710. 48 Super conv., $2,120; RM 
4-dr., $1,930; 2-dr., $1,810. °47 RM 
conv. coupe, $1,725, $1,800; Super conv., 
$1,650; Super sedanette, $1,575. '46 RM 
conv., $1,650. ‘41 Super 4-dr., $450; 
a 2-dr., $650. ‘°40 Special 2-dr., 

CADILLAC—'42 (76) .4-dr., $1,318. ‘39 
(60) 4-dr., $625. 

$1,910, 
$1,975, 


CHEVROLET—'49 SL Deluxe 2-dr., 
$1,950; FL Deluxe 4-dr., $1,980, 
$2,110; SL 4-dr., $1,860; half-ton pickup, 
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Average Used Car Prices 


(Compiled by Automotive News) 


LI 


Apr. 


I 


May (to date) 





March 
1949 


$2,108 


May, 1949 
(to date) 


$1,920 
1,498 
1,244 
1,098 
649 


April 
1949 


$2,075 
1,609 
1,281 
1,143 
730 
667 
542 


483 





. $1,160* $1,263* $1, 308" 
*Includes 1949 models, 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 


$1,210. ‘48 SM 2-dr., $1,290; FL 4-dr., 
$1,545. ‘47 conv., coupe, $1,350; club 
coupe, $1,150; FM club coupe, $1,340; 
SM club coupe, $1,350; FM 4-dr., $1,150; 
SM 2-dr., $1,220; FL 4-dr., $1,400; SM 
4-dr., $1,180. °'46 2-dr., $1,150. ‘42 FL 
aerosedan, $600. 41 MD 4-dr., $800; 
Deluxe 4-dr., $600; SD 2-dr., $810, $625, 
$530. 

CHRYSLER—’'46 7-passenger, $1,360. 

DODGE—'49 4-dr., $1,875. ‘47 club coupe, 
$1,370. °'41 4-dr., $670. 

FORD—'49 club coupe, $2,025. ‘47 2-dr., 
$900; Deluxe 2-dr., $1,200. ‘46 Deluxe 
2-dr., $950; Deluxe’ business coupe, $800; 
SD 4-dr., $7380. ’41 SD coupe, $520. 
‘40 4-dr., "$380. 

KAISER—’48 4-dr., $1,030. 

MERCURY—’'49 club coupe, $1,950. °46 
2-dr., $985. 

NASH—'46 (600) 4-dr., $950. 

OLDSMOBILE — '49 (98) 2-dr., $2,700; 
(76) 4-dr., $2,400; (98) 4-dr., $2,675. 
"48 (78) 4-dr., $1,800. ‘46 (98) 4-dr., 
$1,375. ‘42 (66) 2-dr., $625. ‘41 (98) 
4-dr., $670; Deluxe 4-dr., $535; (78) 
4-dr.. $720. 

PACKARD— 46 Clipper 4-dr., $870. 

PLYMOUTH—’'49 SD 2-dr., $i, 870. ‘48 SD 


4-dr., $1,450; SD 2-dr., 2 at $1,350; SD 
conv., $1,500. ‘46 Deluxe 4-dr., $750; 
business coupe, $930; SD 4-dr., $1,080. 
’41 2-dr., $425. 


PONTIAC—’'48 Torpedo conv., $2,060; se- 


danette (6), $1,680; Streamliner 4-dr., 
$1,485, $1,410. ‘46 Torpedo 4-dr., $1,- 
240; sedanette, $1,085. ‘40 (6) 4-dr., 
$400. 

STUDEBAKER—’'41 Champion club coupe, 
$360. 

WILLYS—’'49 Jeepster, $1,280. ‘48 Jeep- 
ster, $1,290. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
Wednesday. Prices are for sale of May 
18.) 

(Prices higher on late models. Sold 63 

units out of 115 offerings.) 

BUICK—’49 Super 4-dr., $2,510, $2,485; 
RM 2-dr., $2,465, $2,450. ‘48 Super 
4-dr., $1,895. 

CADILLAC—’48 (62) conv., $3,080. 

CHEVROLET—’49 SL Deluxe 2-dr., $2,140, 
$2,125. °48 FL aerosedan, $1,575, $1,545, 
$1,520. ‘47 SM 2-dr., $1,195, $1,175. '46 
Deluxe club coupe, $1,160. ‘41 SD 2-dr., 
$635. 


CHRYSLER — '49 Windsor 4-dr., $2,645. 
'46 Windsor 4-dr., $1,225. 

DeSOTO—Custom 4-dr., $1,745. ‘47 Cus- 
tom 4-dr., $1,435, $1,405. ‘46 Custom 
club coupe, $1,055. 

DODGE—’48 Custom 4-dr., $1,745. ‘47 
Custom 4-dr., $1,435, $1,405. ‘46 Cus- 
tom club coupe, $1,055. 

FORD — '49 Custom (8) conv., $1,805; 
Custom (8) 2-dr., $1,850, $1,825, $1,785. 
'48 Deluxe 4-dr., $1,230. '46 Deluxe 
4-dr., $990. 

MERCURY—’46 4-dr., $1,195. 

NASH—'49 (600) 4-dr., $1,920. 

OLDSMOBILE-—'49 (88) 2-dr., $2,525. ‘41 
4-dr., $800. 

PLYMOUTH—’49 SD 4-dr., $1,850, $1,825, 
$1,800. ‘48 SD 2-dr., $1,595, $1,555. °47 
SD 4-dr., $1,245, $1,225. 


PONTIAC—’'48 Streamliner (8) 4-dr., 
865, $1,835. 
$1,585, $1,535. 

STUDEBAKER — 
$1,805. 


$1,- 
’47 Streamliner (8) 2-dr., 


‘48 Land Cruiser 4-dr., 


DETROIT 


(Aptco Auto Auction. Sale every Wed- 
nesday. Prices are for sale of May 18.) 
(Many out-of-town buyers looking for 
postwar models. Sold 37 out of 90 


offerings.) 

BUICK—’49 Super 4-dr., $2,225. ’48 Spe- 
cial 4-dr., $1,575. '47 conv., $1,525; 
Super 4-dr., $1,450. ‘46 4-dr., $1,205. 

CHEVROLET—’'46 4-dr., $960. ‘42 2-dr., 
$625. '39 2-dr., $420. 

DeSOTO—'41 4-dr., $500. 

DODGE—’41 4-dr., $355. ‘40 4-dr., $380. 

FORD—'49 2-dr., $1,675; 4-dr., $1,637. 
’47 2-dr., $1,060. °41 2-dr., $520, $405, 
$385. ‘40 2-dr., $500, $310. '39 2-dr., 
$285, $175. '38 2-dr., $75. 

HUDSON—’'48 4-dr., $1,415. 


MERCURY—’'48 commercial sedan, $950. 
OLDSMOBILE—’48 (98) 4-dr., $1,785. °42 
2-dr., $245. 


PLYMOUTH—’'48 SD club coupe, $1,320. 
’47 SD 4-dr., $1,010. ’°41 2-dr., $360; 
4-dr., $575. '37 2-dr., $65. 

PONTIAC—'46 4-dr., $1,140, $795. "41 
2-dr., $465. ‘40 2-dr., $380, $310. '39 
2-dr., $410. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Fri- 
day. Prices are for sales of May 13-20.) 
(Sales are improving. Selling 70 per- 

cent of offerings.) 

BUICK—’48 Super conv., $1,910; RM se- 
dan, $2,050. °47 Super conv., $1,650, 
$1,500; Super sedanette, $1,510, $1,165; 
Super sedan, $1,285. ‘°41 Super sedan, 
$400; Special sedan, $520. ‘40 Special 
sedan, $410; Century sedan, $250. ’38 
Special sedan, $350. 

CADILLAC—’42 (62) sedan, $810. 

CHEVROLET—’49 SL conv., $2,010; FL 
sedan, $1,810. ‘48 FM sedan, $1,280; 
1%-ton truck, $1,175; FM conv., $1,500; 
FL aerosedan, $1,400. °’47 FL aerosedan, 
$1,240, $1,150; FL sedan, $1,250, $1,350, 
$1,250; FM sedan, $1,270, $1,175; SM 
sedan, $1,175; FM station wagon, $1,210. 
'46 SM sedan, $1,025, $925; FM sedan, 
$1,020, (taxi) $925. '41 MD sedan, $420, 
$560, $585, $580, $225; SD sedan, $790, 





$365. °37 MD sedan, $280, $295; Stand 
ard sedan, $315. 


CHRYSLER—’48 Town & Country sedan 
$1,400. ‘47 New Yorker sedan, $1,110 
'39 Saratoga sedan, $150. 


DODGE — '48 sedan, $1,370. 
$1,360, $1,010; half-ton panel, 
conv., $450. 


FORD—’49 Custom (8) sedan, 2 at $1,610 
$1,600; Custom club coupe, $1,575, $1,535 
'48 SD sedan, $1,270, $1,020, $1,030, $1, 
100; Deluxe sedan, $1,090; half-ton pick 
up, $900, $1,105; SD club coupe, $1,350 
‘47 SD sedan, $950, $1,095, $910; Deluxe 
club coupe, $1,435, $1,050; SD club coupe, 
$1,095. °'46 SD sedan, $880, $1,010, $890, 
$1,160, $850, $980. ‘42 SD sedan, $550 
'41 Deluxe conv., $310; Deluxe business 
coupe, $520; sedan, $510; half-ton pick 


(Continued on 7 23, Col. > 


N.C. Turns Down 
Old Bus Bids, 
Asks New Ones 


RALEIGH, N. C.—Because of in- 
creased competition in the automo- 
tive industry, the North Carolina 
state board of awards has rejected 
all bids received on contracts for 
new school buses and readvertised 
on altered terms. 

W. Z. Betts, director of the state 
division of purchase and contracts, 
said new bids would be opened 
June 2. 

Bidding on the original advertis- 
ing was so competitive, Betts ex- 
plained, that the board decided to 
modify its bid proposals in order 
to take advantage of possible tower 
prices. 

Contracts covered by the bids 
called for 600 to 1,000 school bus 
chassis and bodies. Low bids stu- 
died by the board ranged from 
$2,259.38 to $4,134.10 per unit, de- 
pending on size. 

Betts said new bid forms would 
ask manufacturers to list prices on 
basis of delivery to seven “basing 
points” in North Carolina: Raleigh, 
Wilson, Greensboro, Charlotte, High 
Point, Asheville and Conover. 

“In all previous years,” he ex- 
plained, “we always have called for 
bids f.o.b. body plants. We always 
had to take all the bodies we could 
get. This year all body builders 
are able to furnish all the bodies. 
As a result, transportation cost has 
become a deciding factor.” 

Betts said that by requiring 
truck manufacturers to quote prices 
for chassis delivered to the various 
body plants and by requiring the 
latter to quote prices for bodies 
mounted on chassis and delivered 
to a North Carolina point, the state 
will save “considerably” on trans- 
portation costs. 


Pallay Heads Assn. 


Steven J. Pallay of Pallay- 
Pierce, Inc., has been elected 
president of the Packard Dealers 
Assn. of Metropolitan Cleveland. 


‘46 sedan 
$520. °41 
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(Continued from Page 22) 


up, $400, $550. ‘40 Standard sedan, 
$625,$400; Deluxe sedan, $310, $340, 
$560, $395; Deluxe business coupe, $510, 
$750, $660; Deluxe conv., $785; SD busi- 
ness coupe, $500. 39 Deluxe sedan, 
$515; Deluxe business coupe, $480. ‘38 
Standard conv., $140. ‘35 Standard se- 
dan, $350. ‘31 (A) sedan, $200; (A) 
roadster, $235; (A) coupe, $250. 


FRAZER—’47 sedan, $900. 


HUDSON—’'47 (8) sedan, 
pickup, $460. . 
KAISER—'49 sedan, $1,530. 
LINCOLN—’'49 Cosmopolitan club coupe, 

$2,210. 

OLDSMOBILE—’47 (66) sedan, $1,450. '46 
(78) sedanette, $1,315; (76) sedan, §$1,- 
050. ‘40 club coupe, $310. 

PACKARD—'47 (taxi), $400. 

PLYMOUTH—’49 SD sedan, $1,800. ‘47 
SD sedan, $1,110, $1,050. °42 SD sedan, 
$710, $500. ‘41 SD sedan, $410; SD busi- 


| Used-Car Notes 


MILWAUKEE.—This city has an 
ordinance, seldom enforced and 
almost forgotten, making it un- 
lawful to sell cars on Sunday. On 
May 23 a used-car dealer, Joseph 
Steinberg, and an auctioneer, Sam- 
uel J. Ansfield, were arrested and 
arraigned in court for operating a 
car auction on Sunday, May 22. 

Steinberg’s attorney declared in 
court that he considered the ordi- 
nance unconstitutional, and that 
he needed more time to look up 
precedents. The judge postponed 
the case until June 14. Under the 
ordinance, if found guilty, a de- 
fendant would be subject to a fine 
of $10 to $200 for each violation. 

An officer of the Badger State 
Auto Dealers Assn. was on the 
auction lot as an observer and said 
that in his opinion the auction was 
held to test the ordinance, since 
some dealers desire to open their 
places of business on Sundays. 

7 a * 


Note Defaults Cost Wallace 


Washington U. C. License 


WASHINGTON.—Claude R. Wal- 
lace, who operated two used-car 
lots here under the title of Wallace 
Motor Co., has lost his license fol- 
lowing complaints that he default- 
ed in payment of notes issued to 
persons who signed their cars over 
to him. 

Wallace’s attorney, Arthur L. 
Willcher, said the dealer had pur- 
chased cars from 46 persons in 
this area in amounts totaling be- 
tween $70,000 and $80,000. Willcher 
said he had written creditors of- 
fering a settlement of 10 cents on 
the dollar since Wallace has as- 
sets of only between $7,500 and 
$10,000. 


$960; half-ton 





* * * 
Finance Firm Forecasts 


21,000 Dealer Fatalities 


LOS ANGELES.—Current re- 
adjustments in the used-car busi- 
ness may reduce the number of 
second-hand dealers in the U.S. 
from the 40,000 who operated last 
year to the prewar total of approxi- 
mately 19,000, the PF Automotive 
Digest said last week. 

As soon as prices come into bal- 
ance with new-car values, expe- 
rienced used-car dealers will find 


market conditions satisfactory, said | 
the trade paper, published by Pa- | 


cific Finance Corp. 

The Digest quoted a survey of 
Detroit dealers, showing that proper 
buying, adequate reconditioning and 
aggressive selling were the keys to 
successful operation, 


The most successful dealer 
studied spent 75 percent of his sales 
dollar for cars, 8 percent for recon- 
ditioning and 10 percent for operat- 
ing expenses, leaving 7 percent 
profit, Others, who spent less for 
reconditioning and operating ex- 
penses, netted only 2 percent profit. 





Dealer Marks Birthday 


With $2 Bill Windfall 

COLUMBUS, 0.—Used-car 
dealer Jim Belch stood on a 
street corner in Zanesville for 
an hour last week handing out 
$2 bills. He disposed of one 
hundred of them although wary 
people refused them and others 
threw the bills away as soon as 
they received them, 

No, Belch didn’t lose his mind. 
He’s been in business two years 
and that’s the way he celebrated 
the anniversary. 











ness coupe, $505. °40 SD sedan, $430. 

PONTIAC—'49 (6) sedanette, $2,160. '48 
SL (8) sedan, $1,700. "47 (6) club 
coupe, $1,100; (6) sedan, $990. ‘42 (8) 
sedan, $600. ‘41 (8) sedan, $650, $500. 
'34 sedan, $100. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction, Sale every 
Friday. Prices are for sale of May 20.) 


BUICK—'49 Super 4-dr., $2,580. ‘39 sedan, 
$300. 

CHEVROLET—'48 FL 4-dr., $1,290; FM 
2-dr., $1,495. °'47 FM 4-dr., $1,080, $1,- 
100; FL 4-dr., $1,160; FM club coupe, 
$1,275. ‘41 2-dr., $440. °40 4-dr., $380, 
$430, °38 2-dr., $180. ‘37 half-ton panel, 


$80. 

CHRYSLER—'46 Windsor 4-dr., $1,295. 

DeSOTO—’'47 club coupe, $1,500. 

DODGE—'47 1-ton stake body, $700. °46 
4-dr., $1,250. ‘39 4-dr., $320. ‘37 busi- 
ness coupe, $410. 


FORD—'49 club coupe, $1,635. ‘47 (6) 


2-dr., $1,010; 4-dr., $1,090. ‘46 2-dr., 
$825. ‘41 Deluxe 2-dr., $505; SD 4-dr., 
$590. 


MERCURY—'4S conv., $1,470. 

NASH—'46 4-dr., $1,070. 
OLDSMOBILE—’46 (98) 2-dr., $1,350. '41 
2-dr., $720. ‘36 business coupe, $40. 

PACKARD—’47 Clipper 4-dr., $785. 

PLYMOUTH — '48 4-dr., $1,310. ‘47 SD 
4-dr., $1,210. ‘'39 2-dr., $210, $480. '37 
4-dr., $170, $235. '35 business coupe, $70. 

PONTIAC—’'47 2-dr., $1,400. 


STUDEBAKER — '48 Land Cruiser 4-dr., 








$1,710. ‘47 Commander 4-dr., $1,305. 
WILLYS—'47 half-ton pickup, $680. 
Ve LaSalle club coupe, 
15. 


MOBILE, ALA. 


(Mobile Auto Auction. Sale every Wed- 
nesday. Prices are for sale of May 18.) 
(Market is active, with prices climbing 
steadily on late models and clean pre- 
war models. Sold 38 units out of 89 

offerings.) 

BUICK—’47 RM conv., $1,625. °46 Super 
4-dr., $1,290. ‘42 Super 4-dr., $825. 
CHEVROLET—'49 FL 4-dr., $2,000; SL 

| 2-dr., $1,925; FL aerosedan, $1,910; SL 
Deluxe club coupe, $1,900. ‘48 FL aero- 
sedan, 2 at $1,625, $1,500, $1,445. ‘47 
SM 2-dr., 2 at $1,150, $1,100. ‘40 SD 
2-dr., $590, $550. 

CHRYSLER—'47 Highlander 4-dr., $1,430; 
Windsor 4-dr., $1,160. 

FORD—’49 Custom (8) 2-dr., $1,625, $1,- 
480, $1,200. ‘48 SD conv., $1,250. ‘47 
SD 4-dr., $1,170, $1,150, $1,075. °46 SD 
4-dr., $1,000, $950. °41 SD conv., $670, 
$660. ‘40 (60) 2-dr., $400; Deluxe (8) 
2-dr., $350. ‘39 Deluxe (8) $420. 

PLYMOUTH—’47 SD 4-dr., $1,125, $800. 
'41 SD 2-dr., $620. ‘ 

PONTIAC—'46 (6) 4-dr., $1,195. ‘41 (6) 
4-dr., $300, 

WILLYS—’47 Jeep $625. 


QUINCY, ILL. 


| (Quincy Auto Auction, Sale every Fri- 
| day. Prices are for sale of May 20.) 
BUICK—’41 Special sedan, $460, $715. ‘40 
Super sedan, $580; Special sedan, $650. 
'39 Special sedan, $300. 
CHEVROLET—’'48 SM sedan, $1,015, $1,- 
180; FM sedan, $1,230, $1,320. °46 1%- 
ton truck, $640; FM sedan, $960, $1,045; 
SM club coupe, $960; SM sedan, $1,060. 
‘41 sedan, $590, $420. ‘39 sedan, $435, 
$475, $315, $450. 








VERTICAL EXPANSION—Kenneth Schweer, Hot Springs (Ark.), Pontiac-Cadillac dealer, 
solved the parking problem and added income with this roof parking arrangement. There 


is room for 90 cars on the roof, 100 on the second floor, while 20,000 feet on the 
floor are devoted to service, parts and showroom facilities. 
nearby lot. The entire dealership represents an investment of $250,000. 


’37 sedan, $340, $200. 
$85. ‘34 sedan, $97.50. 
CHRYSLER—’'48 sedan, $1,600. 
DODGE—’'48 hailf-ton pickup, $960; sedan, 
$1,500. 
FORD—’'49 half-ton pickup, $1,325. '48 se- 


"36 sedan, $65, 


dan, $1,255, $1,325, $1,300. °47 sedan, 
$1,100, $1,000, $1,120, °46 sedan, $910, 
$935, $890. ‘42 conv., $785. °41 sedan, 


$500, $410, $480. ‘40 sedan, $485, $395. 


*39 %-ton pickup, $190. 


‘38 sedan, $450, $380. ' MERCURY—'48 sedan, $1,410. 


In Philadelphia—third largest U. S. market—more than four out of 
five households count The Bulletin as a member of the family. The 
advertiser in The Bulletin joins these families, too, and he does it 
when they’re at home with leisure to read his message thoroughly. 


There’s no getting around it: the way to go home in this trading 
area of more than four million persons is to call in company with 


The Bulletin. 


In two blocks of Atwood Road, to cite just one example, The Bul- 
letin is read by 50 of 57 families interviewed. That’s the way it is 
in all Philadelphia. The Bulletin goes home, stays home, is read 
by the entire family—evenings and Sundays. 


ADVERTISING OFFICES: Philade/phia, Filbert & Juniper Streets. New York, 285 Madison Avenue. 
National Advertising Representatives: Sawyer-Ferguson-Walker Co., Chicago, Detroit, Atlanta, Los Angeles, San Francisco 


round 
Used cars are sold from a 


NASH—’39 sedan, $235. 
OLDSMOBILE—’'39 sedan, $575, $305, $505. 


PLYMOUTH—’46 sedan, $770, $760, $990, 
$1,005. ‘42 sedan, $670, $580, $405. '33 
sedan, $95. 

PONTIAC—'47 sedan, $1,310; (taxi), $875. 
go sedan, $1,255, $1,160. ‘°40 sedan, 

0. 


STUDEBAKER—’40 sedan, $410. 


WILLYS—’'47 stat. wag., $995. 


> ‘40 busi- 
ness coupe, $200. 


In Philadelphia 
nearly everybody reads 
The Bulletin 
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New Passenger Car Registrations, 45 States for March, 1949-1948 ‘ 
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PONTIAC—-Streamliner Six-—4-dr. sed 
$1,739 (deluxe, $1,834); sed. cpe., $1,689 0 


Current Prices on New Automobiles se i, (deluxe S100 eat. ed 


4-dr. sed., $1,760 (deluxe, $1,855); 2-dr 


The following advertised delivered prices 
are based on factory retall prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation 
charges, state sales taxes, or optional 




















equipment. 113.75; New Yorker (eight)—(Prestomatic , 798.75; Super Eight-—4-dr. sed., $2,295.50; | $1,521 (deluxe, $1,963); 2-dr. sed., $1,758 | sed., $1,710 ‘deluxe, $1,805); club cpe 
BUICK-—Super Series 50—4-dr. sed., $2.- tandard)—4-dr. sed., $2,760.75; club cpe., | 2-dr. sed., $2,245; club cpe., $2 25; | (deluxe, $1,900); club cpe., $1,732 (deluxe, | $1,710 (deluxe, $1,805); conv. deluxe, $2, 
157; 2-dr. sed., $2,059; conv., $2,583; stat, | *2.734.50; conv., $3,240.75. Commodore Six—4-dr_ sed., $2,382.7: lub | $1,873); conv., $2,148; stat. wag. deluxe, | 137; bus. cpe., $1,588; sed, delivery, $1 
wag., $3,178; Roadmaster Series 70——( Dy- CROSLEY 2-dr. deluxe sed., $959; | cpe., $2,358.50; conv., $2,951.50; Commo- | $2,985; Series 88—-(Hydra-Matic standard) | 750; stat. wag., $2,543 (deluxe, $2,622) with 
naflow standard)—4-dr. sed., $2,735; 2-dr onv., $959; stat. wag., $991 dore Eight—4-dr. sed., $2,472; club cpe., i-dr. sed., $2,244 (deluxe, $2,375); 4-dr. | Chieftain Eight—4-dr. sed., $1,828 (deluxe 
sed., 2,618; conv., $3,150; stat. wag., DeSOTO—-Deluxe—4-dr, sed., $2,006.25; | $2,447.75; conv., $3,040.75 town sed., $2,233 (deluxe, $2,364); 2-dr. | $1,923); 2-dr. sed., $1,778 (deluxe, $1,873) 
$3,734. club cpe., $1,995.75; Custom—(Tiptoe Shift KAISER Special t-dr. sed., $1,995; | sed., $2,170 (deluxe, $2,301); club cpe.,|club cpe., $1,778 (deluxe, $1,873); conv 
CADILLAC—Series 61-—4-dr. sed., §2,- tandard)—4-dr, sed., $2,193.75; club cpe Traveler, $2,088.48; Deluxe 4-dr. sed., | $2,143 (deluxe, $2,274); conv., $2,559; stat. | deluxe, $2,205; bus. cpe., $1,656, sed. de 
893; sed. cpe., $2,788; Series 62——4-dr. sed. $2,175.75; conv., $2,598. $2,195; Virginian, $2,995 wag. deluxe, $3,296; Series 98 (Hydra- | livery, $1,817; stat. wag., $2,611 (deluxe 
$3,050; sed. cpe., $2,966; conv., $3,497; DODGE—-Wayfarer—-2-dr. sed., $1,757.50; LINCOLN 4-dr. sed., $2,574.50; club Matic standard)—4-dr. sed., $2,500 (deluxe, 2,690). Sb 
Series 60 Special—4-dr. sed., $3,828; Series | roadster conv., $1,747; bus. cpe., $1,631.25; | cpe., $2,527; Cosmopolitan—4-dr. town sed., 2,594); 2-dr. sed., 2,426 (deluxe, $2,- STUDEBAKER Ch Del Mh 
75—5-pass. sed., $4,750; 7-pass. sed., $4,- | Meadowbrook—4-dr. sed., $1,868.25; Coro- | $3,238; sport. sed., $3,238; club cpe., $3,- | 520); conv. deluxe, $2,973. 4-dr. sed.. $1,688.50; 2 oy 1,656.75 6M 
970; 7-pass. Imperial, $5,170; 9-pass, sed., | 1et—4-dr. sed., $1,947.25; town sed., $2,-| 185.50; conv., $3,948 PACKARD — Ei : » oan: | nor 80d» $1,688.50; 2-dr. sed., $1,656.75 Ww 
= : as a , i ake eee ° aan ayy Eber ee ‘ é Sight 4-dr, sed., $2,249; | club cpe., $1,683; bus. cpe. $1,588.25 
$4,650; 9-pass. Imperial, $4,839. 131.50; club cpe., $1,933.50; conv., §2,- MERCURY—4-dr. sed., $2,031; club cpe., |, i i 2994: ats ” ¢ ; ‘h , : 
CHEVROLET — Fleetiine Special — 4-dr. | 348.50. $1,978.50; conv., $2,409.50; stat. wag., $2,- | 22% Sed. $2,224; stat. wag., $3,449; De-| Champion Regal Deluxe—4-dr. sed., $1, 
c LE , : : ; : : ., $2, r 20%. 29. 9 e ; 
a . eo. @ ? luxe Eight—4-dr. sed., $2,383; 2-dr. sed., | 762; 2-dr. sed., $1,730.50; club cpe., $1, 
sed., $1,461; 2-dr. sed., $1,414; Fileetline Ford Six i-dr. sed., $1,472; 2-dr. | 715.50. $2,358: Super — 4-dr.' sed 2.633; 2-dr_ | 756.75: bus $1,662; c “ 2 036.25 
Deluxe—4-dr. sed., $1,540; 2-dr. sed., $1,- | sed., $1,425; bus. cpe., $1,333; Custom Six | Nash — 600 Super — 4-dr. sed., $1,811; | $2:395;, Soper — fodr, sed.. $2,633; 2dr. | 756.75; bus. cpe.._ $1,662; conv., §2'019.25 
493; Styleline Special—4-dr. sed., $1,461; 4-dr, sed., $1,558.50; dr. sed., $1,511 dr. sed., $1,786; club cpe., $1,808 : 600 2,919; 2-dr. sed., $2,894: conv., $3,350:|2-dr. sed., $1,987.75; club cpe., $2,014 


2-dr. sed., $1,414; club cpe., $1,419; bus. | club cpe., $1,511; Eight—-4-dr. sed., $1,546; | Super Special — 4-dr. sed., 


cpe.. $1,340; Styleline Deluxe—4-dr. sed..|2-dr. sed., $1,498.50; bus, cpe., $1,419.50: | sed., $1,824; club cpe., $1,846; Ambassador | ‘~P2S8. Sed., $3,950; lim., $4,100; Custom | bus, cpe., $1,919.25; Commander Rega: 


-(Ultramatic standard)—4-dr, sed., $3,- | Deluxe—4-dr,. sed., $2,140.25; 2-dr. sed 





$1,540; 2-dr. sed., $1,493; club cpe., $1,509: | Custom Eight—4-dr. sed., $1,637.50; 2-dr. | Super—4-dr. sed., $2,195; 2-dr, sed., $2,- | oy ; ne : 

conv., $1,858; stat. wag., $2,268. sed., $1,590; club cpe., $1,595.50; conv.,|170; club cpe., $2,191; Ambassador Super | 975: Conv., $4,520. Bote club cpe., $2,135; bus. cpe., $2, 
CHRYSLER — Royal (six) — 4-dr. sed., | $1.948.50; stat. wag., $2,263.50. | —-Speeial—4-dr. sed., ' $2,243; 2-dr. sed.,| PLYMOUTH—Deluxe P17—bus. cpe., $1,- | 040-50: Land Cruiser 4-dr. sed., $2,327.75 
2,158.75; club cpe., 2,138.75; Windsor FRAZER—4-dr. sed., $2,395; Manhattan | $2,218; club cpe., $2,23 Ambassador Cus- | 385.75; Suburban, $1,855; Deluxe Pig— | °°?Y:: . “00. 

(six)——(Prestomatic standard)-—-4-dr. sed., 4-dr. sed., $2,595. tom—4-dr. sed., $2,363; 2-dr. sed., $2,338; | 4-dr. sed., $1,566; club cpe., $1,534.25; WILLYS-OVERLAND Jeepster conv 

$2,353.50; club cpe., $2,332.50; conv., §$2,- HUDSON Super Six 4-dr. sed., §$2,- | club cpe., $2,359. Special Deluxe P18-—-4-dr. sed., $1,644; | $1,602.22; 4-cyl. stat. wag., $1,708.89 

766; Saratoga (eight)-—(Prestomatic stand- | 206.50; 2-dr. sed., $2,156; club cpe., OLDSMOBILE Series 76 4-dr. sed.,|club cpe., $1,617.50; conv., $1,997; stat. |6-cyl. stat. wag., $1,814.14; 6-cyl, stat 

ard)--—4-dr. sed., $2,640; club cpe $2,- | $2,203.25; bus. cpe., $2,053.25; conv., $2,- | $1,832 (deluxe, $1,974); 4-dr. town sed., | wag., $2,387 | sed., $1,866.29. 
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Pay Talks to Follow Ford Truce 


(Continued from Page 1) 


no nearer settlement Thursday de- 
spite continued peace-making ef- 


strike to “coerce” the company on 
the pending wage discussions, 


ported that Victor G. Reuther | ; : u " 
(brother of Walter), was making | forts by federal mediators. | Bugas called this “a clear violation 
172 “satisfactory” progress following; The national Chrysler depart- | both of our contract and of your 


= 
1949 
iy 


44 


054 


an operation that removed his 
right eye. Police were pressing a 
hunt for the man who made a} 
nearly successful shotgun assault 


ment of the UAW was preparing 
to serve pension, social-security 
and wage-increase demands on 
Chrysler Corp. Negotiations were 


|duties and our rights under the 


| law.” 
| * * * 


THERE WAS no doubt, though, 
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) : : j R AL—Union Mot . in that 
= Reuther’s life last Tuesday expected to get under way about that the oncoming July 15 dead. PP ny png Bm By ny Sy | may bide id duane in Kansas Gh cae to 
night. June 15 under the wage reopen- |!ine would compel the parties to|H. W. Ireland, manager of the dealership. 

Victor Reuther, educational di- 'waste little time in tackling the aetna resin 


rector of the UAW, was shot in his 
home under circumstances closely 
approximating those surrounding 
the shooting of his brother Walter 
over a year ago. 

In each case, the would-be 
killer made his death attempt 
from bushes outside the Reuther 
homes and then drove off. Wal- 





ing clause of the two-year Chrys- 
ler contract, which settled last 
year’s three-week strike against 
the corporation. 

The United Rubber Workers-CIO 
ousted L. S. Buckmaster as union 
president in an intra-union fracas 
involving local union policy. Buck- 


master had occupied the presidency | 


wage issues once the Rouge strik- 
ers were back at work and parts 
were flowing to Ford branch as- 
sembly plants. 

Whether Reuther would risk an- 
other strike against Ford was a 
moot question, however, in the 
;event that the company and union 
reach an impasse on wage matters, 





Price of Lead 
Still Dropping 


NEW YORK.—The price of lead 
dropped another cent to 13 cents a 


pound here last week. It was the 
latest in a series of cuts which have 


the battery industry accounts for 
|about 33 percent of all lead pur- 
| chasing. However, during 1948 bat- 
|tery firms reportedly delivered 
| about 8,000,000 more batteries than 
| there are cars on the road. 


Houseworth—Rochester 


















52 ter’s right arm was _ seriously since 1945. ies ae | as appears likely. brought the cost of the metal per| Houseworth Buick Co., Rochester, 
= wounded and is still being treated. .,, | Almost from the outset of the | pound down from 19% cents since|N, H., has announced the appoint- 
277 ee SS ee oe WEES FT 5g ee Ta han i | negotiations over the production | last March 8. ment of Leon L. Brock of Strafford 
798 suffered in the face. eh ae pe ag we” git “a's | rate grievance, Ford offered _to Principal users of lead, battery|as its sales manager, Brock has 
217 Detroit police have formally ac-|thers decision to accept Ford's! 1 iit the dispute to arbitration | manufacturers, were reported stiil|been associated with the automo- 
5 cused no one of the Walter Reuther | arbitration solution in the Rouge) : er out of the market. Their business| bile business for 17 years and is 
3905 shooting, although a suspect named | “speedup” grievance. | —@ solution provided in the con- |‘ id to have been in doldrums|a deputy chief of the Strafford vol- 
063 Carl Bolton, former minor union! Day before the union’s arbitra- oa — on acceptance by jp Fes - Rg Mn of the year, Usually, | unteer fire department. 
1/508 official, has been arraigned on|ti lan announcement. Reuth oth sides. : ; ; ; af nie : 
L966 charges of conspiring to kill the had ceuteliy enmand ms cules Reuther had consistently turned 
ee union leader. Heavy police guards|joint press conference with his|down arbitration as a settlement OTH 
2435 were placed around the Reuther| chief foe in the negotiations, John|avenue, contending that the key} wo , QUE, 
at homes last week, as well as the|S. Bugas, company vice-president | issues were such that “no human | S ? 
557 residences of all officers of the|jof industrial relations. | being could competently decide LONG < 
4630 eae es amenee d th What drew the company’s them.” be dae ee “Lig we 
9957 ictor Reuther is considere e “ : 
BB 38 pedant among the Reuther brothers, adamant resistance was oe | J AST WEEK, Reuther suggested | P E RFORNP 
as contrasted with the leadership| demand that wage negotiations | |, 115+ the following question be 
qualities shown by Walter and the| be opened while the three-week- |... nitted to an arbiter: \ 
organizing genius of Roy. Victor| old strike was still in effect. Com- «“ > 
oe ; . . Does the company under the 
has developed many of the princi-| pany and union executives had Fond 
1 1 din UAW w ériv . : h : |contract have the right to require | 
ples empioyed in wage drives| continually emp asized that an employe to work at a rate of) 
and propaganda —— wages were not an issue in the | speed in excess of 100 percent of | 
strike —that the lone argument | established standards of production 
i: Sa a ear ae involved production policies on | and to require a worker to make up 
ast week, members OF ©ucson! the final assembly lines of the | production losses resulting from 
Local 154 voted to stage a strike, if R d the Lincoln-Detroit | factors over which the worker has 
necessary, to settle “economic is- ouge an e Lincoln-Detrot se cenent?” 
sues and to solve unsettled prob-| Plants. eatin, ot ‘ held b 
7 lems.” Frequent layoffs because of] The Ford-UAW contract has aj, aortas © ail ae ade > gee ic¢RO OTORS 
~ parts shortages have caused Hud-|July 15 expiration date. Contract | 176 ah ae cae ae tle 
son workers “substantial sums of | negotiations, covering the subjects | ‘Stribution o ah doe s f = 
mal wages,” union officials charged. of pension and social-security de- cee Wuemeoer a sie ‘omy wee 
Nash and Willys-Overland re-|}mands and general wage scales, | *~ . , 
iana moved the last of their brake dies would have been started May 15 ae — ie cere OVER 140 STANDARD MODELS ee . UP TO 1/l0th H. P. 
= from the struck Bendix Products| provided the strike had been settled | throug h irect saan lations, under 
* plant after pledging to renew their| by that date. The company had re- | the Reuther proposal. 
: Bendix business upon termination |fused to discuss wages with the| In a statement, Bugas applauded , 
of the walkout. The controversy | “speedup” strike still hanging fire, |the union’s decision to accept arbi- Need low cost low-range power to put new life 
over Bendix production policies was! Accusing the union of using the | tration, although the company ex-_ : Il th 
|ecutive stated that further discus- | in your products? Then get the facts... aff the 
| sions would be necessary on which | : ‘ 
/ . matters should be referred to the | facts . . . on reliable Redmond Micromotors. 
ed Crs YOu Can make Extra Profits wea They’re smooth, quiet, dependable in operation 
be ‘Old Anno n ; ... Sturdily built, good looking .. . designed 
SELLI NG Mastercraft Trailers | . coe and engineered to give you maximum long-life 
‘Key Changes performance at minimum Cost. Over 140 stand- 
a 1/4-Ton to 4-Ton ee ; oe ' 
= In En Ineerin ard models, too, with variations available to 
ticut carrying 2 e All th hl 
. i i ts. thorou y 
_ iti LANSING.—Promotions affecting meet special requirements ’ 8 ) 
' capacities | key personnel in Oldsmobile’s prod- | proved in use on a wide range of diversified 
_ uct engineering department were | ah és 
pense hat walt tar J. F. Wolf- | applications. So chances are at Redmond you'll 
5Ou . . 
ram, chief engineer of Oldsmobile. | find exactly the Micromotor you want to do the 
aska L. A. Kintigh, formerly experi- | : 
ee mental engineer for Oldsmobile, has job you want done. Our new Catalog covers 
| been Boge es — hg od — both A.C. and D.C. lines plus blowers and speed 
Pr neer in charge of chassis, body an + 
. ‘ 1/2 TON  sninode engineering. Kintigh controllers ... want a copy: 
. 'teams with H. N. Metzel, assistant 
ali “ALL PURPOSE’ TRAILER chief engineer in charge of motor, | 
0 transmissions and experimental en- 
kota gineering. James Dykstra continues | 
= ¥, 5E oe = as executive engineer for the divi- 
- an sion. 
~ D. C. Perkins, associated with 
t Oldsmobile since 1930, former chas- | 
=" Mastercraft Trailers are sturdy, rug- sis engineer, has been promoted to 
sed ged and dependable. On or off the farm experimental engineer, succeeding 
=. your customers will get years of Kintigh. ; 
sed trouble-free, economical transporta- T. W. Loring has been named 
ix ; 16 ieosai inhe Mast ft | styling engineer for Oldsmobile and 
dr tion on a auling jobs. Mastercrafts Stanford Landell has been pro- 
“pe line includes cargo, dump and heavy | moted to body engineer. 
$1, duty platform trailers. 
22) ‘ | 
u Illustrated model is the % Ton “All | Z 
uxe / > 
73) Purpose” trailer with all steel body, Utica Dealer Offers 


$400 for Any Car 

UTICA, N. Y. — Howard F. 
Newlove, Hudson dealer located 
on Oneida Square, went after 
new-car business by making a 
flat offer of $400 for any old car, 


exclusive dumping feature, automotive | 
wheels, Timken tapered bearings... | 
designed for all around use with auto, 
truck, tractor or jeep yet sells for the 
amazingly low price of only $134.50 











. regardless of condition, toward 

). 25 purchase of a new Hudson. 

oe DEALERS — The firm hailed the limited- 

=e pe 7. SPY time offer as “the best car deal | 
2, folder ce ene in New York state.” The com- 

75 TRAILE Ss pelee lies nd dealers | pany invited customers to “drive COMPANY, Inc. 
as 'S yours for it in, tow it in, push it in.” The OWOSSO, MICHIGAN 

eA 310 MAPLE ST. ‘ng... Write, $400 offer was a minimum—the 






wire or phone today! company offering more if the OFFICES IN NEW YORK, CHICAGO, DAYTON, LOS ANGELES, DALLAS 


| tradein was worth it. 





ROCKY HILL, CONNECTICUT 
EXPANDED FACILITIES © PROMPT DELIVERIES © SERVICE BEFORE AND BEYOND THE SALE 














Guards Front & Rear 


all cars including 


1949 
NEW LOWERED PRICES 


Because of Lowered 
Material Cost 





CUSTOM STYLED 


GRILLE GUARDS 


Custom built to fit over bumpers or bumper 
guards with dual uprights. Heavy crossrail. 
High tensile steel stamping—40%_ stronger 
than mild steel. Triple plated; chrome or 
nickel on copper. Easily installed with ordi- 
nary tools by average person in 5 to 8 min- 
utes. Rust-proof cadmium plated hardware. 


1949 FRONT GUARDS 
4900—Fits over Bumper Guard 
4902—Fits over Bumper Direct 
1949 REAR GUARDS 
490i—Fits as protection for Trunk 
OTHER FRONT GUARDS 
4000—Fits over Bumper Guard ‘46-'47-'48 Cars 
4500—Fits over Bumper direct '46-'47-'48 Cars 
OTHER REAR GUARDS 
1001 R—Hinged Single Upright with individual 
adaptors '46-'47-'48 Cars 
4000, 4500, 4900, 490! & 4902. 
Specify Car Make in Orders 





ELLO 


FENDER GUARDS 


Protect Front and Rear 


The Cello Fender Guard has exclusive bracing 
which takes vibration and flutter out of ends 
of the bumper bar. Gives needed protection 
to exposed areas of front and rear fenders. 
Heavily plated. Chrome-on-Nickel-on-Copper. 
Packed P pair to shipping carton. Approxi- 
mate weight, 45 Ibs. 
Featuring: 


RAPID MOUNTING 
BEAUTY AND PROTECTION 
GUARANTEED CHROME 
No. 800—Fits front or rear. 





CELLO 


TRUCK GUARDS 


fenders and lights of all trucks get 
with massive, sturdy 
Cello Guards. Of extra heavy, cold-drawn 
steel. Uprights 20'/. inches high. Crossrails 
''f inches square, embossed, cold-drawn deep 
channel sections. Rugged, sturdy studs, nuts 
and lock washers fasten heavily rust-proofed 
plates. 


93288 


PRODUCTS COMPANY 
Mass 


Grilles, n 
maximum protection 





i ToS MTeoR Scola) 











DONATES CAR TO RED CROSS—Domenich 
Basso (DeSoto), Los Angeles, donated this car 
to the Red Cross for one year to aid in a 


fund drive. Fund slogans are painted on the 
car. Basso is presenting the keys to a Red 
Cross official behind the wheel. 


Timken Planning 
Open House Fete 


On 50th Birthday 


CANTON, O.—June 20-24 has 
been. scheduled for industrial 
“open house” celebrations to mark 
the 50th anniversary celebration of 
Timken Roller Bearing Co., accord- 
ing to company officials. 

The fetes will be held simultane- 
ously in the firm’s plants in Can- 
ton, Columbus, Zanesville and 
Wooster, O.; in Colorado Springs, 
Colo., and St. Thomas, Ont. 

For the first time in its history, 
the Timken organization is open- 
ing its doors to the entire public 
in communities and surrounding 
areas where it operates plants. 

Previous Timken open houses 
have been held for Timken people 
and their families and for special 
civic groups only. This will be the 
first time, too, that the complete 
Timken organization will be open, 
every plant, department, and office, 
whether it is on the route of the 
regular tour or not. 


3-Point Group 
Named by Utah 


SALT LAKE CITY.—The Utah 
Automobile Dealers Assn. last 
week announced its committee to 
push the National Automobile 
Dealer Assn.’s three-point program 
for assurance of continued mem- 


bership, a closer link with NADA | 


programs at local levels and to 
utilize the ability of local area 
chairmen. Appointed to serve on 
the committee are: 

W. W. Lundberg, Leslie Bundy, 
A. W. Bartlett, Jack Elledge, Hom- 
er Pitts, Harold Holley, Clarence 
Harmon, Heber Curtis, Rex Wirth- 
lin, Orval Hafen, L. R. Burr and 
Don B. Showalter. 

Also, Wayne Sandall, B. L. Wood, 
Horace Beesley, Arch Taylor, O. T. 
Barrus, G. Lowry Anderson, Stan- 
ley Bradshaw, Robert McKinlay 
and Ben Redd. 
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Missouri Dealers Urge New Service .. . 





Business Aid Asked of NADA 


(Continued from Page 3) 


than “labor” committees to work 
on the problem. 

In the last year, membership in 
the state association has risen from 
750 to 1,073. The increase was at- 
tributed to an organization drive, 


with George Flippen, assistant sec- | 


retary, making the personal con- 
tact through the aid of county 
chairmen. 

George Webber jr., president of 
the Greater St. Louis Automotive 
Assn., welcomed the dealers and 
pointed out that they are in a pe- 
riod now where profits on new car 
sales are going down while costs 
are going up. 

* * * 
ANAGER SCHLECT told the 

4 dealers that associations are 
headed for greater importance since 
factories are getting tougher all the 
time. 

Dr. Kenneth McFarland, superin- 
tendent of Topeka schools, told 
dealers that business must pay 
more attention to the framework of 
business, for the frame is increas- 
| ingly coloring the picture. 

He warned against current trends 
of: 
1. Military men taking non-mili- 
tary jobs. 

2. Failure of public office to at- 
tract the outstanding men of our 
generation. 

3. Foreign policy based on expe- 
diency rather than on what is right. 

Castles, NADA director, in re- 
porting on national association 
activities, said that there is a 
strong movement for control in 
the national government, and 
that NADA is the most effective 
voice for dealers in protecting 
their interests. 

Another speaker, Robert W. 
Kneebone, managing director of 
NADA, said that the “crying need 
in our business is for men who 
know how to sell competitively and 
cleanly.” 

* * * 

OHN W. STOKES, tax consult- 

ant, said that dealers face a new 
tax problem in the form of “old 
man statistics.” The Treasury, he 
said, has computed the average 
profit on a certain number of cars. 
Say it is $70,000 per 100 cars. Deal- 
ers who might have allowed more 
on tradeins in recent years may be 
called in to talk it over when they 
report substantially lower profits 
than the average. 

Some dealers, Stokes said, are 
charging off their new buildings 
over too long a period. They 
might be able to get shorter pe- 
riods by arguing the facts of the 
auto business to Treasury agents. 

For instance, Stokes said, prewar 
figures show that auto real estate 
is not a good investment, trading 
areas and population shift over the 
|years, and franchises die with the 
life of the dealer. 

A dealer at 55 should not try to 
|}amortize a building over 20 years, 
|for his life expectancy is not that 
long. 

* * * 

TOKES cited the case of a dealer 

who told him that the factory 
wanted him to put up a $375,000 














NEW ENGLAND L-M DEALERS AID HOSPITAL FUND—Jacking up Children's Medical 


Center building fund with $6,000 contribution 
Inc., are Gov. 
worth, president of dealers’ organization. 
ernor’s desk. 
objective, to finance "‘livin 
Center building. 


Leominster, 
Providence, R. |.: 


Dever, honorary Massachusetts state chairman of drive, and Vincent 
Note check 
Donation boosted beyond half-way mar 
memorial'' to auto men in proposed 12-story Children's Medical 
> Left to right are: J. F. Abely of Belmont, manager Lincoln-Mercury divi- 
sion, Boston; Wentworth of Wentworth-Jennings Motor Co 


from Lincoln-Mercury Dealers of New England, 
ent- 
prnces to top of auto jack on gov- 

car dealers’ total toward $50,000 


., Newton; Thomas R. porey of 
nc., 


ley Motors, Inc. Fitchburg; Dever; Nelson E. Miller of Nelson E. Miller, 
Loren C. White of Chestnut Hill, treasurer, Clark & White, Inc., Boston; 


and W. Russell Porter of W. Russell Porter, Inc., New Bedford. Dealers in photo are mem- 
bers of Lincoln-Mercury group's executive committee. 


building — which represented the 
dealer’s total net worth. 
If the dealer put that money in 
|the bank at 2 percent interest he 
| would get $7,500 a year for life and 
still have $375,000 to 
| family. 
Are the factories going to drive 
| dealers out of the auto business 
by such tactics? 
| Stokes believes not, estimating 
| that factories can drive only about 
|1 percent out— while the dealers 
| still have money. 


j 


going to put all the money back 
into factory pockets through used- 
car allowances.” 

Eventually their net worth will 
become net deficit, he said. 

Stokes advised against corpora- 
tions dissolving to become proprie- 
torships, a form which it appears 
cheaper to operate under. He 
pointed out that corporations can 
apply losses against past profits, 
but that a dealer who switched 
couldn’t do that. 

* * * 
ARRY MOOCK, former Chrys- 
ler executive, suggested a new 
slogan — SOB —- meaning “Sell or 
Bust.” 

He said that the auto business is 
starting to slide after World War 
II, just as it slid after World War I. 

Moock asked why dealers should 
|not take time off to study their 
business more thoroughly, just as 
doctors and lawyers do. 

Dealers who know their business 
are going up, Moock said, while 
those who don’t are going out. 

He told of an auto man of 58 
who had just invested $300,000 in 
a dealership—but who had never 
sold a car at retail. 

“He is a dead duck,” Moock said. 

The young, well-trained men will 
come along and pick up the pieces. 

The new-car business, Moock 
said, is essentially a used-car busi- 
ness. Used cars are coming along 
| at a terrific rate. Soon dealers will 
be back selling 2% to 3 used cars 
for every new car—if they stay in 
| business. 

+ * + 
OOCK recommended that deal- 
ers try to figure out how:they 
are going to sell those cars. 
List, said Moock, your objective. 


Six-Week Trial 
Seen in Suit 


Over Tire Rings 


DETROIT.—Trial of an auto de- 
signer’s suit for $6,050,000 against 
Lyon, Inc., on his claim that he 
developed white sidewall tire rings, 
is expected to last six weeks. 

Robert S. Grimshaw, designer 
employed by Pontiac, says the in- 
vention has no connection with his 
work for General Motors. 

Defendants are Lyon, Inc.; 
George A. Lyon, president, and 
Charles B. Aske jr. 

Aske is now employed by Lyon, 
but he was a manufacturer's agent 
when Grimshaw began negotiations 
with him, accordinz to Grimshaw. 

Grimshaw claims $3,050,000 is due 
him under contracts he made with 
Aske under which he was to re- 
ceive two cents for each tire ring 
sold. 

In addition, $3,000,000 is sought 
for damages for breach of contract 
and what Grimshaw calls “fraud 
and misrepresentation.” 

Grimshaw claims to have per- 
fected the tire rings in January, 
1936. Late in 1939, he says, he be- 
gan negotiating with Aske for 
manufacture and sale of the prod- 
uct. 

Patent difficulties were 
tered, and five years later 








encoun- 
the 


United States Patent Office ruled | 
that Lyon and his company had| 


priority, it was said. Aske then 


dropped his efforts and went to | 


work for Lyon in October, 1944, 


Grimshaw says. 


Selma Elects Officers 


Cecil Morgan of Morgan Brothers 
Motor Co. has been chosen presi- 
dent by the Selma (Ala.) Automo- 
bile Dealers Assn. Ralph O’Gwynn 
of Turner Motor Co., Inc., is vice- 
president, and Rufus Porter of Re- 
liable Oldsmobile Co., secretary- 
treasurer. 


leave his | 


“Dealers,” Stokes suggested, “are | 


|How many cars will you have t 
sell and to whom? List your organ 
| ization. Who will buy, sell, fix, dis 
| play and advertise the used cars? 

Where will the lot be located, 
where will you handle, store and 
recondition the cars? 

List the ways and means. How 
|} many hours will you keep the lot 
|open? What methods will you us 
to meet competition? 

“Methods,” said Moock, “mak: 
the difference between a _ super 
market and a corner grocery.” 


Big Three Fete 
Attorneys From 


Latin America 


DETROIT.—A typical automotive 
welcome was extended last week to 
delegates to the sixth conference 
of the Inter-American Bar Assn. 

Chrysler, Ford and General Mo- 
tors each took over a day of the 
week-long convention. The Latin- 
American attorneys were treated to 
luncheons, entertainment and talks 
by Big Three executives. 

Chrysler played host on a tour 
of the Plymouth plant. Luncheon 
talks were given by A, vanderZee, 
sales vice-president of the corpera- 
tion, and D. S. Eddins, Plymouth 
president. 


Ernest R. Breech, Ford executive 
vice-president, spoke in Spanish in 
welcoming the delegates to the 
company’s Greenfield village. The 
main address was delivered by Wil- 
liam T. Gossett, vice-president and 
general counsel. Mrs. Edsel B. Ford 
also greeted the attorneys. 

General Motors’ day was high- 
lighted by a talk by C. F. Kettering, 
research consultant. He was intro- 
duced by Henry M. Hogan, GM 
vice-president and general counsel. 

The delegates also met with rep- 
resentatives of the export subsidi- 
aries of the various automotive 
makers. 


Stokes Sales Head 


James W. Stokes has been made 
sales manager at Stratton Motors, 
Inc. (Mercury), East Cleveland, O. 


DEALERSHIP 
FOR SALE 


(Now Handling Hudson) 


HOLLYWOOD 
CALIFORNIA 


Well established, reputable firm 
giving up business account of ill 
health. Will lease or sell attractive 
premises in center of Hollywood. 
Parts and equipment at book value. 
No used car stock to buy. 

e 


Write or Wire 


J. H. SEID 


6400 Sunset Bivd. 
Hollywood 28, Calif. 





UYERS 
Don’t Get Stuck 


GOOD CARS 
FOR ONLY 


$1.25 


| Amazing but true! Thousands of car buyers 
saved hundreds of dollars last year after 
reading ‘‘How To Be An Expert Car Buy- 
|er."’ This sensational new book reveals 
authoritative money-saving inside informa- 
tion. It exposes 36 tricks used to defraud 
car buyers. Shows how to spot former 
taxis, wrecks, lemons, stolen cars. Gives 56 
easy tests. Covers fair prices, trade-ins, 
financing, insurance, repair, operating cos‘s, 
etc. Highly commended by “Los Ange):s 
Dealers News’’ and R. Schmunk, Pres. > 
AAA, 96pp Illus. Only $1.25; COD §1.59. 
Buy at Macys-NY; Marshall Field-Chi:; 
Gimbels-Phila; Technical Bk Co-Los Anz; 
Rands-Detroit; bookshops; Sears catalog «r 

CUMMINGS ENTERPRISES, Publisher: 

Keystone State Bidg., Phila, 73, Pa. 
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Others Unlikely to Follow GM’s Reductions .. . 
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No Rush to Cut Car Prices? 


(Continued from Page 1) 


following reductions by competi- 
tors: 

Willys-Overland (March 20)—$140 
to $270 on passenger vehicles and 
trucks, the biggest slice being on 
the Jeepster phaeton. 

Kaiser-Frazer (March 29)—$198 
to $333, the biggest cut on the 
Kaiser Special. 

Ford (Apr. 4)—Ford cars, $14 to 
$33; Mercury, $85 to $127; Lincoln, 
$106 across the board; Ford trucks, | 
$10 to $40. 

Nash (Apr. 5)—600 models, $21 to 
$31; Ambassadors, $84 to $126. 

Hudson (Apr. 15) —$15 to $105 
across the board on Super and 
Commodore sixes and eights. 

Packard (May 2)—$103 to $246 
on new models, taking into ac- 
count equipment not offered as 
standard on old models. 

In addition, most foreign makers 
exporting into this country whittled 
their prices. An exception was Ford 
of Britain. 


| 


* * * 


HE SECOND consecutive hook- 

up of a GM price cut with a| 
wage change evoked industry spec- 
ulation that the corporation may 
have set a policy to reduce its | 
prices at future adjustment dates | 
provided the cost of living con- 
tinues to decline. 

In this instance, the cost-of-living 
allowance paid GM workers re- 


| 


|ployes are adjusted quarterly 


|the GM workers received a sepa-|adjusted downward, the employes’ | 


rate three-cent hourly increase in 
their base pay rates under an “im- 
| provement factor” contract clause 
|designed to abet living standards. 
Thus, the net worker gain for the 
; June 1 adjustment was two cents. 

The GM cost-of-living wage 
system, adopted a year ago, comes 
up for re-negotiation in another 
year. The next quarterly adjust- 
ment dates for cost-of-living al- 
lowances are Sept. 1, Dec, 1 and 
March 1, 

C. E. Wilson, GM president, said 
the May 23 price reductions “again 


| were formulated with the objective 


of passing along to consumers the 
savings resulting from both the 


|downward adjustment of wage and 


salary payments and the lowered 
cost of certain material items.” 
* * * 

NDER the GM wage formula, 

wages and salaries of GM em- 
in 
line with the increase or decrease 
in the consumer price index of the 
U.S. Bureau of Labor Statistics. 
The BLS consumer price index for 
Apr. 15, announced May 23, was 
169.7 compared with the BLS index 
of 170.9 for Jan. 15, the date upon 
which the cost-of-living allowance 
was last reviewed. 

“The net effect of the actions to- 
day,” Wilson said, “is that employes 
of General Motors have achieved a 
significant improvement in their 
purchasing power. Although the 





ceded one cent an hour. However, 


cost-of-living allowance has been 


purchasing power actually has been 
enhanced by lower living costs and 


the wage increase provided under | 
of the| 


the ‘improvement factor’ 
wage formula.” 

This was the fourth time since 
the GM wage adjustment formula 
was inaugurated in May, 1948, that 
the cost-of-living allowance of GM 
employes has been reviewed. 


In September, 1948, because of a| 


sharp rise in the cost-of-living in- 
dex, GM hourly-rate employes re- 
ceived an upward adjustment of 
three cents per hour, making their 
total cost-of-living allowance eight 
cents per hour at that time. In De- 
cember, no adjustment was _ re- 
quired because the price index had 
not gone up or down sufficiently to 
warrant a change. 

In March, 1949, as a result of the 
first dip in the cost of living, there 
was the decrease of two cents per 
hour for hourly-rate employes. 


$1,000,000 Racket 
In Autos Blamed 
On U.C. Dealer 


BROOKLYN, N. Y.—William 
Corcoran jr. a used-car dealer, 
was under arrest here last week 
as the alleged leader of a racket 
in which he got “nearly $1,000,000” 
in deposits on new automobiles 
which were never delivered. 

The racket, according to District 
Attorney Miles F. McDonald, was 
carried out in four states. Corcoran 
purportedly received amounts 
ranging from $200 to $800 from 
more than 800 people who were 
eager to get delivery on hard-to- 
get cars. 

McDonald estimated that Cor- 








COHEN-ANDERSON HOLDS SPRING SALES MEETING—About 100 attended the meeting 
of Cohen-Anderson Motor Co. (Willys), Portiand, Ore., distributor for Oregon and five 
counties in Southeastern Washington. Willys factory officials were also in attendance. From 
left to right: Howard O. Lund, general sales manager, Willys-Overland, Toledo; Edward E. 
Cohen, Cohen-Anderson Motor; Donn R. Shelton, Pacific Coast regional manager, Willys; 
William M. Anderson, Cohen-Anderson Motor; and R. M. Palmer, truck and equipment 


manager, Willys. 
for less than $30. 


U.S. Grand Jury | 
| It is said to have three basic 


Again Probes parts: A fluid coupling, epicyclic 


Du Pont Holdings | gear train and a ring gear. 
CHICAGO. — Abruptly adjourned | $100,000 Suit Lays Death 


four months ago, a federal grand : : 
jury last week resumed its investi- To Defective Rented Ca am 


gation here of E. I. du Pont de : 
: was filed in Circuit court here last 
Nemours and Co., and its relations week against U-Drive-It Co.. 


with such firms as General Motors, charging that a “defective” car 


U. S. Rubber, Bendix Aviation and rented by the company resulted in 


aay Ceep. the death of William E. Judd jr., 
The avowed purpose of the Jus-|91 in an automobile accident. 


tice department in the investiga- . 
~ P ' - bmp The youth’s father, William E. 


tion is to determine whether J y 
du Pont is engaged in monopolistic |JUd4 sr. brought the action. 
Young Judd was thrown from an 


practices. : 
automobile when it overturned on 





their device could be manufactured 


government seeks especially to 
learn whether du Pont has used its 
22.9 percent stock interest in Gen- 
eral Motors to merchandise paint, 


Indications also were that the a highway curve July 6, 1948. The 
suit said that the car, rented by 
young Judd and another man who 
was injured, was in a defective 
condition, 
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HANDLING WHEELS made EASY-SAFE-QUICK 














Slide dual or large single 
wheels off and on with ease 
and speed—anywhere. Track 
provides perfect alignment. 


Reduces personnel accidents. Sturdy—yet light 
and portable. Only $29.95 f.o.b. Streator with 
single wheel attachment or $25.00 without. Buy 
through your equipment jobber or write Dept. |. 





coran delivered cars in about 200 
cases where he was pressed or 
threatened with prosecution. When 
hard pressed to deliver, McDonald 
explained, Corcoran would effect 
delivery where others could see or 
hear about it. 

This procedure, it was explained, 
allayed the fears of other impa- 
tient customers and, in addition, 
served to attract new victims. 

Corcoran operated out of a gas 
station near his home, Corcoran 
said. 

The first complaint against Cor- 
coran came from a woman who 
said she gave him $2,700 in cash 
for a car to be delivered two days 
later. She never got the car, she 
charged, and a refund check is- 
sued her by Corcoran was turned 
down at the bank. 


Alleged ‘Lemon’ 


Forced to Vacate 


LOUISVILLE.—A new-car dealer 
here obtained a_ breach-of-peace 
warrant last week to force removal 
of a car to which a buyer had 
affixed a huge sign, “A $2,734 
Lemon.” 

The sign on the car, parked in 
front of the dealership, listed vari- 
ous alleged defects. Fred L, Kuhn, 
president of Kentuckiana Motors, 
said that he swore to the warrant 
because his employes threatened to 
rip down the sign, and that might 
lead to a fight. William J. Hahn, 
the purchaser, said that he has a 
damage suit pending against the 
dealer. 


anes 
CTION 


CASTINGS 


FOUNDRIES 


1866 


IUFACTURING PLANTS 


2, TENNESSEE 


Cassell Heads | 


Chevrolet Zone | 


DETROIT.—T. H. Keating, gen- 
eral sales manager of Chevrolet, 
last week announced appointment 
of L. G. Cassell as manager of the 


cently city manager in New York, 
Cassell succeeds F. M. Larkins, re- 
| signed, 
| Cassell has been associated with 
Chevrolet’s wholesale organization 
}in the East since 1933. He served 
}as an assistant Tarrytown zone 
| manager and assistant zone man- 
| ager at Philadelphia before taking 
| the New York post in November, | 
1946. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue 














chemicals, rubber goods and related 
products to GM subsidiaries and 
affiliated companies. 





Harvester Uses Pigeons 


To Start Sales Campaign 
CHICAGO.—International Har- 
vester Co. last week utilized a 
new wrinkle in truck-selling 
| campaigns.—by-~diepatehing 26 
homing pigeons from its head- 
quarters building here to Minne- 
apolis. 
Each pigeon carried a_per- 
sonal message from a Chicago 
official to one in the Twin Cities. 





Simpler Drive 


Claimed by Two 


CLEVELAND.—Two Cleveland 
men claim to have designed a new 
automatic transmission said to be 
fully automatic, to contain fewer | 
than 30 parts and to weigh about 35 | 
pounds. They are Virgil Stewart 
and Howard Smayda, who said 
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Wheel Aligning Sensati 
magnetically attached to hub flange for perfect 
camber, caster, toe-in, and turn-radius readings $60.00 


2 gauges, 1 toe-bar and 2 toe-in pointers will modernize any wheel 
aligning equipment to do real good front-end work; AND FOR 
ONLY $146. Adaptable to all trucks, buses or anything that rolls 


Tarrytown (N. Y.) zone. Until re-¢ into your shop, including the new NASH. 


NO BULGING TIRES OR BENT RIMS TO CONTEND WITH. 


All angles computation is obtained automatically without inviting the 
human error. TRULY QUICK—EASY. 


Unconditionally guaranteed and available for immediate delivery. 


Please address all inquiries to: 


KWIK-EZEE INCORPORATED 


17 WEST 60TH STREET, NEW YORK 23, NEW YORK 
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Picture Is Clouded .. . 





June New-Car Sales: 


Up or Down 


9 


(Continued from Page 1) 


higher than the weekly average in | 
May, 1948. 

Cleveland dealers reported that | 
the sales total would probably have | 
been higher had more cars been | 
available. 

New-car sales in Detroit in the 
first three weeks of the month to- | 
taled 9,273 units. Last year, in the 
same period, sales numbered 5,862. 

* « * 
ie THE 10 selling years from 1935 
to 1948, excluding the period 
1942-1945, either April or May was 
the top sales month of the year 


Illinois | 
(Continued from Page 3) 


come under Taft-Hartley act pro- 
visions, and may face union drives, 

Morgan said that dealers with 
employe incentive plans especially 
should try to avoid being placed 
under the fair labor standards act. 
Because of the Supreme Court’s 
overtime-on-overtime ruling, incen- 
tive bonuses may be included in 
an employe’s regular pay rate as 
established by the act’s adminis- 
trators. 

The act may be applied to a deal- 
ership if more than 25 percent of 
its business is non-retail. 

George F. Ziesmer, president of 
NADA, outlined the responsibility 
of auto dealers to contribute to 
civic activities. 

Ziesmer said that the higher deal- 
ers rate with the community, the 
higher their sales will be. 

Edward D. Stoetzel, executive 
secretary of the Illinois Manufac- 
turers Assn., warned dealers that 
small companies must make use of 
modern techniques in employment 
competition with large firms. 

He urged avoidance of abstract 
terms by management in dealing 
with employes and prohibition of 
management short-cutting of super- 
visory authority. 

President Mitchell pointed out 
that membership in the associa- 
tion has remained high-—between 
1,900 and 2,000. And the associa- 
tion has served the public, too, 
he said, pointing to the Knetzer- 
Kramer case. 

Efforts of the association broke 
that case and saved the public 
from being bilked further, he as- 
serted. 

Directors elected included W. E. 
Peterson, Centralia; Harlan A. No- 
ble, Danville; Ben B. Nolen, De- 
eatur; Sam Gillespie, St. Peter: 
Frank Corrington, Jacksonville; E. 
P. Bergeron, Kankakee; Richard 
Overton, McHenry; Lambert L. 
Engdahl, Monmouth; Don L. Bru- 
baker, Litchfield; Rex Lindsay, Mt. 





1 
Carmel; Francis Hazard, Ottawa; | 
Montgomery B. Carrott, Quincy; | 
L. W. Davidson, Salem; Frank 


Ewing, Sterling; Roy FE. Carlson, 
Rockford; A. J. Grobelmy, Mat- 
toon; Leo J. Borens, Morris; Ola 
J. Thomas, Kewanee. 

Other speakers included John W. 
Stokes, on taxes; Joseph Reynolds, 
business insurance, and Neal 
Adair, service. | 


Ou Motors, I ne. 


Ott Motors, Inc., Martinsburg, W. 
Va., has been granted a charter by 
the secretary of state. Authorized 


capital stock is $50,000, with paid-in 
capital of $25,000. Principals are 
G. J. Ott, William T. Robey and 
Paul W. Freed. 
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BINDER for 
Automotive News 


ANSWERING many 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


seven times. The other three times 
it was December. 

December was the top selling 
month in 1938, 1946 and 1947. 
Last year it was April as car-sell- 
ing swung gradually back to the 
prewar seasonal selling pattern. 

A good start was made in April 
with a total of 118,457 new cars 
registered in the 18 states reported 
to date. This compares with 104,630 | 
new-car registrations in the same | 
states last year. 

April, 1948, was the peak selling | 
month of the postwar period with a | 
total of 330,555 registrations, The | 
distinction of being the top new-car 
selling month in the postwar era | 
has been usurped by March, 1949. 

* * * 


A UtHOUGH four states have yet} 
“% to report their March new-car 
sales, the month has a record of | 
having registered 310,121 new cars. | 

When Georgia, New Hampshire, | 
New York and Tennessee report 
their March sales, the month’s total | 
is expected to number in excess of 
370,000 new automobiles. 

April’s chances of exceeding the | 
March total of new-car registra- | 
tions get brighter with each new | 
report. Hudson Motor Car Co. joined | 
the ranks of other makers report- | 
ing record April sales. 

Hudson deliveries during the | 
month totaled 14,496 units, a 34 
percent increase over the same 
month last year, according to | 
A. E. Barit, president. | 

Oldsmobile’s retail sales in the 

first four months of this year num- 
bered 79,422 units, an increase of 
26.4 percent over the similar period 
last .year, according to D. E. Rals- 
ton, general sales manager. 

Previously, Nash, Studebaker and 
Lincoln-Mercury reported excellent 
sales during April. Chevrolet’s ac- 
celerating production schedule is 
sure to be reflected in April and 
May sales when the final totals 
come in. 

* * * | 

REPRESENTATIVE market 
+% such as Toledo reflected the 
new-car sales picture. During April 
in Toledo there were 1,491 new cars 
sold compared to 1,157 in the same 
month last year. 
North Carolina could also point 

to an increase. New-car sales in 
April in North Carolina numbered 
7,197 units, against 5,165 in April, 
1948. 

In Kansas City, 3,095 new cars 
were sold in April, and in the first 
four months of the year a total of 
7,883 new automobiles has been 
registered, 

Minneapolis, with a registration 
of 2,497 new cars in April, enjoyed 
the biggest selling month since 
July, 1941, when the total was 
9 


Akron registered 1,531 new cars 
during the month, an increase of 32 
percent over the 1,158 sold in April, 
1948. 

Phoenix, Ariz., reported 802 new- 
ear sales in April, while in Houston 
the figure was 2,163. Baltimore 
dealers sold 2,283 new cars in April, 
while the total for the first four 
months of the year is 7,245 new 
automobiles. 

In New Orleans, new-car sales 
have increased steadily in every 
month of 1949, with the total for 
April being 1,073 units. This is 310 
units over the total sold in April, | 
1948, and is more than twice the 
517 new cars sold in the city in| 
January this year. 
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LOOKING OVER THE NEW SHOP—When the Raynal Brothers (Dodge) truck service center | 


equipment and ope for servicing trucks. 
3 


George A. Orphal, assis 


Obituaries 


Calvin Haynes, Brother 
Of Pioneer, Dies at 85 


SAN FRANCISCO. — Calvin H. 
Haynes, 85, brother of the late 


Elwood Haynes, pioneer automobile | eonimbus Buick Co.. 


manufacturer, died of a heart at- 
tack in a hospital here May 19. 


nt director of truck sales for Dodge; L. F. Van Nortwick, director 
of truck sales of Dodge; Harry Raynal, Pol Raynal and Albert Raynal. 


Mr. Haynes joined his brother in | 
the Haynes-Apperson Auto Co., Ko- | 
komo, Ind., in 1901. Later, however, | 
he went to San Francisco to head | 


a Haynes factory sales. branch. 


When the firm ceased operations in | 


1924, he formed a car finance office 


here. 
* + * 


W. R. McDonald 


MEMPHIS.—-W. R. McDonald, 84, one of 
the first automobile dealers in Memphis, 
died May 18 after a long illness. For many 
years Mr. McDonald had his own dealer- 
ship, McDonald Automobile Co. He later 
worked for Bluff City Buick and John T. 
Fisher Motor Co., retiring eight years ago. 

* * * 


Robert L. Baugh 

TUPELO, Miss.—Robert L. Baugh, 51, 
wholesale manager for Davis Motors, Inc., 
Memphis, 
being found unconscious in a local hotel 
where he was staying while on a business 
trip. Mr. Baugh was a former factory 
representative for Hudson, Dodge and 
Chevrolet, He joined Davis Motors two 


years ago. 
- * * 


W. O. Ryburn 
SALISBURY, N. C.—-W. 0. Ryburn, 75, 


who was engaged in the automobile busi- 
ness here for many years as co-owner of 


McCanless Motor Co., died May 19 at 
Rowan county hospital. 
* * * 


R. Scott Loughridge 
GASTONIA, N. C.—R. Scott Loughridge, 
60, vice-president of the Loughridge Motor 
Co., died here May 17. A native of York 


No Mirrors . . . 


SEEING IS BELIEVING—If you happen to 
own an elephant, it may interest you to know 
that it can walk through a 1949 Nash “ete ~ 


with ease, says Var-Wood Nash, Inc., 


thesda, Md., which recently tried the stunt to | 


the surprise of one small elephant and a host 
of admirers at Hunt Brothers Circus. 





died here May 18 shortly after | 





| 





| 


| was formally opened at 9103 Chalmers in Detroit, the three brothers displayed the newest | 


Photographed at the opening (left to right): 


county, Mr. Loughridge had lived in Gas- 
tonia for many years. 
* 


+ + 


Walter W. Grelle 

COLUMBUS, O.—Walter W. Grelle, 63, 
sales manager for Buckeye Motor Co, for 
15 years and later on the sales force of 
for four years, died 
of a heart attack in a hospital here. He | 
was well known in athletic and musical 
circles 





* * * 


Dennis Miller 
JOPLIN, Mo.-—Dennis Miller, 88, veteran 
car dealer, died at his home here May 21 
after an illness of five years. He retired | 
15 years ago, but still was an officer in 
D. Miller Motor Co. of Joplin 


* * ” 
Harry A. Bartell 
SLLIS, Kans. Harry A. Bartell, 60, | 


Ford dealer here for 28 years and a former | 
president of the Kansas Automobile Dealers 
Assn., died May 14 following an illness of 
several months. His firm is known as Bar- 
tell Motor Co., Inc. 

* * * 


Harry H. Taylor 
HUTCHINSON, Kans.—Harry H, Taylor, 
80, retired dealer, died here May 28 of 
pneumonia. He had been ailing for about 
three years. Mr. Taylor opened one of the 





first Ford dealerships in Kansas here. He 
retired about 25 years ago. 

* * * 

Ernest L. Davis 

CLEVELAND. Ernest L. Davis, 69, | 


president of the Monmouth Products Co., 


died May 18 


GMC to Unveil 
Complete Line 
Of New Heavies 


PONTIAC. —A complete line of 
new heavy-duty models will be an- 
nounced shortly by GMC Truck & 
Coach division, according to M. D. 
Douglas, general manager. 

There will be 61 basic gasoline 
and Diesel models in the new “H” 
line, Douglas revealed, with gross 
weights ranging from 19,000 to 75,- 
000 pounds, and gross combination 
weights up to more than 90,000 
pounds for vehicles used in off- 
the-highway operation. 

It was also pointed out by Doug- 
las that prices of new “H” models 
would include needed items of 
equipment which, in general prac- 
tice now, are added to the base 
price. This policy represents sub- 
stantial savings to the purchaser 
on his original investment, he said. 

Scheduled to start rolling off | 
GMC’s assembly line at Pontiac | 
about June, the new heavy-duty | 
models will feature more powerful | 
engines, stronger chasis and room- | 
ier cabs than ever before, plus | 
new functional design, GMC said. | 





| 


Maniacs Form 


Detroit Chapter 


DETROIT.—A Detroit chapter of 
the Auto Maniacs of America, Inc., | 
automotive hobby group, was| 
formed at the spring conference of | 
the organization. Robert G. Lyon| 
will serve as chairman of the new 
unit. 

Discussions at the session ranged 
from polaroid lighting to high com- 
pression engines. William H. Mc- 
Gaughey, public relations director 
of the Automobile Manufacturers 
Assn., reviewed the histories of | 
other auto enthusiast groups and | 
urged the club to direct its atten- 
tion to traffic problems. 

Other speakers included G. E. 
Meese of General Electric and Gil- 
bert Burrell. Oldsmobile enginese. | 
The Maniacs plan a national con- 
vention here in September. 





Gadget Wane 


Slated for °51, 
AER Is Told 


BALTIMORE.—(UTPS)—The da) 
of the “land yacht” type of car i: 
just about over—1950 and 1951 auto 
mobiles will concentrate on trans 
portation, rather than gadgets, anc 
cars are destined to become smalle: 
and sturdier. 

This opinion was advanced b) 
Kansas delegate Merle D. Hubbar« 
and R. G. Patterson, executive vice 
president of the Automotive Engin: 
Rebuilders Assn., which convened 
at the Lord Baltimore hotel. 

Another speaker, Oliver F, Fancy 
told delegates that the 5 percent 


|excise tax was threatening the in 


dustry. 

This was their picture of tomor 
row’s car and the automotive pic 
ture, generally: 

The man who, before the war, 
had a new car every year or two is 


;going to be satisfied with a new 


model every four or five years—be- 
cause cars are becoming sturdier 
are built to last longer, and gas, oil 
and repairs have just about reached 
the minimum for the mileage ob- 
tained. 


Manufacturers won't sacrifice ap- 
pearance, these men said, but they 


|are going to concentrate on giving 
| you more from a performance angic 


rather than on basis of looks and 
extra equipment. 


Engine rebuilding, during and 


|since the war, not only has kept 
|older cars moving, they said, but 


has shown the way to give trans- 
portation “new car performance” 
over a longer period of time. Re- 
built engines, they added, are often 
better than new ones. 


New officers: President: J. Leon- 
ard Love, Salt Lake City; first 
vice-president, H. B. Truslow, Rich- 
mond, Va.; second vice-president, 
W. M. Hudgins, St. Louis; treas- 
urer, C. W. Yount, Indianapolis. 





AUTO BOOKS 
That Should Be in 


Every Dealer’s Lihrarv 


These books should be in the library 
of every franchised dealer—a 


AUTOMOTIVE FUNDAMENTALS. By 
irving Frazee and Earl L. Bedell. Cover- 
(ng the entire field of automotive main- 


enance and operation. $4.90 postpaid. 

THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 


ing.'" $3.75 postpaid. a 
KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. §3.75 
oostpatid. 


AUTOMOTIVE MECHANIOS. Wm. E 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $5.00 postpaid 


DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B 
Van Tassel, Dealer Business Consultant 
Three books—Book No. 1, §2.00. Books 
2, $3.00 each postpaid. 


| DETROIT IS MY OWN HOME TOWN. 
| Malcolm Bingay. 


A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


By Jane Fisher 


| FABULOUS HOOSIER. 


A story of Carl Fisher, early pioneer of 
‘he automotive industry. §3 postpaid. 
FASTEST ON EARTH, By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present 
Paper-bound, §2; cloth-bound, §3. 


FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, §2 
cloth-bound, $3 postpaid. 





or 


| HENRY FORD—HIS LIFE, HIS WORE, 
| HIS GENIUS. By Wm. A. Simonds. Re- 


printed by Floyd Clymer. 
$4 postpaid. f 
INDIANAPOLIS RACE HISTORY — 1909 
TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper-bound, 
$3.50. 


MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. 


$3.50 post- 
paid. 


FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound 
$1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR STUDEBAKER 
CARS. Deluxe edition, $2.50 each. Paper 
bound, $1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR MERCURY 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF 1949 FORD CARS, $1.50 
postpaid. 

COMPLETE 1948 INDIANAPOLIS 50°- 
MILE RACE SUPPLEMENT. By Filoyi 
Clymer. $1.50 postpaid. 


BOOK DEPARTMENT 
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Cleveland Trust Reports . 


Buyers Are Still Cautious 


CLEVELAND.—"“A relatively cau- 





ferent industries is borne out by | 


















































is expected that these expenditures 
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POSITION WANTED = 


SALES MANAGER—Trucks, new and used 
cars; neat appearance; 34 years of age; 
married. Three years’ straight sales 
trucks and cars; five years pretty well 
divided between trucks and wholesaling 
and buying of used cars. Graduate of 
truck sales engineering school, which 
covers all phases of body mountings, 
gear ratios, truck components in general. 
Would prefer position with medium-sized 
dealership handling both cars and trucks, 
Replies acknowledged immediately, An- 
swer Box 3123, c/o Automotive News, 
Detroit 26. 

SAua>2 mANAGER — Thoroughly expe- 
rienced in every phase of dealer opera- 
tion. Extensive selling experience in pre- 
war buyers’ market. Well qualified to 
hire, train and supervise salesmen. Very 
active in the wholesale market of used 
cars at present. Best of finance, bank 
and dealer references. Now employed as 
sales manager for Ford dealership in 
town of approximately 30,000. Interested 
in location in Georgia or Florida with 
dealer of greater volume. Box 3118, c/o 
Automotive News, Detroit 26. 


BUSINESS OPPORTUNITY 


WANTED — MANUFACTURER AND 
DISTRIBUTOR FOR ACCESSORY 

DEMAND for recently introduced (Pat. ap- 
plied for) five-year and 100,000-mile road 
tested, long needed accessory, too great for 
owner to handie. Actual sales indicate annual 
sales of 100,000 to 1,000,000 or possibly more 
units per year indefinitely. 
Owner will sell part interest or control on 
favorable basis to responsible company able 
to manufacture and distribute nationally— 
NOW. (Manufacturer could be 
tracted.) Simple manufacturable 
mostly stamped or drawn. NOT a gadget 
but a proven needed motor operation aid 
device which eliminates expensive repair bills. 
Has natural money-saving sales appeal. ar 
dealer service departments and owners en- 
thusiastic boosters (reasonable advertising 
and promotion will produce immediate large 
national sales). Substantial orders waiting to 
be filled. Prompt action essential. 
Bex 3133, c/o Automotive News, Detroit 26. 


subcon- 
design, 


DEALERSHIP WANTED 


WANTED—Chevroiet dealership in Texas; 
prefer 100 to 300 car contract. Would 
consider active partnership. Can qualify 
with factory. Box 3125, c/o Automotive 
News, Detroit 26. 


DODGE-PLYMOUTH DEALERSHIP—350- 
car contract or larger. Factory qualified. 
Answers will be treated 
Write Box 3129, c/o 
Detroit 26. 


DEALERSHIP FOR SALE 


NEW CONCKETE STEEL and BRICK 
GARAGE building, 132x80 feet with 
basement and ramp to roof for storage, 
in fast growing western city of 70,000, 
500 miles inland from coast. Building 
under good term lease, also 142x180-foot 
adjoining 





confidential, 
Automotive News, 


used car and truck lot with 
mew truck garage building under con- 
struction. Rock bottom price as owner 
must retire. Retail value will raise 50% 
within 7 “in- 
vestigation. Write Box 3104, c/o Auto- 
motive News, Detroit 26. 


POPULAR CAR AND TRUCK DEALER- 
SHIP in Northern New Jersey city of 
175,000 population. Finest location in 
city. Very attractive showroom and 
building. Ideal used car lot. Modern 
equipped service and parts department. 
Real estate valued at $160,000. Total 
price $225,000. Terms arranged. Buyer 
must qualify with the factory. Reason 
for selling, partners disagree. Box 3108, 
c/o Automotive News, Detroit 26. 


NEW CAR DEALERSHIP in suburban De- 
troit, located corner of main street. Pop- 
ular independent car with metropolitan 
area sales privilege. Low lease. Oppor- 
tunity to take over going business at in- 
ventory of parts and equipment. Box 
3111, c/o Automotive News, Detroit 26. 


DEALERSHIP in Texas Rio Grande Valley, 
now handling Packard. Good building, 
good location and lease. Showed sub- 
stantial profit during past year. Will 
sell at inventory. Box 3119, c/o Auto- 
motive News, Detroit 26. 


WELL ESTABLISHED independent line 
handling passenger cars and light trucks 
in California city of over 150,000 popula- 
tion in prosperous trading area. Can be 
purchased for actual inventory of parts 
and equipment. Attractive lease avail- 
able. Here is your opportunity to ac- 
quire a going business with a capital 
investment of approximately $25,000. Box 
3106, c/o Automotive News, Detroit 26. 


DeaLatsHiP FUK SALE, now handling 
White trucks, Willys Jeep products, Gen- 
eral Tires and O.K. Recapping plant. 
Located in Oklahoma county seat town. 
Population, fifty thousand, large trade 
area. Did over three hundred thousand 
dollars last year. Other interest, reason 
for selling. Box 3126, 
News, Detroit 26. 


A,MONEY MAKER—Leading independent 
franchise for beautiful South California 
County. Net 1949 earnings to date, 
$15,000. Will earn $30,000 this year. 
Cash price approximately $20,000, no 
good will included. 4% year lease. 
Owner going into larger deal. Principals 
only. Buyer must qualify with factory. 
Box 3127, c/o Automotive News, De- 
troit 26. 


ONM Us BIG THREE Dealerships for sale. 
Splendid location in southwest, town ap- 
proximately 15,000 population, new irri- 
gation area and railroad center. Build- 
ing, 5-room apartment, parts inventory, 
equipment and signs all for $45,000. 
Must sell on account ill health. Box 
3131, c/o Automotive News, Detroit 26. 


c/o Automotive 


lL, A. DEALERSHIP 


Successful Lincoln-Mercury dealer in fastest 
growing Los Angeles suburban area must sell 
because of other business interests. Offers in- 
ventory at cost. Present efficient operating 
personnel can be retained. Very favorable 
leases on building, shop and choice used-car 
lot. Franchise not for sale but available if 
you can meet factory requirements. Business 
made more than $140,000 last year. $70,000 
will buy it. Address Owner, 4279 Clybourn 
Avenue, North Hollywood, California. 
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WN ea Cake 


DEALERSHIP FOR SALE 


AUTOMOTIVE 
DEALERSHIP 
FOR SALE 


Other interests force sale of 
one of Seattle's leading and 
best established automotive 
dealerships . . . handling Amer- 
ica’s most popular independent 


car. 


Annual gross business, 1948, 
almost $3,000,000. 
equipment in best location. Can 


Finest 


be handled with moderate in- 


vestment. 


WRITE or WIRE 
BOX 3095, 
c/o Automotive News, 
Detroit 26, 
for particulars 


DEALERSHIP FOR SALE (now handling 
Must sell by 
Leaving for West Coast. Big 
Buy only equipment, parts, 
etc., for less than inventory. No invest- 
ment in new or used cars necessary. Not 

Balance in six 
c/o Automotive 


Nash)—Northern Michigan. 
July ist. 
resort area. 


all cash necessary now. 
menths. Box 3130, 
News, Detroit 26. 
ONE OF THE ‘‘BIG THREE’’ DEALER- 
SHIPS for sale in one of the southern 
Profits from $3,000 to $5,000 
Price not padded, will sell at 
inventory. Must be able to qualify with 
manufacturer. Box 3132, 
tive News, Detroit 26. 


BUSINESS FOR SALE 


states. 
monthly. 


c/o Automo- 


WELL ESTABLISHED GOING BUSINESS, 
A MONEY MAKERI 


U-Drive-it and used-car sales in the best 
and fastest growing town in the state of 
Florida. Located on the south east coast. 
Good lease and reasonable in price. Box 
etroit 26. 


3128, ¢/o Automotive News, 


IN SOUTH FLORIDA—New car agency, 
used car and u-drive-it business. Will 
sell for inventory with or without used 

Can be handled for $12,500 = 
e- 


cars. 
Box 3120, 
troit 26. 


c/o Automotive News, 


WILL SELL OR TRADE car sales lot, 
apartment building or five-room house in 
Fort Lauderdale for automobiles or busi- 

Owner, I, Al- 


Highway, 


ness frontage in Detroit. 
pert, 2424 8S. Federal 
Lauderdale, Florida. 


USED CARS FOR SALE 


Fort 





AUTO AUCTION 


ZANESVILLE, OHIO 
EVERY THURSDAY —! O'CLOCK 
Rain or Shine 
DEALERS ONLY 


Wholesale Every Day 
Weekly Prices Mailed on Request 


Carl Dutro's Used Cars 


Maysville Pike 
Zanesville, Ohio 
ART GRANDI - AUCTIONEER 


KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
in Continuous Operation Since 1943 


EVERY THURSDAY 
Dealers Meet at the Cross-Rooads of America 


INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
915 N. Iitteels S. Phone Lincoln 5363 


"7 





USED CARS FOR SALE 


Indianapolis 
DEALER AUTO AUCTION 


In the Heart of Auto Row 
1129 N. MERIDIAN ST. 


Every Wednesday — 1!2:30 


Indianapolis’ Oldest 
Auto Auction 


“A Sale Run by Business Men in a 
Business Way" 


DUTCH STUART, Auctioneer 


Charlie Stuart Auto Auction 
1129 N. Meridian St. 


INDIANAPOLIS, IND. 
Riley 3585 


AUTO AUCTION 


(Dealers Only) 


TWO BIG SALES 
EACH WEEK 
TUESDAY AND THURSDAY 
Sales Start at 12:30 
oa 
NEW CAR DEALERS 
Consign Their Cars to Us for the 
Thursday Sale 
+ 


USED CAR DEALERS 

Consign Their Cars to Us for the 
Tuesday Sale 

All Buyers Welcome 


CHICAGO AUTOMOTIVE AUCTION, INC. 


7843 EXCHANGE AVE. 2 CHICAGO, ILL. 


RE 4-61 
George Cassidy, Manager 
John Corrigan, ‘Auctioneer 


Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 A.M. 


Harry D. Gilbert 


Automobile Auctioneers 


6600 N. Broad St. Phila., Pa. 
. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MARES ON REQUEST 


Tel. Livingstone 8-3000 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Yq Mile East of lilinols State Line 
On Route 30 


EVERY FRIDAY ... 11 A.M. 
175-Car Average 


Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell 


GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 DYER, IND 


Res.: Lansing, Ill. 730 and 
Lansing, Ill. 107R 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 
MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 
| AAEM ONAN OAM A EEE ORO TESS AR oa ES RE 








USED CARS FOR SALE 


CARS ° TRUCKS 
PICKUPS 


WHOLESALE 


1949's and Late Models 


Come to us for fast-selling units at 
low prices that guarantee you 
bigger profits. 


Dealers’ Auto Company 
3626 N. CICERO AVE. CHICAGO, ILL 


Phone: Kildare 5-6741 


AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


FOR SALE 


1947. Plymouth 4-door sedans, 
cars (ex-taxis), good condition all around, 
original paint, 4 brand new tires and tubes, 
$600 EX our garage. 

YELLOW CAB COMPANY 


508 E. Preston Street 
BALTIMORE 2, MARYLAND 


BUSES FOR SALE 


New Ford 


Transit Bus 
Model 69B 29 Passenger 


Single door, 


axle, power ventilation, large Hi- 
Temp heaters and _  defrosters, 
825x20 tires all around, front and 
side destination sign boxes and 
curtains. This coach is new, has 
never been registered and is be- 


ing offered below dealer's cost | 


subject to prior sale. 


AUTOMOTIVE TWINS, Inc. 


2475 Fairfield Ave. 
BRIDGEPORT, CONN. 


TRUCKS WANTED 


WANTED—30 new pickups for rental serv- 
ice. Prefer Willys %-ton. Will accept 
Ford or Chevrolet %-ton. Quote lowest 
prices and quantity available. Delivery 
July 1st cr sooner. We transport. Rex 
Smith, Post Office Box 94, Corvallis, Ore. 


TRUCKS FOR SALE 


FORD PARTS PANEL DELIVERY UNIT, 
1948 Ford F-6, 158-inch COE. Like new, 
only 17,172 miles. Booster brakes, aux- 
iliary springs, reinforced frame, chrome 
grill bars, grill guard, 8:25x20 tires, 
electric sanders. All aluminum Lindsay 
panel body, size 170% inches by 92% 
inches by 80% inches (outside dimen- 
sions), steel subframe, insulation—roof, 
2 inches fiber-glass, interior %-inch ply- 
wood. 30-inch side door, full length 
double rear doors, 
interior lights, ventilators front and roof. 
Four motor stands, all new bins. Valued 
at dealer’s cost, $5,100. No reasonable 
offer refused. Will consider trade for 
heavy-duty Holmes wrecker. Greenwald 
Auto Company, 721 Sixth Ave., New 
eee, Pa., Phone New Kensington 
670. 


FOR SALE—Dodge new 1949 model FMA- 
107—-1%-ton C.O.E,. 2-speed rear 107” 
W.B., code No. 107. Will sell at cost 
F.O.B. Woodbury, N. J. Raynor’s Ga- 
rage, 309 S. Broad St., Woodbury, N. J. 


35-FOOT MECHANICAL HANDLING SYS- 
TEMS auto transport and 1948 Chevrolet 
C.O.E., short wheelbase, new motor, De- 
cember 1948, sanders, air horn, spot 
light, turn signals, fog lights, saddle 
tanks, air conditioning heater, two-speed 
axle, vacuum, fifth wheel, good rubber. 
Outfit has been used 15 months. Good- 
man Motor Company, 630 E. Grand Ave., 
Des Moines 9, Iowa. 


FOR SALE — One 1940 GMC 1%-ton 
wrecker, equipped with Holmes wrecker. 
Has 29,000 miles. Sales price $1,500. 
Central Garage, 120 E. Main St., Gouver- 
neur, N. Y. 

TWO (2) BRAND NEW 
package delivery units. 
1-ton. Below dealer cost. 
rolet, Zanesville, Ohio, 





1948 Chevrolet 
One %-ton and 
White Chev- 


regular stock 





12-volt system air | 
brakes, air actuated two-speed | 


wheel housing boxes, | 





TRUCKS FOR SALE 


ATTENTION, DEALERS AND PART: 
DISTRIBUTORS! Parts panel truck for 
sale. 1948 Ford F-6 2-ton 158” wheel 
base, 8:25 tires, two-speed axle, 12-foot 
panel body, full width rear doors, sid 
door, bumper step. Equipped with bins 
chain hoist on center track, front an 
rear ventilating louvers. Very low mile 
age—like new. Original dealer cos 
$3,317. Price $2,450. Commonwealt! 
Motors, Inc., Ford Dealer, 2024 W. Broa 
St., Richmond, Va., Phone 5-3271. 


1947 G.M.C. MODEL ACR-622 tractor with 
1947 1l-cubic-yard Trailmobile dum; 
trailer. R. F. Steiner & Co., 233 Fourt! 
Ave., Huntington, W. Va., Phone 20326 


NEW HOLMES Heavy-Duty 
mounted on Chevrolet L.W.B. two-spee: 
C.0.E. Only 1,254 miles. Will sacrifice 
Len Grinker Chevrolet, Newton, Ill. 








MACK—Models NJU. 4x4. Front winch 
FORD—Bomb Services. Newill 
DODGE—Weapon Carriers. 

Over 200 government surplus vehicles and 
trailers. Special prices to quantity buyers 


Get Our Price First 


BECKER MOTORS, INC. 


420 N. CAPITOL INDIANAPOLIS, IND 
Tel.: Lincoln 9455 





PARTS FOR SALE 


MARGOLIS 
AUTO SALES 


€ 
CHRYSLER - PLYMOUTH 
e 
One of the Largest Chrysler Parts 
Dealers in the Midwest 
* 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 


Genuine Mopar 
e 


Send Us Your Order 
We Ship Anywhere 


11310 JOS. CAMPAYU 
DETROIT 12 


Phone: 
TWinbrook 2-7500 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


Wholesalers: We Are Quantity 
Shippers...Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
J000 S. Wabash Phone WAbash 1030 
CHICAGO 5, ILL. 


PLENTY OF FORD PARTS 
HERE 


SEND YOUR ORDERS TO US 
+ 


We Were Ready for 


the Emergency 
© 


WE HAVE THOUSANDS OF DOLLARS 
WORTH OF FORD PARTS 


Tranter-Williams Motors, Inc. 


4016 ALLSTON AVE. CINCINNATI 9, OHIO 
Phone — Write — Wire 
MElrose 7275 


FOR SALE 


$1,000 worth of fast moving Willys Jeep 
parts at 50% off. Also new Jeep snow 
plow at 20% off and one set Jeep rear 
end gauges and tools at $50. 


ANDERSON AUTO 


Phone 3-1914 PEORIA, ILI. 


FORD 


GENUINE PARTS 
Buy a Little or a Lot of Scarce items 
at Attractive Trade Discounts— 
Prompt Service 


—Authorized Ford Parts Distributors— 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
JERSEY CITY 4, N. J. 
Delaware 3-3400 








es and 
uyers. 


rts 


IF 
1ELS 


Jeep 
snow 


» rear 


ATTENTION 
WHOLESALE BUYERS 


We Have Complete Line 
LATE MODELS 


PLYMOUTHS FORDS 
CHEVROLETS 


(No Taxicabs) 
Tudor, Fordor, Club Coupes 


Priced for Quick Sale 


All Cars Cleaned, Ready to Run 


Also Many Other Makes and Models Taken in Trade by 


"Z'" FRANK, INC. 


CHICAGO'S LARGEST NEW-CAR DEALER 


Write or Wire 


6116 N. WESTERN AVE., CHICAGO PHONE HOL. 5-2000 


Special! Special! 
To Our Dealer Friends 


1948 FORD TUDORS ...... . $975 


We Can Furnish Any Number Wanted. These cars are excellent buys 
and should make you a lot of money. 


Let Ogontz Motor Co. be your headquarters when in Philadelphia. We 
can personally assure you a good time and a good buy while here. 


OGONTZ MOTOR CO.., INC. 


Authorized Ford Dealer 
6146 LIMEKILN PIKE, PHILADELPHIA 41, PA. 
(6100 north at I8th Street) 
WaAverly 4-1600 


Official P. . 
CALL A. G. LILES icial Penna 


AAA 
Official Representative Inspection Station 


CORRY AUTO AUCTION 


EVERY SATURDAY - - 12 NOON D.S.T. 
Recognized from Coast to Coast 
Send for Weekly Prices . . . No Charge 
Our Listed Sales Are Never Padded 


Oldest Dealers’ Auto Auction in 
Western Pennsylvania 


Sponsored by 
AIKENS MOTOR SALES, INC. 
Corry, Pennsylvania 
Route 6 (30 miles Southeast of Erie, Pa.) 


CORRY AUTO AUCTION 








BILE HYDRA-MATIC 
ISSION EXCHANGE 


Any Model, $95.00 
IMMEDIATE SHIPMENT 
GUARANTEED PERFORMANCE 


Now you can handle any Hydra-Matic job yourself, without trouble and without loss 
of time. Just ship the faulty transmission to Hollingshead. A completely rccondi- 
tioned unit will be shipped you the same day—all worn or damaged parts replaced 
with new GM parts—run-in and block tested—performance guaranteed for 90 days 
or 4,000 miles, equal to that of a new transmission. 


Write, wire or phone today for complete details. 


HOLLINGSHEAD MOTORS COMPANY 


Telephone: CAlumet 5-2000 
2550 SOUTH MICHIGAN AVENUE 
CHICAGO 16, ILLINOIS 

Authorized Oldsmobile Dealer 


HORSEHEADS, N. Y. 
EVERY FRIDAY 


THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 
YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
AT BOTH AUCTIONS 
- + + DEALERS ONLY - - - 


Horseheads, N. Y., is located adjacent to Danville, Pa., is 75 miles North 
Elmira, N. Y., on three railroads and airlines. of Harrisburg, Pa. 
FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT ALL TIMES 
Inside Sales Pavilions with Modern Restaurants 
RONALD D. er 


TEX RICKARD, Auctioneer 


OLDSMO 
TRANSM 








DANVILLE, PA. 
EVERY WEDNESDAY 





Automotive News Want Ads Get Results 





















FOR SALE—1912 Cadillac fire truck, good 
Babe Des Rosier, Silver 





Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 233! 


1540 S. Figueroa 





WHOLESALE PONTIAC PARTS, 
stocks of hard-to-get parts, body and 
fender parts for all models. 

liberal discount. 

16-20 Passaic St., 


ice, 
Pontiac, 
New Jersey. 


St. 


Los Angeles 15 


large 


Fast serv- 
Walter H. Schultz 
Trenton 8, 





TRUCK EQUIPMENT FOR SALE 


15-foot 
Lindsay construction. 
side of body with ideal shelving for 
$7,500 inventory of parts. : 


BRAND NEW 
truck body, 


machine, 


years old. 
Ave., 


— 


etc., 


McKenzie Chevrolet Company, 
LaCrosse, Wisconsin. 


SHOP EQUIPMENT FOR SALE 


GOING OUT OF BUSINESS — Complete 
service equipment for new car dealership 
consisting of bins, distributor tester, sun 

available. 

offer to sell all or part. 

H, Heller, 2121 St. Raymond 

Bronx, New York. 


-150-POUND ANCHOR-STOKER, 9-foot 


screw, bin fed, in 


Price F.O.B. 


front end alignor, slightly used, 


fect condition. 


Motor Co., 331 N, Main St., Jacksonville, 


Til, 


BEE LINE FRAME MACHINE 

14FL5) wheel balancer and wheel straight- 
Stock of weights. Used only three 
Cost $3,500. 


ener. 
months. 
$2,495, 


ing, 1920 


and others. 


$195. 


1—D-25 John Bean 
in per- 
Price F.0.B. $450. Poole 


complete. 
Wheeling Ave., Zanesville, Ohio, 


BEE LINE FRAME MACHINE 
with all late attachments. 
Warren Sales Co., East Moline, Ill. 


ANTIQUE CARS FOR SALE 


FOR SALE—1913 Ford ‘‘Copperhead’’ tour- 
‘*Maxwell”’ 
‘‘Templav’’ roadster, 1922 ‘‘Studebaker’’ 
(big six) touring, 1923 ‘‘Franklin’’ 
cooled) sedan, 1923 ‘‘Ford’’ 
‘‘Ford’’ coupe, 1930 ‘‘Lincoln’’ cabriolet, 
All in first-class operating 
condition, original appearance, mostly one 


previous owner cars. 


and advertising. 


request. H. 


running order. 


Star, Montana. 


MISCELLANEOUS 


about 
etc. 


Tow Bar Sales Company 
Direct Factory Distributors 

100 So. CLINTON ST. 

DE 2-0700 - AN 3-8888 - DO 3-83 


HOT ROD —the only monthly magazine 
building roadsters, 
Sample copy 25c—§$3 yearly. 
Rod, 7164 Melrose, Hollywood, Calif., 


Department AN. 


grinding and 
Hughes Motor 


St., Lynchburg, Virginia. 


AIRCRAFT AUCTION SALE 


1:30 P.M. 

First Saturday of Each Month .. . June 
July, August, September, October, 
November 
AT 


Ross Airport and Flying Field 
(2 Miles East of City Limits) 


MONTPELIER, OHIO 


We sold many planes in 1948. 
Our last sale being in Novem- 
ber, 1948. We expect renewed 
interest in 1949. Our next sale 


June 4th. 


ENGINE REBUILDING — Crankshaft 
metalizing. 


Co., 


$20 is the charge for entering 
plane. Not responsible for any- 
thing to anybody. Caution is 
the watchword. Bring titles. 
WE SELL AUTOS and TRUCKS 
EVERY MONDAY of 
WEEK in our modern, new sales 
pavilion. Dealers only. 


MONTPELIER 
AUTO AUCTION 
Woodruff and Drake, 


Co-Partners 


Photos and details upon 
_ “Tip” 
‘‘Antique Man—AIC,’’ Asheboro, N, Car. 


Chevrolet parts 


In- 


Will consider 
Not over two 





first-class condition. 







(model 





Sacrifice only 


Carl Dutro, 1008 





complete 
ice—$350. 












touring, 1920 







Wonderful for sport 
Chisholm, The 















CHICAGO &, ILL. 
73 






streamliners, 
Hot 


John P. 


Inc., 300 Commerce 
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_AUTOMOTIVE NEWS, MAY 30, 1949 


PARTS FOR SALE 


OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 


INCLUDING SHEET METAL, FRAMES 
HOODS, DOORS AND 
HARD-TO-GET PARTS 

HYDRAMATIC PARTS AND SERVICE 

CENTER 






ATTENTION DEALERS!!! 


OUT THEY GO 
1947 Packard Snook shang 


ALSO ... AT GREATLY REDUCED PRICES 


CHEVROLET 
FORD 
PLYMOUTH 
EXCELLENT BODIES @ GOOD MOTORS 


All Cars Formerly Used for Cab Service in Philadelphia 


FOR 


ony $495 


4 DOOR 


1947 SEDANS 


Phone or Write: 


The R. A. COMPANY 


4038 CHESTNUT STREET PHILADELPHIA, PENNA. 
EVergreen 2-0400 Herbert Cole 
SHerwood 7-1700 Morris Freedman 





Mr. 
Mr. 





AUTO AUCTION EVERY TUESDAY 


IN THE HEART OF THE NATION - - - FORT WAYNE, IND. 


11:30 A. ° OD ie te oe es ee, ee 


or Tuesday A.M. Our guarantee: You must be satisfied. 


Call us for Hotel Reservations: 
EASTBROOK 1254 


FORT WAYNE AUCTION CO. 
(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 


324 W. MAIN ST. FORT WAYNE, IND. 














RECENTLY OPENED... 
Mobile Auto Auction 


(For Dealers Only) 
Sale Every WEDNESDAY at 11 A.M. 
... Inside Sales Building... 
Open All Nite Tuesday for Registrations 
Sale Fee $5.00 No Sale $3.00 
MURRAY A. ADAMS, Auctioneer 
Moffett Road & McGregor Avenue (Alabama State Highway 42) 


Rain or Shine 







Write-Phone-Wire for Hotel Reservations 
Phones: 7-4511, 6-9236 or 2-0929 
P. O. BOX 143, CRICHTON STATION MOBILE, ALABAMA 
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NEW SUBSCRIPTION ‘ORDE 





Cae BOs ea gobs bn cae de sade O Reet Aeeks se eenee Zeee Mi asses 
Oa vnsvncd bo ons aAKe amb es hse TOG SE DO RO PEN AERTS A QOD. vi i.c6ned 0 Kaeun 
TRADE CONNECTION: 

Car Dealer [] Truck Dealer [] Manufacturer [] 


Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Weekly Prices Mailed on Request 
Every Thursday Every Friday 
MURFREESBORO, TENN. HUNTSVILLE, ALA. 
Phone 111 Phone 3188XJ 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 









Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [[] or send bill [(_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Jobber [] Insurance (] Financial () Supplier (1) 


























































ndustrial designers tell us it’s amazing what men are gradually beginning 
to find out about women—and predict we'll soon have something like this! 
The car of the future may have a baby bottle warmer, a safety seat to keep 


Junior tied down, perhaps, cigarette lighters that spring back, and handy 


umbrella holders. Women appreciate little conveniences . . . many that 


you already feature in your 49 model. She'll know about them when you tell her, 


sell her in the magazine many more women buy and believe in. . . 


fads’ hme SOURNAL 





